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Beautiful French Plaque Referring to the Dawn of the New Century, Shown at the 
Metropolitan Museum of Art, New York 


BOSC NOR AG ON 


>) 


- Cy 


> 





AS 
s > 


’ 


(Gage 
tA 
A 
5) 


— 
YON DER NE & HANNE... 


wy Fg 2 6) © mw. r arto — Sy eee eS) 














Ulttbbittt 





\ Long ~Lile Silver Plate 
i 

\ The 

ANN! MOLLY STARK 
PATTERN 


ay 
UMMM, 


US A design of colonial 
dignity and grace 


























FN which meets with the 
2 NY ° 
N endorsement of social 
p: y/ N 
ee ‘ leaders, and also the 
SAK approval of leading 
IN ° re h 
N jewelers, who find it 
(p ee) a source of repeated 
NY e ° . 
° \ satisfaction to their 
IN 
N best customers. 
xX S N 
N T ’ rr" ‘ 7 
“A N ALVIN SILVER COMPANY 
<< \ N Sag Harbor, N. Y. 
N 
A f N New York Chicago 
If N 20 Maiden Lane 10 8. Wabash Avenue 
A As N 
= FZ YZ = \ 

















A 


P MMMM MAS 






“iy 
"5 . 


oy, 









SY 





See 


yr 
y 


AWS 


WAN) 


MMy> 


NAY SS 
(Sx 


»SE AMD 


TIF 


\ 


SN 


DATA 


Xe 


QA 


Nyssa 
get 


SPF 




















Yy 





Sugar Spoon 


Mo.tiy STARK PATTERN 


CM Udddddddddddddddceddddddkklllll’ 


MSSM AAA 











GY 











LMiddddddddddddddddidaddaaudidécaaasacacacavacnnaccce 








bE OHO 






Y 


\ 








Cul 
Sta 
anc 





























THE.) EWE 


WITH WHICH ARE 















Vol. LXXXIV 


WEDNESDAY, eer 7, 1922 























Magnificent Bronze Group Dating from 593 A. D., Put on 
Exhibition at the Boston Museum of Fine Arts 

















Boston, Mass., June 1.—A votive group 
representing Amida, a pagan deity, and 
Lord of the Western Paradise, surrounded 
by his attendants, and considered one of the 
finest bronze groups in existence, dating from 
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the first account of it given to the world is 
contained in a catalog of his collection pub- 
lished in Chinese. This group, which a 
Chinese authority says was the “most highly 
valued piece in the collection of the vice- 








MAGNIFICENT BRONZE GROUP IN 


393 a. p., is on exhibition at the Museum 
of Fine Arts, a gift of Mrs. W. Scott Fitz. 
The group was excavated in a railway 
cutting in Shantung when the enlightened 
statesman and famous collector of bronze 
and coins, Tuan Fang, was viceroy; and 


THE 


BOSTON MUSEUM OF FINE ARTS 

roy,” and that “there was not the slightest 
doubt as to the sculpture being of the Sul 
dynasty,” disappeared on the overthrow of 
that powerful ruler and was not seen again 
until it appeared in the collection of M. 
Worch in Paris, in 1914. 


The main group stands on a raised dais 
of two tiers, and shows the figure of the 
Amida Buddha seated on a lotus throne 
under a canopy formed by the interlacing of 
Bo trees. About the throne on the upper 
platform are four attendants, each standing 
on lotus pedestals, while on either side of 
the dais is a figure crowned with a halo 
of deific character called Badhisattvas; 
holes in the upper platform denote the pres- 
ence of other figures, now missing, possibly 
Deva guardians of the shrine. 

An inscription engraved on the platform 
reads: “On the eighth day of the fourth 
moon of the thirteenth year, Kai-huang of 
the Sul dynasty (i.e., 593 a. p.), we, all the 
mothers, as undersigned, have respectfully 
made a figure of Amida for praying for the 
happiness of the Emperor,” and the names 
of the donors follow. 


The deity is represented as seated, one 
hand raised in benediction, and indicates 
utter negation of fear; the eyes are half- 
closed, the countenance gives forth an ex- 
pression of exalted benignity, while the 
posture of the body is one of serene de- 
tachment. Rising back of his head is a 
halo of lotus blossoms and bursting flames. 
The workmanship of the figure, its nimbus 
and intricately beautiful throne, can bear 
“comparison with the highest achievements 
of their art, and without taking into con- 
sideration the early date at which they were 
made, leave us wondering at the taste and 
skill of the artist who executed them.” 

The canopy made by the Bo trees is of 
striking beauty in color and design, the 
branches being brought forward over the 
head of the god, and the leaves, which are 
in bunches of five, hanging down in a singu- 
larly decorative manner, the seven top 
bunches being tipped with tiny haloed fig- 
ures. On either side angels plunge head 
downward, holding long, ornamented pen- 
dants, and directly over the head of the god 
hangs a square-shaped bag, supposed to hold 
some sacred relic, while on either side of 
it are other elaborate ornaments. 

On the right of the figure on the dais 
stands Anada, bearing in one hand a botffe 
for sacred water, and in the other a’ box 
for the divine scroll; on the left is Kacyapa, 
reading and expounding the sacred writing 
he holds in one hand, and on which is in- 
scribed, “Lo, this is what I learned, once 
on a time.” Back of each figure is another 
attendant, of lesser importance, probably 
priests. 

Of great interest are the two Bodhisatt- 
vas, standing at the foot of the throne, who 
were personages that became so imbued 
with the teachings of Buddha that they at- 
tained divine nature, indicated by the great 
size of their heads, and their flowered 
crowns and halos. Each has the shoulders 
depressed and the abdomen thrown forward, 
denoting retention of breath conducive to 
absorbed concentration, and are richly 
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Covering the Field 


in Stone Rings 


For Man or Woman 
Boy or Girl 


No stock of Gold Mounted Stone Rings is more 
complete, for we cover the field and make rings with all 
the popular and desirable stones in many sizes and shapes, 
all having the Larter characteristics of Quality, Design, 
Construction and Finish in the following list of stones. 





Aquamarine Onyx—Black, Black & White, 
Bloodstone Red & White 
Bloodstone Intaglios Pearl . 
Cameo—Red & White, Black & Peridot 

White Ruby, Manufactured 
Garnet Sapphire, American 
Jade—Chinese, New Zealand Sapphire, Manufactured 
Jade Intaglios Sard—Brown, Green, Red 
Lapis Sard Intaglios 
Moonstone - Topaz 
Opal Tourmaline—Pink, Green 


LARTER & SONS 


15 Maiden Lane 
New York 
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dressed, having long, ribbon-like ornaments 
falling from tne shoulders to the feet. One 
carries a pomegranate given by the deity to 
cure her of eating her children, and the 
other has her hands clasped and head bent 
in an ecstasy of devotion. 

The entire group is very beautiful in 
color, being encrusted with a gray-green 
patina, which in places becomes of an 
orange tonality, and is remarkable for its 
freedom from the flat treatment usually 
seen in the finest examples of bronzes of 
that early period. 





WALKED AWAY WITH DIAMOND 





But New Orleans Police Arrested Him and 
Say They Found Ring in His Pocket 
—Wife Also Held 


New Or.eans, La., May 31.—Monday last 
a young man giving his name as Edward 
Biltmore, neatly attired, of intelligent aspect 
and apparently in good _ circumstances, 
walked into the big jewelry house of A, B. 
Griswold & Co., 728 Canal St., and asked 
to have “another look” at a diamond ring 
valued at $3,500 which had attracted his at- 
tention on previous visits. He had been 
thinking the matter over, he said, and had 
practically decided on purchasing the jewel, 
but would like to have another look at it 
before doing so. Accordingly the ring was 


taken from its place in the show case and . 


handed to Biltmore by the clerk, Arthur 
Palfrey. 


Obtaining possession of the coveted jewel, 
Biltmore walked to the door presumably to 
get the advantage of a better light, when 
he deliberately disappeared in the crowd of 
pedestrians passing to and fro in front of 
the establishment on Canal St. The police 
were at once notified, but, it seemed for a 
time that the alleged culprit had made good 
his escape with the stolen property. Mr. 
Palfrey, however, was able to give an ex- 
cellent description of Biltmore, so that on 
Wednesday Captain Jackson, to whom the 
case had been assigned at police head- 
quarters, strode into Griswold’s with a young 
man and a young woman, The young 
woman, very attractive, claimed to be the 
wife of the young man, whom Mr. Palfrey 
immediately identified as Biltmore. He was 
subsequently identified by other clerks of the 
establishment as the person who had visited 
the store at other times; and it was later 
ascertained that his real name was Edward 
D. Blackwell. The stolen property was 
turned over to A. B. Griswold & Co., the 
owners, the officer taking a receipt for the 
ting which will be used in evidence against 
Blackwell, in whose pocket the police allege 
it was found. The arrest was made on 
Carondelet St., near Canal. 


The police allege that the robbery was 
not an impromptu affair but the result of a 
well matured plan, and at police head- 
headquarters Mrs. Blackwell was held as a 
party to it. Blackwell was charged with 
being a fugitive from justice, and also with 
the crime of robbery. It developed later 
that Blackwell, it is alleged, had gone to the 
jewelry store of Maltry Bros., 138 Carondelet 
St. on Friday, May 19, and while looking 
Over a.tray of diamond rings selected one 
and, as he started towards the door with 
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it, remarked to Frank Maltry, Jr., that he 
(Maltry) “need’nt bother about him, but 
look after his other customers.” Mr. 
Maltrey, getting between Blackwell and the 
street entrance, replied: “I am not simple 
encugh to have such a trick worked on me.” 
Thereupon, Blackwell replaced the ring, and 
as he left the store remarked that he would 
return with his wife later. He never re- 
turned. 


Blackwell and his wife came to New 
Orleans several days ago, registering at one 
of the leading hotels under the name of 
Edward Biltmore. They hail from Birming- 
ham, Ala. Blackwell, the police allege, 
jumped his bond in Atlanta, following his 
release on a suspended prison sentence on 
narcotic charges. After his exit from At- 
lanta, with his wife and two children, they 
went to Birmingham where, it is said, they 
narrowly escaped arrest. The wife, who 
has been released from prison here because 
of her little ones, says her husband is a 
drug addict and that he acquired the habit 
while overseas with the American Expedi- 
tionary Forces, 








NEW ORLEANS JEWELERS MEET 





Members of Local Asociation Enjoy Inter- 
esting Lecture on the Modern Day 
Use of the Watch 


New Oreans, La., May 31.—There was 
an interesting session of the New Orleans 
Jewelers’ Association at the Chess, Checkers 
and Whist Club, last Thursday, concluding 
with a fine banquet in which quite a num- 
ber of representatives of the industry par- 
ticipated. One of the features of the meet- 
ing was a lecture by A. S, Flint, of the 
Waltham Watch Co. 

At the conclusion of the excellent dinner 
provided for the occasion, President W. S. 
Bender, of the New Orleans Jewelers’ 
Association, who is vice-president of White 
3ros. Co., said that the business meeting 
would be brief in order to get quickly to 
the treat in store for those present in hear- 
ing Mr. Flint. A rising tribute of respect 
was paid to the late lamented ex-president 
of the Jewelers’ Association, Leopold Jansen, 
a set of resolutions being introduced com- 
memorative of his service to the jewelry 
trade in this city. The resolutions were 
ordered spread on the minutes. 


The president advised that with the co- 
operation and encouragement of the 
Louisiana Retail Jewelers’ Association, an 
act had been prepared and was now being 
submitted to the Legislature in session, with 
a view of enabling watchmakers to obtain 
relief from the imposition where owners of 
watches caused watches to be repaired and 
failed to redeem them, the consequence 
being that the jeweler had his time and 
money expended in the way of material and 
labor for repairs resulting in a loss of both. 
President Bender said that this act will be- 
come a law and be in full force and effect 
before the end of the present year. 

The president reminded the 25 members 


present that he needed the active, energetic — 


help of every one of them in order to in- 
crease the membership of the Retail 
Jewelers’ Association in New Orleans, thus 
materially improving the trade in general 
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by helping in eve:y way possible to obtain 
relief from the 5 per cent luxury tax; in 
aiding and assisting the Horological In- 
stitute, and similar watchmaking schools 
everywhere; in providing practical training 
for this character of work; and finally im- 
provising ways and means to help the Na- 
tional Publicity Association in advertising 
campaigns to increase the trade which 
properly belongs to the jeweler. 

The way being cleared, Mr. Flint took the 
floor and carried his hearers through a most 
interesting lecture. Sparkling bits of humor 
dotted the roadway of his interesting dis- 
course; and the control of gigantic engines, 
the monarchs of the rail, was beautifully 
illustrated in picture and story, showing 
how they were controlled by the time piece 
carried in the engineer’s pocket, and how 
the safety and comfort of every traveler on 
every train depended upon the accuracy and 
correctness of the time. A rising vote of 
thanks was extended Mr. Flint for his en- 
tertaining talk. 

The following jewelers were present: 
A. S. Flint, Waltham Watch Co.; W. S. 
Bender, president of the New Orleans Re- 
tail Jewelers’ Association; W. I. White, 
L. E. Bolt, J. E. Grace, V. B. Bloostron, 
P. J. Sterne, B. F. Young, B. Barnett, 
William Steinher, Jacob Hoffman, W. P. 
Kranz, A. C. Bissing, Abe Levy, August 
Bauman, John Fitzgerald, Jacob Young, 
L. E. Fleck, W. E, Taylor, Louis Hausmann, 
Gabe Hausmann, Henry Hausmann, Dennis 
Barry, S. Antin, Jr., J. C. Richard. 








SENT TO REFORMATORY 





Mexican, Youth Convicted of Stealing 
Watches and Jewelry from Denver Store 

Denver, Colo., June 2.—Threno Lopez, 
19 years old, a Mexican, was convicted on 
charges of burglary by a jury in the local 
district court here last week as the result 
of his alleged entrance into the pawnshop 
and jewelry shop of Paul Mendelsohn, 2021 
Larimer St., on May 6. Less than one 
hour’s deliberation was required by the jury 
to return the verdict. On account of his 
age, Lopez will be sent to the State reforma- 
tory at Buena Vista for an indeterminate 
time. 

According to evidence introduced in the 
trial, Lopez was arrested inside the store 
by a passing patrolman. In his coat, it was 
charged, were found 20 watches, valued at 
$10 each; five rings, valued at $5 each; six 
rings valued at $2.50 each; two stickpins 
valued at $5.50 each; two watch chains, 
valued at $2 each, and other jewelry valued 
at several dollars, 

Despite what seemed to be absolute evi- 
dence against him, Lopez took the witness 
stand in his own behalf and testified that he 
found the coat full of jewelry and that he 
was not in the store at the time. The jury 
evidently did not believe this, or his state- 
ments that he had been forced out of work 
and was in search of employment at the 
time of his arrest. He was taken into cus- 
tody at 4 o’clock in the morning. 








M. Girson, who was for many years a 
jeweler in Seattle, Wash., but who now re- 
sides in Los. Angeles, was in Seattle visiting 
his business acquaintances a short time ago. 
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ESTABLISHED 1868 


STERN Bros. & Co. 


CUTTERS OF 


Diamonds 


OFFICES 


LONDON 
29 Ely Place 


AMSTERDAM 
16 Sarphatistraat 


68 Nassau ST., NEW YORK 
31 No. STATE ST., CHICAGO 


CUTTING WORKS 
LONG ISLAND CITY, NEW YORK 


Removal Notice 
Diamond Cutting Works 


We have removed our Diamond 
Cutting Works from Fifty-second 
Street, New York City, to Sixty- 
eight Hunterspoint Avenue, Long 
Island City, where we have more 
modern and increased facilities. The 
high quality of workmanship that 
for the past thirty years has been 
characteristic of our product will be 
strictly maintained. 


Special Department 
Diamond Cutting Works 


We desire to call special at- 
tention to our repair and recutting 
department in which we employ the 
highest skilled labor for the repair, 
recutting, and matching of regular 
and fancy shapes—Emerald Cut, 
Marquise, Triangular, Navettes, etc. 
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Hints on the Care of Cutlery Mounted with Sterling Silver 











N interesting brochure that jewelers 

should read and also give to their 
customers is entitled “The Blades of 
Sterling Silver Handled Cutlery and Their 
Care.’ The booklet gives some important 
advice to users of knives and cutlery which 
should be appreciated by all housewives. 
Through the courtesy of the firm issuing it, 
the Rogers, Lunt & Bowden Co., Greenfield, 
Mass., we quote the following extracts: 

“All known substances tarnish or oxidize 
or rust under certain conditions, and all 
will grow dirty or spot or stain, even 
platinum, enamel and glass; therefore, such 
terms as “nontarnishable,” “rustless” or 
“stainless” are only relative terms, meaning 
much less liable to tarnish, rust or stain 
under ordinary conditions. 

“Sterling hollow handle cutlery should 
last forever, provided a little proper care is 
taken. 

“Carbon steel, or common steel, rusts 
readily, if left wet or exposed to the at- 
mosphere, which at times contains consid- 
erable moisture. Carvers or dinner knives 
of carbon steel should be rinsed with boil- 
ing hot water, wiped dry and if commenc- 
ing to show signs of stains or spots of 
rust, should be rubbed with a cork and 
Bristol brick or Bon Ami or similar 
abrasive, and this before the stain or rust 
becomes too deep. 

“Carbon, or common steel, blades, silver 
plated are the best blades of all, as far as 
appearance goes, as they have the cleanest, 
whitest, brightest and shiniest color of all, 
provided they have proper care, but—they 
require more care than any other kind of 
blade—not more labor, but more care—for 
without the right kind of care, they are 
easiest ruined beyond redemption. Silver 
plating may look solid and shiny, but if 
examined under a microscope would be 
found to be full of little holes or pores; 
therefore, the silver only protects to a 
certain extent. 

“If the knives receive rough treatment 
and are dented on the edges or rims or 
bolsters, the dent usually breaks away a 
little of the thin coating of silver, and ex- 
poses the steel. Now the silver is carbon, 
or common steel, and rusts just like any 
steel, or hoop iron for that matter. Mois- 
ture attacks the little spot of steel and the 
rust works in under the silver and flakes it 
off, 

“One of the greatest dangers to knives 
with silver plated blades, is putting them 
away and not using them for several 
months. The housewife often states she put 
them away carefully, wrapped in tissue or 
flannel rolls and has had no use of them, 
and behold they are ruined. She imme- 
diately concludes she has been defrauded 
and hastens to the jeweler, who oftentimes 
fears he will offend a good customer with 
an explanation and so passes the buck to 
the manufacturer. 

“The explanation, however, is easy. The 
Steel retains the cold, the temperature of 
the air warms up, and the result is the 
Same as is observed on the outside of a 
Pitcher of cold water on a hot day. You 





can plainly see the drops of water on the 
outside of the pitcher. The water is con- 
densed from the atmosphere. 

“Now this goes on with milady’s knives, 
only in a slighter degree, but time does the 
trick; the moisture goes through the pores 
of the silver and the steel rusts and lifts 
the silver off. 

“Every manufacturer that we know of, 
puts a sufficient silver coating, or plating, 
on his knives to last for many, many years, 
and the lady’s knives should be a pleasure 
to her and an ornament to her table—pro- 
vided said knives have proper care, and 
that proper care is very simple indeed. 

“Give them the same care that Mister 
does his razor. 

“Don’t dent the edges. 

“Don’t jumble them all together and dent 
and scratch them in the dish pan. 

“Rinse each one separately in boiling hot 
water. 

“Wipe off the very little moisture remain- 
ing with a dry cloth—not the wet cloth 
that has wiped all the china or crockery 
before. 

“If they get stained or tarnished, use a 
little silver polish. 

“Use again tomorrow and tomorrow and 
several thousand tomorrows and they re- 
main always beautiful. 

“If one is going away for a long trip and 
is obliged to pack up the family silver for a 
time, you cannot beat the atmospheric effect 
by just putting them in the dryest drawer. 
Old Mr. Fog and Moisture gets in every- 
where the air gets in. Just cover them 
with “3 in 1” or paraffin and you stand a 
better chance of keeping out rust than any 
other way. But when you get home, clean 
up with a little silver polish and again go 
to using them, for continued use is the best 
.care. To lay away is dangerous, both as to 
tarnish and rust. 

“Rustless steel, or stainless steel, is 
coming into general use for all kinds of 
hollow handled cutlery, as it is very little 
affected by moisture, will not readily rust— 
even in salt water, whereas common steel 
would be covered with rust in the morning, 
if left overnight in salt water. 

“Silver plating will not stick to it, else it 
would be ideal for a silver plated blade. 

“For the same reason that silver plate 
will not stick to it, neither will ordinary 
food acids or alkalies affect it. Of course 
it may be scratched and dented as may 
any other metal or material, and every dent 
or scratch mars its beauty, and further- 
more, while the clean polished surface will 
not rust or stain, if the blade is dented or 
scratched, rust or stain, if it ever appeared, 
would appear in the dents and scratches. 

“Wash separately, rinse in boiling hot 
water and wipe dry, is all that is usually 
needed. If any stain appears, it is most 
likely superficial and has not attacked the 
surface and may be removed with a little 
silver polish; the same as you would use 
on the silver handle.” 








Some folks are unconventional only at 
conventions.—The Credit Monthly. 
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Blank Space Values in Oriental Art 





66 O NE bad consequence of the school train- 

ing of Europe [it applies equally to 
America], with its endless drawing from 
posed models, is the frequency in pictures 
ef figures which are doing nothing in 
particular, called in merely to fill space, 
striking an attitude which is dictated not 
by the inner necessities of balance or motion, 
but by the exigencies of the composition, or 
coming out of the canvas to attract the spec- 
tator’s sympathy. * * * Let us turn to a 
Chinese painting by Ma Yuan. When we 
look at this, we are conscious of a different 
conception of design. Instead of a grand 
concentration and harmonious rhythm, lead- 
ing us to dwell entirely on the figures them- 
selves, we are met by a stimulating unex- 
pectedness of spacing. A priest meets with 
his disciple. The two figures, face to face 
with each other, are alone. Blank space of 
sky is over and about them. The great 
roots of a tree swerve upward out of the 
design, and a branch from the unseen stem 
hangs into it from above. Not only is 
the principle of symmetry done away with, 
but the unsymmetrical, the imperfect, the in- 
complete has become the principle of the 
design. The picture is not filled; it is waiting 
for our imagination to enter into it, to feel 
the air coming out of the great heights of 
the sky over the bare hillside, to hear the 
swaying of the branches of the giant pine, 
to listen to the words, to watch the faces 
and the gestures of the disciple and his 
master. 

“Here we are in the full current of Taoist 
ideas. The principle of symmetry derives, 
I suppose, from contemplation of the human 
form. The symmetry of the body provides 
the archetype of primitive design in most 
religious art. To a central figure, with its 
perfectly matched limbs, a figure will be 
added on either side, as we see in early 
Italian altarpieces, and other figures will 
be added to these in equal, or seemingly 
equal, numbers. The system involves repe- 
tition, and as art progresses this becomes irk- 
some to the artist. In Europe all sorts 
of devices have been used to disguise this. 

“But if we turn away from the human 
body, as Taoist artists did, we find that 
in trees, for instance, while the disposition 
of the branches is unsymmetrical, balance 
is maintained. And it is a similar principle 
of unsymmetrical balance which the ‘Taoist 
artists sought in design. Space therefore, 
empty space, becomes a positive factor, no 
longer something not filled and left over, 
but something exerting an attractive power 
to the eye, and balancing the attractive 
power of forms and masses. But, to exert 
this power, space must be used broadly and 
with emphasis, as an end in itself.”—Law- 
RENCE Binyon, in “The Flight of the 
Dragon.” 

And it is this Japanese and Chinese tend- 
ency in art to give values to the blank 
spaces that is the envy of the ultra-trained 
Occidental artist, as he vainly attempts the 
like. The simplicity of mind of the Taoist 
talent to use the art of decoration in depict- 
ing parts of a picture and stimulating the 
imagination of the spectator to fill in the 
remainder with mental vision. It is the 
greatest height of talent in the decorative 
arts. 
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The News from England 











British Jewelry Trade to Exhibit Products at Brazilian Independence 
Centenary—Pendants Designed from Plaster—Device to Safeguard Strings 
of Pearls—Many Firms Exhibiting at Paris Fair—Gold Rush 
Near Nyngan, Australia 














Lonpon, May 22.—The jewelry trade is 
preparing for representation at the manu- 
facturers’ exhibition at Rio de Janeiro this 
September when the Brazilian independence 
centenary will be observed. The Depart- 
ment of Overseas Trade, a government in- 
stitution formed since the armistice to 
watch the business man’s interests abroad, 
is arranging the details for this country. 
The Centenary Exhibition will run for 
three months and the cost of exhibition for, 
say, a British jeweler will be around £150, 
The building in which the British exhibits 
will be displayed and which is being put up 
by the government here will be presented 
to the Brazilian people as a formal token 
of esteem at the conclusion of the exhibi- 
tion. The Department of Overseas Trade 
is anxious to make a good show of the 
British section in response to the Brazilian 
invitation and is inviting application and in- 
quiries from the jewelry trade. 

* * * 


According to reports received from Ger- 
many there has been a vogue in which sil- 
ver utility goods, such as cigarette cases and 
match boxes. have been combined with 
“art” and that the authorities have decided 
the “art” end of the novelty has gone far 
enough. This week the police have been 
busy confiscating silver cases decorated with 
the figures of pretty women with none or 
few clothes from the various silversmiths’ 
shops in which they have been exhibited. 
One jeweler said he had been selling such 
silver goods for 15 years and saw nothing 
wrong in them. In court the bench decided 
that the designs on five of these cigarette 
cases were ‘shocking’ and ordered their 
confiscation. 

x * * 

A Berlin jeweler by means of a placard 
informs the public that his store is a “purely 
German purchasing center for diamonds, 
gold and silver,” and announces his disin- 
clination to do any business with Germany’s 
enemies in the recent war. On another pla- 
card displayed in the window the jeweler 
forbids prospective customers of French, 
British, American or Italian nationality to 
enter the premises. 

* ok Ox 

The Daily Express says that quaint pend- 
ants designed from plaster are becoming 
fashionable, especially among studio people 
who can turn them out themselves. The 
method is to use an oiled board on which 
plaster of Paris and cold water is mixed to 
a creamy consistency and enclosed in card- 
board strips to a depth of three-quarters of 
an inch, When dry the mixture is easily 
carved with a penknife, all manner of flower 
designs and Egyptian motifs being turned 
out. The application of shellac renders the 
pendant non-porous and it is then painted 
for jade or metal effect or darkened to 
simulate old ivory or carved: wood. When 
quite dry a final polish is given. These 


pendants are worn around the neck on a 
narrow moire ribbon. 
* * x 


A new test for culture pearls is reported 
from Paris. By the use of mercury, 
it is said, a distinct reflection of the 
internal structure is obtained when magni- 
fied through the microscope. That confi- 
dence has returned to the market again is 
seen in the recent purchases of more than 
£ 1,000,000 worth of natural pearls. But the 
dealers say although the slump was caused 
by the general world depression and not 
because of the culture pearl bogey it is as 
well to have an absolute and: safe test 
handy in cases where there is any doubt of 
a culture pearl being a natural pearl or vice 
versa. 

x *k x 

An invention (also from Paris) to safe- 
guard strung pearls is, the trade thinks, 
going to be very popular with persons hav- 
ing valuable gems that are worn outdoors. 
The inventor, according to La France Hor- 
logére, is M. Jules Ledard. He has in- 
serted small india rubber rings between each 
pearl threaded on a string. These tiny 
shields, by their attachment to the string 
limit the fal! of pearls to the single stones 
threaded between the two shields between 
which the break occurs. The rings are not 
used between every pair of pearls but only 
at those points on a necklace where the 
string is most likely to break and release 
the pearls adjacent. As the French journal 
points out it is a simple device that could 
be applied to all ferms of necklaces and 
bracelets and in the formation of circlets 
and girdles with the object of preventing 
the fall of all the pearls in case of a break- 
age of the thread holding the gems and de- 
creasing the wear and tear of the string by 
rubbing. 

+e « 

The London Wholesale Jewelers’ and Al- 
lied Trades’ Association, Ltd., of Holborn, 
has issued to the trade a warning with re- 
gard to the dumping on the market of a 
quantity of platinum which does not con- 
form to the recognized platinum trade stan- 
dard of .995. The trade is urged not to 
buy this “platinum” which is said to be 
composed partly of alloy which reduces its 
weight and purity. 

owe 2 

More than 300 firms are exhibiting in the 
silversmiths, jewelry and horological section 
of the Paris Fair in the Esplanade des In- 
valides which ends the last week of the 
month. The Paris Syndical Chamber of 
Jewelry has been responsible for this show- 
ing. 

* * * 

The official Rand labor figures indicate 
the rapid recovery that is taking place in 
mining circles there, more than 14,000 na- 
tive miners being gained in one month as 
against 53,000 lost during the prolonged 
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strike that commenced soon after the new 
year. At the end. of last month the gold 
mines had 138,277 natives employed as 
against 124,169 at the end of March, The 
white labor force is around 15,000. 

x * x 

The gold rush subsequent on the an- 
nouncement of the discovery of gold near 
Nyngan, 300 miles north-west of Sydney, is 
rendered serious owing to scarcity of water. 
The chief inspector of the State Mines De- 
partment reports excellent indications of a 
rich field and a “rush” on a vast scale is 
proceeding. One prospecting party located 
a gold formation that showed eight pen- 
nyweights to the ton and a two-foot reef 
carrying rich visible gold. A mile south a 
second party struck an outcrop of visible 
gold, while a third party half a mile beyond 
found a 9-foot-wide reef, one face showing 
five pennyweights to the ton. Five other 
parties struck gold in the vicinity. 

* * * 

Sir Edward Marshall-Hall, the well- 
known king’s counsel here is selling off his 
fine collection of snuff boxes, scent bottles, 
watches and bon-bon cases at Sotheby’s 
Bond St. auction rooms this week. There 
are 200 pieces several of which are esti- 
mated to be worth several thousand dollars 
each. One magnificent bon-bon box of 
Sevres porcelain is decorated with paintings 
of high quality, the lid, bottom and sides 
being pastoral scenes mounted in carved 
and chased gold. Most of the snuff boxes 
carry portraits in miniature and have chased 
mounts in colored gold. One item is a 
Toledo puzzle casket in steel finely damas- 
cened in gold with an ingenious secret fast- 
ening. The proceeds of the auction should 
run into around £75,000. At the opening 
session the Sevres porcelain bonbonniere 
went to S. J. Phillips, the New Bond St. 
jeweler for £20,000, the bids opening at 
£5,000 and mounting rapidly in £250 bids to 
the £10,000 mark after which the bidding 
was slower in £500 offers to the £15,000 
mark. <A _ steel-blue enamel French snuff 
box with raised medallion in green and red 
and cable borders in green and white rea- 
lized £520. Another snuff box decorated 
with a Blarenberghe picture on the lid 
sold for £775. A Louis XVI gold box 
chased with oval medallion figures sold for 
£1,350. A gold watch, once the property of 
Robespierre realized less than £50. 








Women in Credit Work 
HE National Association of Credit Men 
is another of the progressive groups that 

holds out a helping hand to the ambitious 

woman in business. According to an article 
by Mrs. Edna S. Taylor, credit manager 
of a large wholesale woolen house in Phila- 
delphia, in a current issue of the Credit 
Monthly, the official publication of the as- 
sociation, there are hundreds of women em- 
ployed as credit managers today, in lines 
varying from bedding supplies to advertis- 
ing. The largest coal company in Phila- 
delphia employes a woman credit manager; 
and this is not unusual, even for the con- 
servative Quaker City. Feminine intuition, 
which women naturally inherit from Eve, 
plus business experience in which their op- 
portunity for training grows yearly, com- 
bine to make them capable and efficient. 
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A salesman once said that a 





Guarantee is a much more | 


telling talk than a selling talk. 
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is Guaranteed identical with 





the fine mined Sapphire or 





Ruby in every respect. It 1s 





Q in the scale of hardness 





and in all other ways the 





same as the natural stone. 
This telling talk is all the 
selling talk needed. 2M onm 
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JEWELRY EXHIBIT 





Work of Students at Pratt Institute Receives 
Much Favorable Comment 
from Visitors 


The work of the class in jewelry making 
at Pratt Institute, Brooklyn, N. Y., was 
shown at the annual exhibit held at the 
Institute last Thursday, Friday and Satur- 
day. Since the close of the world con- 
flict, much work has been done in putting 
this class back on a pre-war basis with the 
result that this last term shows a larger en- 
rollment than for several years past, The 
day class in jewelry making which closes 
on June 24 has a membership of 19 stu- 
dents which is a gain of two over last year. 
This class was under the efficient instruc- 
tion of Carl Hamann, an expert jeweler 
and an artist of recognized ability. Mr. 
Hamann has been instructor of the jewelry 
class for many years. The class met this 
year four times each week and has been in 
session since the latter part of last Septem- 
ber. 

As in former years the display was made 
in two large glass cases in the class room 
located on the fourth floor of the main 
building. The exhibit opened on Thursday 
afternoon and was continued until last Sat- 
urday evening. Although the display of 
finished articles this year was not as large 
as in former years, the workmanship ex- 
hibited was equal to probably any turned 
out by previous classes. Rings, all hand- 
somely made and set with beautiful stones, 
constituted the larger part of the display 
made in the case where the finished pieces 
were shown, Other items included scarf 
pins, bar pins, brooches, earrings, La 
Vallieres and a few pieces of silverware. 

A feature of the annual exhibit in which 
a great deal of interest is always shown is 
the awarding of the four medals which are 
offered annually for excellency in work- 
manship and design. These medals are 
contributed each year by Ludwig Nissen, 
Albert M. Kohn, of Theodore A. Kohn & 
Son and Herpers Bros., Newark, N. J., and 
were awarded Friday morning. The medal 
given by Ludwig Nissen is considered the 
highest award of all and this year this 
coveted prize was won by Miss Louise 
Foster for the best design and workmanship 
in setting of precious stones and pearls. The 
next award which tock the form of a large 
silver medal offered by Albert M. Kohn, 
was won by Floyd Wilson for excellency in 
workmanship, while Miss Florence Huestis 
was awarded a smaller silver medal also 
donated by Mr. Kohn. This latter medal 
was also awarded for fine workmanship. A 
gold medal given by Herpers Bros., was won 
by Ernest Carling. 

The winner of the first prize, Miss Louise 
Foster, showed a number of pieces, the 
most beautiful among them being a pair of 
Etruscan earrings, the screw heads of which 
are set with aquamarines. The chains sus- 
pending from the earrings and connecting 
with drops are mounted with pearls while 
the little drops made of gold are executed 
in such a manner as to hold a small quan- 
tity cf perfume. The same student showed 
another pair of interesting earrings mounted 
with lapis lazuli and executed in gold. 

The most handsome pieces shown by 
Fleyd Wilson, second prize winner, were a 
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cream and sugar bowl made of silver. They 
were plain and made along conservative 
lines and showed excellent workmanship. 
He also displayed a number of pieces in 
the case containing the articles still in proc- 
ess, 
Probably one of the largest displays made 
by any of the prize winners was shown by 
Miss Florence Huestis. She showed a 
handsome ring made of silver and mounted 
with a semi-precious stone, as well as a 
beautiful bar pin executed in a floral de- 
sign. This pin has a green antique finish 
and is mounted with a green tourmaline. 

Ernest Carling, winner of the Herpers 
medal, displayed among other articles a 
beautiful pin set with small pearls from 
which is suspended a green onyx drop. This 
pin is executed in a renaissance design and 
made with green gold finish. 

Miss Aida Ford made the largest dis- 
play of any student at the exhibition, Among 
her articles was a handsome silver finger 
bowl executed along plain lines. She also 
showed a beautiful necklace, made of lapis 
lazuli with green gold links. This same 
student also displayed a flexible bracelet, 
the alterrate Jinks of which are mounted 
with green tourmalines, the other links be- 
ing made of gold in antique finish, 

Miss Margaret McMurray displayed a 
plain silver napkin holder as well as a 
silver ring set with a semi-precious stone. 
She also exhibited an unusually fine bar pin 
made of gold and executed in a floral de- 
sign. The bar pin is mounted with six 
small pearls and set in the center with 
lapis lazuli. 

Another prominent exhibitor was Joseph 
Rosenberg who showed a scarf pin made 
of gold and set with a topaz. He also ex- 
hibited a plain locket finished in antique 
style and mounted with a black opal. This 
locket is suspended from a silk cord hav- 
ing a number of gold slides. In addition 
Mr. Rosenberg showed an unusually odd 
looking pair of cuff links. They are plain 
in design and have a rose gold finish, 

Cooper Ballentine displayed a_ silver 
finger bowl while Laura Otis exhibited a 
beautiful silver jewel case bearing a con- 
ventional design and lined with blue silk. 
Among the articles shown by Elsie Dates- 
man was a massive ring made in silver 
and set with a semi-precious stone, and a 
green gold bar pin having a carved edge 
and mounted with green onyx. 

William Grey displayed an unusually 
handsome seal ring, the shank of which is 
made of silver while the top is gold inlaid 
and bears the Alsatian cross. Mr. Grey 
showed another ring set with a semi-pre- 
cious stone as well as several unfinished 
pieces. Another student, Raymond Hayden, 
had on exhibition a locket bearing an Etrus- 
can design and mounted in the center with 
a pearl. This locket is made in rose gold 
finish and is suspended from a handsomely 
made chain. The same student showed a 
brooch which was still in the process of 
making. 

A scarf pin set with a black opal as well 
as a ring made in silver and mounted with 
a semi-precious stone was shown by Miss 
Mary Junkin. Miss Junkin also displayed 
an unfinished bar pin bearing a plain de- 
sign and made of gold. 

Other exhibitors included Victor Volpi 
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who exhibited a beautiful silver ring, Earl 
Holmes whose display also included a finger 
ring made in silver and mounted with a 
semi-precious stone and Miss Mary Weston, 
who exhibited a silver bar pin with a carved 
top mounted with a lapis lazuli, a handsome 
scarf pin set with a large turquoise and a 
finger ring made in silver and set with a 
semi-precious stone, William Kalina showed 
a scarf pin bearing an open work design 
set with a small peridot, while Van Brunt 
Schenck had on exhibition a brooch hav- 
ing an open design and mounted with a 
large topaz. A silver brooch executed in 
an Etruscan design and set with an ame+ 
thyst was exhibited as the handiwork of 
Harold Rice. 

In the case showing the work still in 
process, was a silver pitcher, silver cigar- 
ette cases, napkin rings, a jewel case, a sil- 
ver spoon, a locket, several gold bar pins, 
rings, necklaces, cuff links and La Vallieres. 
There were also a few wax and clay 
models shown in the same case. 








DEATH OF COL. W. S. STANLEY 


Former Milwaukee Merchant, Who Started 
First Jewelry Concern in the City, 
Passes Away 


MILWAUKFE, Wis., May 31.—Colonel 
William S. Stanley, former prominent Mil- 
waukee jeweler, died at his home in Wash- 
ington last week. 

Mr. Stanley was born in New England 
in 1837 and moved to Wisconsin in 1857. 
Coming almost immediately to Milwaukee 
he started the first jewelry house in the 
city. It was known as the Stanley Jewelry 
Co. 

Mr. Stanley took an active part in civic 
affairs and was a member of the state 
legislature and one time sheriff of Mil- 
waukee county. He was a 32nd degree 
Mason and had been a life member for 
years. During the Civil War, Mr. Stanley 
served as captain of the 40th New York 
infantry. The title of colonel was given 
him while a member of the Wisconsin gov- 
ernor’s staff in 1888. Mr. Stanley moved 
to Washington 22 years ago, where he be- 
came a member of the pension department. 
The family is well remembered in social 
circles here. 

Colonel Stanley is survived by his widow, 
two daughters and two sons. 











Jewelry Business Improving 


(From the New York Times) 


Definite improvement in the demand for 
jewelry from practically all parts of the 
country is reported in the local trade. The 
call from Chicago, Baltimore and several 
of the larger cities was said yesterday to be 
especially good, and some business is being 
taken from as far away as Dallas and San 
Francisco. Merchandise suitable for wed- 
ding gifts is in particular demand, but the 
buying is of a general nature and includes, 
in the finer merchandise, rings, bracelets and 
earrings in platinum and diamond combina- 
tions. Coincident with the improvement in 
business, but apparently not because of it, 
a rise of $2 an ounce in platinum has oc- 
curred 
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Reports from the European Diamond Markets 





Conditions in the Diamond Centers of London, Paris and Amsterdam as 
Reported by Correspondents of The Jewelers’ Circular 




















Lonpon, May 18.—There is a more opti- 
mistic trend in business conditions in this 
center than has been noted in the past 
three months.. Although it cannot be said 
at this time that business has resumed its 
normal course, it can be stated that a fair 
amount has been carried on thus far this 
month among wholesale firms. Most of the 
sales have consisted of medium quality dia- 
monds in all sizes. The concentration of 
the rough diamond market, particularly the 
last move in this direction, that of the 
Anglo-American combination has, without 
doubt, stimulated confidence in future trade 
in our industry. 
ing the past fortnight when many mer- 
chants from Amsterdam and Antwerp 
visited the market for rough diamonds. 
Most of them took a moderate course in 
buying and purchased stock more in har- 
mony with conditions of the continental dia- 
mond market at the present time. This is 
a wise policy. More facilities are now 
being afforded buyers than in the days 
prior to the War. So far as prices are 
concerned they are very firm and all inter- 
ested in the rough diamond market are co- 


operating to maintain the strong tone now 


in evidence. It is fair to assume that as 
soon as there is a change in business of a 
permanent character the trade will grad- 
ually increase both in rough and cut stones. 





AMSTERDAM, May 19.—The improvement 
in business conditions which have previously 
been noted in these columns has continued 
during the past month and manufacturers 
and dealers here are more sanguine as to 
the outlook for the future. The importa- 
tion of rough diamonds has increased and 
the dealers have found in buying from the 
London Diamond Syndicate that the mar- 
ket has been very firm. A fair amount of 
business in rough diamonds has been con- 
ducted between this city and Antwerp, the 
latter at the present time being in a more 
advantageous position so far as the money 
market is concerned. This enables the Ant- 
werp manufacturer to produce goods at a 
cheaper cost than manufacturers here can 
at the present time. It may be argued on 
the other hand, that the Antwerp merchant 
is in exactly the reverse position while buy- 
ing in the rough market. At the present 
time the increased, business in this market 
has made it possible for small dealers to 
Participate to a greater degree in the re- 
tail business than has been a condition for 
some time past. Trade in “roses” is very 
slack and according to many experts in 
this branch of the industry there will be 
no great revival as long as the situation in 
the eastern States of Europe remains un- 
settled. The Balkan States, Turkey and 
Russia were formerly good markets for 
the sale of “roses”. 


Parts, May 20.—Business in this market 
has shown a slow but steady improvement 
and according to the views of the jewelers 
here there is prospect that the Summer will 

Lhe gt 


The effect was noted dur-- 


show a better trade than the corresponding 
period of last year. So far as the whole- 
sale business is concerned some transac- 
tions have been followed out in medium 
quality melées, as well as in large square 
diamonds, the latter being now in vogue. 
Most of the business done, according to 
report, has been consummated under re- 
stricted conditions, which, in most cases 
doesn’t leave a profit for the sellers. Buyers 
coming from abroad have been impressed 
with the idea that under present conditions 
dealers are eager to sell. Needless to say 
those who hold this view are laboring un- 
der a misapprehension as the majority of 
our merchants can afford to hold their 
stock and where dealers have profited by 
acquiring diamonds at a comparatively 
cheap price this can be attributed to the 
rate of exchange, the French franc being 
to their advantage. Among the jewelers 
there still prevails a tendency to make the 
sautoir watch fashionable in this market 
during the Summer season and this mode 
may be attributed to the demand for small 
diamonds which were recently sold in fair 
quantities here. Some of the diamond 
mounters itf the city favor the bracelet 
watch, which also makes a dainty article of 
adornment especially when set with rubies, 
sapphires and diamonds. Some _ business 
was done in pearl necklaces with Indian 
firms. 








Credit Granting a La Mode 





CCORDING to B. B. T. in the Credit 
Monthly, the financial statement of the 
future will doubtless be accompanied by a 
photograph of the applicant for credit. The 
credit man, he says, “will pass on the state- 
ment and then analyze the photograph by 
the simple rules of character reading. 
“For instance: (a) He will know that a 
man with eyes set close together is a dan- 
gerous risk. The left eye of such a per- 
son is usually far-sighted and the right eye 
near-sighted. Consequently in making up a 
financial statement the Assets will be highly 
magnified and the Liabilities greatly re- 
duced; (b) A person with one eye looking 
north and the other looking south is prob- 
ably honest, although he may not look 
straight; (c) A man with red hair should 
be watched, his mind naturally runs towards 
fires, and spontaneous combustion is a com- 
mon cause of conflagration; (d) The type 
whose chin is trying to hide behind his 
Adam’s apple is usually honest though in- 
capable; such a man, in all probability has 
nervously pulled his chin into reverse by 
worrying over how to stall off credit men.” 








A window in the store of the St. Peters- 
burg Optical Co., 277 Central Ave., St. 
Petersburg, Fla., was broken into recently 
and a quantity of jewelry stolen. It in- 
cluded La Vallieres, an old style brooch, ten 
diamond rings, a Masonic ring and other 
rings, 
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GERMAN CLOCKS IN BRITAIN 





Great Increase in Importation of Time- 
pieces for Former Enemy Countries 


WASHINGTON, June 3.—The extent to 
which clocks have been imported into Great 
Britain from Germany during the first four 
months of the present year has been re- 
markable, says Clerk Nutting of the Con- 
sulate General, London, in a report to the 
Department of Commerce. Out of an ag- 
gregate number of 1,194,732 complete 
clocks from all countries, no less than 1,- 
115,614 came from Germany, or consider- 
ably more than 400,000 above the number 
received during the same period in 1913, 
and compared with 600,773 in 1920, and 681,- 
882 in 1921. 

In the first four months of 1913, imports 
of clocks from the United States totaled 
93,374, and in 1920 rose to 181,598, but they 
fell to 40,115 in 1921 and have declined to 
the small figure of 11,566 during the first 
four months of 1922, 

Import figures for clocks from France 
show a great decrease, statistics for the first 
four months of each year showing 6,038 for 
1922, as against 15,010 for 1921 and 10,107 
for 1920, while the number for the same 
period in 1913 was 23,476. Imports from 
“all other countries” for the four months’ 
period show little decrease in 1922 as com- 
pared with 1921, the numbers being 61,514 
in 1922, and 64,034 in 1921, and both years 
show an increase over the 1913 figure of 


41,673. 
The aggregate number of complete 
watches imported in January-April, 1922, 


719,553, was slightly higher than the num- 
ber a year ago, 709,640. The only group 
showing a decrease in number imported the 
class having cases of metal other than gold 
or silver, both the gold and silver watches 
having shown increases. Compared with 
1920, gold and silver watches recorded heavy 
decreases, but as against 1913, gold watches 
did not show so extensive a fall in the cur- 
rent year as did silver watches, while 
watches with cases of other metals have 
exhibited a continuous decrease since 1913. 

Watch cases of gold and of silver rec- 
orded an even greater revival than complete 
watches in 1922 compared with 1921, where- 
as the number of watch cases of other 
metals was only about one-seventh that of 
the 1921 period. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 
(Week Ended June 3, 1922) 
The U. S. Assay Office reports: 
Gold bars exchanged for gold coins.. $656,704.35 
Gold bars paid depositors............ 58,699.28 


POISE ctr nee ebree eae henees $715,403.63 


Of this the gold bars exchanged for gold 
coin are reported as follows: 


Date. Exchanges. 
RANA ss wid Wear nevercsenouxrina $119,010.01 
PEROCES Ch niceneseeemedimainenas eneein 114,330.70 
WOOO, 6 cts 00 Ow eae TaaeeRe Ree 217,381.82 
VORONS Labs orarnranenmnewenenswaame 102,895.59 
CONGUE: 6 cddv ae eKRAeoneeeanes 103,176.23 

OME soranneeneecde die wees owas $656,704.35 








D. T. Jones, Davenport, Ia., has moved 
his jewelry business from 904 West 2nd 
St., to 1607 Harrison St. 
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Jewelers Against Industrial Home Work 








Report of the Children’s Bureau of the United States Department of Labor 
Arraigns Conditions in Providence and Vicinity and Many 
Manufacturers Support Plan for Reform 

















ProvipENCE, R. I., May 27.—Publication 
of statements contained in Bulletin No. 100 
issued by the Children’s Bureau, U. S. De 
partment otf Labor entitled “Industrial 
Home Work of Children, a Study Made in 
Providence, Pawtucket and Central Falls,” 
has stirred up considerable interest among 
the manufacturing jewelers of this city and 
there is a possibility that a meeting may 
be called to discuss alleged conditions and 
devise means, if possible, for an improve- 
ment if not an entire elimination. 

The bulletin is a bitter arraignment of 
child labor conditions that exist in this 
city and vicinity, according to investiga- 
tions that have been conducted by Federal 
investigators sent into Rhode Island by the 
United States Department of Labor, after 
Federal Child Labor Law Inspectors had 
reported that child labor in the homes was 
becoming increasingly widespread. Accord- 
ing to the report “twenty-one different in- 
dustries use ‘home work’ as a fixed part of 
their system of production, the most com- 
monly found involved being the jewelry in- 
dustry. 

“Manufacturers, either directly or through 
contractors,” the report says, “and workers 
alike use the ‘home work’ method as a means 
of deliberately thwarting the State child 
labor laws and in some cases boast of their 
success in contravening the statute. The 
State of Rhode Island has no law directed 
at the prevention, restriction or regulation 
of this kind of work among children.” 

The investigation revealed, the report de- 
clares, a total of 5,006 boys and girls in the 
cities of Providence; Pawtucket and Central 
Falls engaged in home work, and all between 
the ages of 3 and 15 years. The whole 
number employed, the report states, is con- 
siderably larger than that figure. Of the 
5,006, 2,338 were children who were pretty 
regularly employed at “home work,” the 
others being engaged periodically for short 
spaces of time, their work for a year ag- 
gregating less than 30 days. 

Of these 2,338 who worked regularly, 39 
were less than five years old; 56 others 
were between 5 and 6. One thousand and 
sixty-nine, or more than 45 per cent of 
them all, were less than 10 years old. A 
considerable proportion of the older chil- 
dren had begun work at very early ages. 

“Nearly three-fourths of the children,” 
the report declares, “had foreign-born 
fathers, representing 24 nationalities. More 
than two-fifths of the foreign-born fathers 
were Italians and nearly one-fifth were 
French-Canadians.” 

Conditions under which the children 
worked and their home surroundings are 
bitterly criticized in the report, which 
asserts that in Providence a large majority 
of the children lived in the “Italian 
quarter” in “frame tenements housing from 
two to six families, built close to the 
street and near together, leaving very little 
space in which children could play.” 


It is evident from the report that the 
employment of these children on “home 
work” is confined almost exclusively to the 
foreign-born populace and is the result of 
two dominant factors—the habitual practice 
of former environments in their European 
homes where every member of the family 
does his share in the work of the family, 
and the increasing class of garret jewelry 
factories that are springing up in this city. 

But aside from the abusive system so 
far as the individuality of the children ‘is 
concerned, and the menace to the health and 
social life of the community, is the in- 
jurious effect upon the jewelry industry. 
The State factory inspector disclaims all 
responsibility for the conditions pointing 
out that there is no law covering the mat- 
ter, although Rhode Island has the usual 
laws governing and restricting the labor of 
children in factories. These the factory in- 
spector claims are rigidly enforced, and 
adds that the manufacturing jewelers are 
not the worst offenders so far as the in- 


vestigations of his department are con- 
cerned, 
The Providence truant officers declare 


that there is not now, nor has there been 


‘any abnormal truancy among the school 


children of this city. He has charge of the 
issuing of certificates permitting children 
under 16 years of age whose educational 
requirements have been fulfilled, to work, 
and also to investigate all reports of truancy. 
But from the report of the federal investi- 
gators, it is evident that the largest per- 
centage of the child “home-work” is done 
before and after school, so that its presence 
would not be noticeable upon the returns to 
the truant officers. It is claimed, however, 
that the effects of some deteriorating in- 
fluence is to be seen in the tired and listless 
attitude of the children at school. 

After a summarization of numbers of 
children found engaged in home work the 
report turns its attention to the environ- 
ments and describes living conditions and 
the small wages earned by parents. 

Other kinds of work found in the hands 
of children included assembling cartridge 
clips, linking cuff links, pairing and packing 
shoe laces, soldering jewelry, making paper 
products such as ice cream boxes and toys, 
shelling peanuts for candy manufacturers, 
assembling novelty chains and bracelets and 
linking chains. 

State Factory Inspector Ellery Hudson, 
in discussing the conditions alleged in the 
report said: “Pass a law forbidding manu- 
facturers or other business concerns from 
sending any work into homes to be done. 
Supplement this by providing a stout fine 
for violations, and you can put an end to 
the whole home work system in a very 
short time.” 

“Abolition by law of home work among 
children in Rhode Island would not hurt 
the jewelry industry,” according to Edgar 
M. Docherty, secretary and treasurer of the 
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William C. Greene Co., and president of 
the New England Manufacturing Jewelers’ 
and Silversmiths’ Association. “In fact,” 
he continued, “it is absolutely vital to the 
jewelry industry that these sweat shop 
methods should be eliminated, 

“Taken simply from a straight business 
standpoint, without considering the welfare 
of the community or of the children in- 
volved, the present system of child labor at 
home has created a cutthroat competition 
which the manufacturer who wishes to pay 
living wages in his plant cannot meet,” Mr. 
Docherty declared. 

“No man who has a factory and hires men 
and women can meet the production cost 
figures of these conscienceless outlaws who 
have no overhead expenses and who pay 
children two and three cents an hour for 
their work, 


“Every reputable jewelry manufacturer 
would like to see the situation cleaned up. 
They do not use the home work system 
themselves, but they know it exists and they 
feel its competition every day in the cheaper 
lines of jewelry. The manufacturers them- 
selves must do their part in helping to 
abolish the system.” 

The attitude of Mr. Docherty is typical 
of that of a number of leading manufac- 
turers whose opinion was sought on the 
question of legislation to wipe out the con- 
dition of child labor revealed in the report 
of Federal investigators sent into Rhode 
Island by the United States Department of 
Labor. 

According to the report of these investi- 
gators, nearly 60 per cent of all the children 
they found doing home work were engaged 
in various processes of the jewelry industry, 
which included carding snaps, linking rosary 
beads, wiring rosary beads, setting stones, 
assembling novelty buttons, carding jewelry, 
linking chains, working on earrings, as- 
sembling bracelets, enameling jewelry and 
similar tasks. 

Reputable manufacturers to a man when 
interviewed regarding the matter declared 
that they had absolutely nothing to do with 
the system, would not tolerate it in connec- 
tion with their own businesses and would 
gladly see it done away with. They were 
unanimous in declaring that practically all 
of the home work was farmed out by con- 
cerns which have little or no standing in 
their own industry. 

Home work on jewelry was branded as 
“the curse of the industry,” by Theodore 
W. Foster, president and treasurer of 
Theodore W. Foster & Brother Company, 
and former vice-president for New England 
of the National Jewelers’ Board of Trade. 

“Decent manufacturers not only do not 
use the system, but are strongly opposed to 
it,” Mr. Foster said. “It makes competition 
impossible on the same lines of goods for 
concerns having the overhead costs of fac- 
tories and employing only men and women 
in their plants who are paid decent wages. 

“Outlaws are exploiting little children 
and the jewelry industry as well, for their 
own private ends. Every responsible manu- 


facturer will do anything he can to help 
put a stop to it and will say ‘Amen’ to 
what anybody else can do. 

“Most of those engaged in this sort of 
practice are foreign-born and have no re- 
spect for 


American standards of business 
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or life. They come from countries where 
that sort of thing is common and see no 
reason why they cannot continue it here. 
“Years ago some manufacturers who em- 
ployed men in their plants at ‘job work,’ 
that is, paid them by the job rather than 
by the day or hour, allowed these men to 
take their work home with them in the 


evening. Oftentimes, no doubt, they had 
the help of their wives at home. But 
never were the children employed. Now 


even this practice is uncommon in most lines 
of work.” 

“Concerns who make a practice of farm- 
ing out home work are parasites on the 
legitimate jewelry industry,” asserted Wil- 
liam P. Chapin, Jr., secretary of Chapin & 
Hollister and secretary of the Jewelers’ Pro- 
tective Association, “They are helping to 
make the road of the decent manufacturer 
hard to travel and at the same time are 
giving the whole jewelry industry a black 
eye.” 

Federal agents who conducted the home 
work investigation in this city, Pawtucket 
and Central Falls interviewed 153 manufac- 
turers who made a practice of sending 
work into homes, in an effort to learn their 
reasons for the practice and the difference 
it would make to their business if it were 
eliminated. 

Ninety-three of the manufacturers were 
in the jewelry business. Of these 93, no 
less than 60 admitted, according to the re- 
port, that abolition of home work would 
have no injurious effect upon their busi- 
nesses. Two made no statement and the 
other 31 said that their businesses would 
be iniured to varying degrees. 

“The attitude of the manufacturers re- 
garding the use of children on home work 
varied,” the report states. “There were 
manufacturers who, though they were op- 
posed to the employment of children on 
factory work distributed to homes, said 
that they could not, control the situation. 

“The president of a jewelry establishment 
which distributed home work to a number 
of workers said: ‘I gave out an order for- 
bidding the employment of children, but it 
was difficult to enforce. An inspector could 
have caught me almost any moment. I[ 
stopped children from working whenever 
I came across any.’ 

“One establishment attempted to prevent 
the use of children by refusing to give 
work to families where they knew children 
would be employed. Another made all 
children who applied for home work bring 
notes from their parents stating that they 
(the parents) were responsible for the work. 

“Other producers were more interested 
in having the Work done than in who did 
it and disclaimed knowledge as to who 
was engaged on the work. Among _ the 
latter was the owner of a jewelry estab- 
lishment who refused to give any data as 
to rates paid for work given out or as to 
the number of home workers employed. 
He said: ‘Children engaged in home work? 
Well, this is none of my business; doesn’t 
interest me. All I care about is to have the 
work returned and satisfactorily completed.’ 

“An officer of another jewelry establish- 
ment which distributed home work said 
that his employes took the work home at 
night once in a while and the company did 
not object. He did not care who did it, or 
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where it was done, provided the employes 
returned it completed. 

“On the other hand, some manufacturers 
freely and frankly admitted that children 
worked on the goods they distributed. The 
owner of a jewelry establishment which has 
its snaps carded in the homes said: ‘All iy 
home workers are children from 7 to 14 
years of age who are glad to make a little 
spending money. I wouldn’t give the work 
to anyone but children, as the rate of pay 
is too low. 

“A representative of a jewelry manufac- 
turing firm which gave out home work said: 
‘When the man went to deliver the work 
in his automobile, the children literally 
swarmed about him, One night after school 
there were 200 children at the factory for 
chain-clasp work. Children can do_ it 
quicker than adults. A child 3 years ald 
can do it at home.’” 








THE NEWS FROM BELGIUM 
Trade Conditions—A Busy Day in the 
Offices of the Sales Manager of Congo 
Diamonds—The Street Trade 


ANTWERP, May 17.—While the rough 
market is very lively and everybody com- 
plaining that so very few goods are to be 
had, the cut gem market shows a very 
great contrast. The saleable cut goods are 
limited to stones of %4 carat and larger of 
very good quality for which profitable 
prices are paid. This is, however, not the 
case with mélées, eight-faces and “roses.” 
These produce much less in comparison 
with the rough prices. Salaries are of little 
consequence in this instance and are in 
many cases decidedly low. This is quite 
the same in Amsterdam where in the last 
few days work was resumed on a pretty 
large scale. As to the visit of foreigners 
many American and other foreign buyers 
are and were in this city, but they have not 
been able to provoke any change in the 
situation that has prevailed for so long in 
our trade. 


* * * 
As has already been said the Anglo- 
American Corporation consented that a 


small part of the Congo diamonds be sold 
in Antwerp. Last week such a sale took 
place. What has been exhibited on that 
occasion was of a very special kind, Long 
before the opening of the offices of the 
“Forminiére”’ (the company that has in 
charge the sale of those goods) intending 
purchasers thronged in the waiting room. 
At about 9 o’clock the sale began in the 
suite of showrooms. Those present learned 
that only very small shipments will be sold 
Merchants habitually buying 8,000 to 10,000 
carats had to content themselves with 700 


and less. There were even series of no 
more than 300 carats. 
x # x 


In the Jeweler, the organ of the Belgian 
Manufacturers’ Union, it is said that serious 
efforts are being made to bring to an end 
the “street-trade” which, especially on Sun- 
days, is very offending. The foot paths and 
sometimes even the middle of the road are 
crowded with people who should not go 
there and it is this condition that the union 
is aiming to eliminate. 








73 
CONVENTION PLANS 





Cincinnati Jewelers Co-operating to Make 
A. N. R. J. A. Conclave a Big Success’ 


CINCINNATI, O., June 3.—A special meet- 
ing of officers of the Ohio Retail Jewelers’ 
‘Association together with local retailers 
and representatives of wholesale and job- 
bing groups held Friday afternoon in the 
Chamber of Commerce under the Chairman- 
ship of George H. Newstedt, arranged for 
two important entertainment features for 
the annual gathering of the Ohio and na- 
tional retail jewelry organizations in Cin- 
cinnati the latter part of August. 

Mr. Newstedt was authorized to obtain 
the Cincinnati Zoo Gardens for the purpose 
of entertaining the visitors on Wednesday 
night, Aug. 30, and to contract to take over 
the two large boats oi the Coney Island 
company to use in giving the visiting dele- 
gates and their families a river ride and 
outing at that Summer resort on the fol- 
lowing night. The plans were outlined to 
the State officers and enthusiastically ap- 
proved. Those attending the meeting were 
A. L. Thoma, Piqua; William A. Inskeep, 
Columbus; Elmar R. Abrahamson, Cleve- 
land, and the following Cincinnati representa 
tives: George H. Newstedt, Edward Her~ 
schede, Arno A. Dorst, Julian Schwab, 
Eli Gutmann, Clarence Loeb, Louis Hum~ 
mel, Gustav Schneider, Gordon Oskamp, 
Fred Gruenand, Edgar Noterman. 

Great interest was expressed in the gather- 
ing by all local jewelers, who had pre- 
viously called upon Mr, Newstedt or other 
committee heads who attended the gathering, 
to give assurance of their hearty support of 
the convention. Every man gave assur- 
ance that he would take the matter of mak- 
ing the convention a success as a personal 
matter, and will devote his time to caring 
for the visitors and seeing they are properly 
entertained during their stay here. As the 
retailers spoke through Mr. Newstedt, the 
wholesalers and manufacturers sent their 
message through Arno A. Dorst, chairman 
of the special committee appointed by 
Julian schwab, president of the Wholesale 
Jewelers’ and Manufacturers’ Association. 
Mr. Dorst also presente assurance of the 
interest ci the Associatea Manufacturing 
Jewelers of Cincinnati, who voted their 
support at their last meeting held May 23 
at Heidelberg. The cooperation of city 
officials toward making the visitors enjoy 
their stay in Cincinnati has also been as- 
sured through Mayor George Carrel who 
offered to assist Mr. Newstedt in any way 
he could toward extending the hospitality 
and freedom of the city to the thousands 
of jewelers throughout the country who 
are expected to make the gathering the 
largest of its kind. 

Extensive plans for entertainment features 
are being worked out and will be announced 
in detail later. As outlined the prospects 
appear to be such that not only the jewelers 
but their families will miss the best time of 
their lives in case they pass up the con- 
vention and the features being arranged 
for the hours which will be spent outside 
the convention meetings. The Chamber of 
Commerce has also assigned one of their 
complete departments to assist in handling 
the delegates and in assisting to entertain 
the wives and daughters of the retailers. 





74 THE JEWELERS’ CIRCULAR June 7, 1922. 





Established 1866 












S 
Pee | 
» 






AG 


Wy 


< 






LS 





170) Broadway, cor. Maiden Lane, New York 
CUTTING WORKS: 29 GOLD STREET 
AMSTERDAM: 6 TULP STRAAT LONDON: 23 HOLBORN VIADUCT ANTWERP: 48 RUE SIMONS 





























OPPENHEIMER BROS. & VEITH 


DIAMONDS—PEARLS 
PEARL NECKLACES 


527 FIFTH AVENUE : : : NEW YORK 





























GOODFRIEND BROS. 
PEARLS 


Gem Emeralds and Sapphires 


542 Fifth Avenue 
NEW YORK CITY ——— 

















June 7, 1922. 


THE JEWELERY’ 





— 





Graduation at Rhode Island School of Design 





Interesting Addresses Delivered and Medals Awarded at Commencement 
Exercises Last Wednesday Evening 














ProvIDENCE, R. I., June 3.—At the annual 
graduation exercises of the Rhode Island 
School of Design held in the Memorial Hall 
last Wednesday evening, Edgar M. Docherty, 
president and treasurer of the William C. 
Greene Co., as president of the New Eng- 
land Manufacturing Jewelers’ and Silver- 
smiths’ Association, awarded the medals 
which have been offered annually for a num- 
ber of years by that association to students 
with high records in the __ institution’s 
jewelry and silverware department. 

The graduating classes were the largest 
in the history of the school and the prizes 
and scholarships, excepting those in the 
jewelry and silversmithing departments were 
made by Mrs. Gastav Radeke, president of 
the school, and by Jesse H. Melcalf, in the 
textile department. Mrs. Radeke presided 
and made the introductory remarks, saying 
in part: 

“The Rhode Island School of Design wel- 
comes you here tonight to celebrate with 
them the end of the 45th year of its school 
work, and to honor those who have faith- 
fully finished their tasks. You will find on 
these walls a record of their achievements. 
There has never been a year in which all 
the officers and teachers have worked with 
finer co-operation, and if they have, as we 
hope, succeeded in planting our flag a little 
ahead of the old position, it seems to me it 
is for the same reason that Kipling’s soldier 
gave for his regiment’s victory, ‘the ever- 
lastin’ teamwork of every blooming soul.’” 

Mrs. Radeke said that the number of 
students enrolled was 1,869, and announced 
that the school had made arrangements with 
the State of Rhode Island to give training 
to those disabled in industry. This year’s 
number in rehabilitation classes was given 
as 302 and announcement was made of new 
classes and the installation of additional 
machinery to meet the needs which have 
arisen. Announcement was made that 
among the gifts that have been received 
were six medals offered by the William C. 
Greene Cc. for “fidelity, ability and regular 
attendance at the Saturday apprentice 
classes in the jewelry department. 

Rev. William H. P. Faunce, D.D., presi- 
dent of Brown University, gave the address 
to the graduates. “Our two schools,” he 
said, “have for nearly half a century been 
closely intertwined in sympathy and in the 
objects which we:seek. Both schools not 
only seek to give skill but insight and 
character. It is a pleasure always for me 
to enter this building, which is both a 
church and a school. I remember as a 
freshman at Brown sitting here to listen to 
Rev. Dr. Hamilton, who preached here the 
beauty of holiness, and we are here listening 
to those who are preaching the holiness of 
beauty, 

“The world is made up of two worlds; 
the world of fact and the world of appre- 
ciation. The New England spirit often, by 
its fear of music and of pictures, has shut 
itself from the world of appreciation and 
because of this act many present-day Ameri- 


cans never really enjoy the life which God 
has given them. 

“T don’t like the term melting pot,” he 
continued. “It seems to imply that we are 
all going into one kettle to come out one 
colorless, nondescript thing. I am sure I 
don’t want any such thing for America. I 
prefer the symbol of the loom, where many 
colorful and splendid qualities are woven 
into the one fabric of beauty, which is 
American liberty under the law. Beauty 
can never be the possession of the indi- 
vidual. It is a public trust. When we have 
beauty printed on our wall papers, in our 
homes, shining from the fabrics and jewelry 
of our girls and manifested in our lives, then 
it shall not be the possession of the few but 
the heritage of the many.” 


Following the presentation of prizes and 
scholarships, John Openshaw, president of 
the graduating class, presented a bronze 
table to the school. He also gave the newly 
designed school pins, made by members of 
the graduating class in the jewelry depart- 
ment, after the insignia of the school, to 
Mrs. Radeke, Director L. Earle Rowe, Dean 
Roger Gilman and Director Augustus F. 
Rose of the jewelry department. 


Among the students to receive certificates 
of graduation were Raymond S. Bradbury, 
Thomas L. Etheridge and George H. Wood 
from the department of jewelry and silver- 
smithing. 

Mr. Docherty, in presenting the New 
England Manufacturing Jewelers’ and Sil- 
versmiths’ Association medals, expressed his 
high appreciation of the work that had been 
done by the students in the jewelry and 
silversmithing department and referred to 
the drawings exhibited of the work as well 
as the finished examples as being highly 
creditable, not only in design and workman- 
ship but because of the originality and prac- 
ticability of design and execution. He spoke 
of the great importance of the department, 
especially with reference to the jewelry de- 
partment to the jewelry industry and also 
of the interest and willingness which the 
manufacturing jewelry concerns of the city 
have to co-operate with the department and 
to maintain and upbuild its usefulness. 

Mr. Docherty said that it was very pleas- 
ing to see and feel that the School of Design 
afforded a place where it seemed as though 
the old spirit of patience prevailed as against 
the almost universal sentiment of com- 
mercialism by which everything was seem- 
ingly being done and gauged at the present 
time. He then awarded the medals and 
scholarships that had been made by a com- 
mittee of judges consisting of William P. 
Chapin, Jr., of the Chapin & Hollister Co. ; 
George H. Cahoone, of George H. Cahoone 
Co., and Frederick A. Ballou, of B. A. 
Ballou & Co., Inc., appointed by the New 
England Jewelers’ Association. The win- 
ners were as follows: 

Jewelry design—Medal, Harry F. Davies; 
honorable mention, Chester B. Maine. 

Jewelry making—Medal, Mildred  E. 
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Doherty; honorable mention, Andy Nota- 
rangelo, and Ovida Davignon. 

Jewelry tool making—Loreto Ficorilli; 
honorary mention, Thomas Flanagan. 

Engraving—Medal, Harold Johnson; hon- 
orary mention, Roy C. Ochs. 

Silverware design—(Evening classes)— 
Medal, Elizabeth Kent; honorary mention, 
Stanton R. Fife; (Day classes) Medal, 
Patrick D. McKeon; honorary mention, Jo- 
seph Dombrooski. 

Silversmithing—Medal, Theresia Wagner ; 
honorary mention, Amarandranath Sen. 

Stone cutting—Medal, Esper Shwaery; 
horiorary mention, Joseph Fedarowitch. 

Scholarship) in  department—Amaran- 
dranath Sen; honorary mention, Raymond 
Capece. 

Medal offered by Herpers Bros., Newark, 
N. J—Ovida Davignon. 

Medal offered by Eutopian Club, Prov- 
idence—Andy Notarangelo. 








LOOT JEWELRY STORE 


Bandits Hold Up New York Jeweler and 
Escape With Booty Valued at 
About $3,000 
One of the most daring daylight holdups 
committed in New York during the past 
few weeks was one perpetrated last Wed- 
nesday at the jewelry store of Isidor Mine- 
vitz, doing business as the M. & S. Art 
Jeweler, 1316 Third Ave. The robbery was 
committed by three holdup men who, after 
binding and gagging the jeweler, carried off 

merchandise worth about $3,000. 

- The proprietor was alone in the store 
last Wednesday morning at 9.30 o’clock 
when the strangers entered his place. They 
asked to be shown some cheap watches and 
as the jeweler bent over the case to lift 
out a tray, he was confronted with a revol- 
ver in the hands of one of his supposed 
customers. The jeweler was then ordered 
to throw up his hands and to walk into 
the room at the rear of the store. There 
he was bound up with rope and pieces of 
rag and then gagged with an old handker- 
chief. The bandits warned the jeweler to 
keep quiet and while one of the trio stood 
guard, the other two walked into the front 
of the store and rifled the show window and 
the safe. Although people were constantly 
passing the store they did not notice the men. 
After the robbers had completed their job 
they warned Mr. Minevitz to keep quiet 
and then left the place. 

As soon as the jeweler heard the bandits 
closing the door he hobbled to the front of 
the store where he rapped on the window. 
A passerby noticed his plight and as he 
walked in to loosen Mr. Minevitz’s bonds, 
the jeweler fainted and fell to the floor. 

The robbery was reported to the E, 67th 
St. station and Mr. Minevitz told the police 
he had lost about $3,000 worth of jewelry. 
The bandits were young men and well 
dressed and apparenty made their escape 
in an automobile. 











Herpers Brothers, manufacturing jewelers, 
18 Crawford St., Newark, N. J., have sent 
out a neat booklet containing “The Story 
of Our Flag.” It contains no advertising 
of any kind. It gives condensed informa- 
tion relative to the history of the stars and 
stripes. 
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The question as to whether silver, gold 
aud plated mesh bags were doubly taxed, 
once when sold by the manufacturer and 
again when sold by the retailer under the 
new revenue law, came up recently and the 
Jewelers’ War Revenue Tax Committee has 
been hard at work to clear the tangle raised 
by the ruling of certain collectors. The 
committee issued a statement on the matter 
as it stood at that time and now makes the 
following announcement to the trade regard- 
ing the same subject: 


“JEWELERS’ WAR REVENUE Tax COMMITTEE 
“15 Maiden Lane 
“New York 


“June 5, 1922. 
“MESH BaGs 


“In regard to mesh bags made of precious 
metals or imitations thereof, we find a dis- 
position on the part of some of the treasury 
officials connected with internal revenue dis- 
trict offices to insist upon the payment of 
a tax under Section 904 and also under 
Section 905: in other words, to consider 
mesh bags as coming within the scope of the 
paragraph which taxes ‘purses, pocketbooks, 
shopping and hand bags,’ and also as 
‘Jewelry’ when sold for consumption or use. 

“As we have before stated, this matter 
has been taken up with the Commissioner 
of Internal Revenue and we are happy to 
state that there seems to be every disposi- 
tion on the part of the federal authorities to 
relieve our trade from double taxation. 
Our case is quite strong, as mesh bags were 
definitely placed in the category of ‘jewelry’ 
under Treasury Decision 2573, dated No- 


vember 1, 1917; and again, when the Act: 


of 1918 was being framed, mesh bags formed 
part of the list classified as ‘jewelry,’ which 
list was semi-officially accepted by the Com- 
missioner of Internal Revenue at that time. 
Treasury Decision 2573 follows: 


WAR EXCISE TAX ON JEWELRY—ACT OF 
OCTOBER 3, 1917. 
TREASURY DEPARTMENT 
Office of Commissioner of Internal Revenue 
Washington, D. C., Nov. 1, 1917. 
To Collectors cf Internal Revenue, Revenue Agents 
and Others Concerned: 

The following rulings relative to the taxation of 
jewelry have been made in this office: 

(1) All articles which have been specifically 
classified as jewelry by the Board of General 
Appraisers shall be taxed as jewelry under the 
present act. 

(2) All ornaments worn for personal adornment 
are classified as jewelry. 

(3) <All precious stones and pearls, both real 
and imitation, whether cut or uncut, which are set 
and ready to wear in condition sold, are classifi- 


able as jewelry and subject to tax. Precious an‘ 
Imitation stones, cut but not set, and parts of 
jewelry, including mountings which require the 


addition of material or stones or other parts to 
become complete articles of jewelry, will be sub- 


ject to tax when sold to the consumer. Pearls 
matched, drilled and temporarily strung on silk 
thread, without clasps, will not be regarded as 


jewelry when sold to dealers for further manufac- 
ture or completion, but will be regarded as jewelry 
when sold to a customer for personal use, whether 
with or without a clasp. The same will apply to 
loose, drilled pearls. 


(4) Watches not solely for utility pur- 


used 


poses are ccnsidered as taxable within the meaning 
of section 600 of the war-revenue act. This will 
embrace watches worn for the purpose of adorn- 
ment, such as all metal bracelets containing 
watches, or with watches attached thereto; all 
watches the outer cases of which are ornamented 
by the addition of precious or semi-precicus stones, 
or any ornamentation other than engraving or 
engine turning. 

(5) As to the question of what is a retailer, it 
is held that a retailer who is not also a wholesaler 
is one who sells only to personal customers and 
does not solicit or seek to make sales to other deal- 
ers for resale. Any dealer who makes the sale of 
jewelry to other dealers for resale a_ substantial 
part of his business, or who solicits such business, 
will be regarded as a wholesale dealer. 

(6) <As to other specific articles, it is held that 
the following when made of precious metals or 
imitation of precious metals to be carried on the 
person shall be considered as jewelry: Dorean 
(powder) boxes, vanity boxes, stamp boxes, match 
boxes, cigarette cases, cigar cases, eyeglass cases, 
eyeglass chains, eyeglass holders, lorgnettes, lorg- 
nons, card cases, vinaigrettes, handkerchief holders, 
garters, suspenders, emblem charms, emblem pins, 
emblem buttons, mesh bags, memorandum books, 
lips-salve cases, eyebrow pencils, cigar cutters, com- 
pass, key chains, key rings, and like articles. 

All rulings heretofore made inconsistent with the 
forezoing are hereby revoked. 

Danie C. Roper, 
Commissioner of Internal Revenue. 
Approved: 
W. G. McApboo, 
Secretary of the Treasury. 

“There have been no decisions since then 
reversing this T. D. 2573, and we have every 
reason to hope that within a very short time 
the Commissioner of Internal Revenue will 
rule that mesh bags made of precious metals 
or imitations thereof should continue to be 
taxed as jewelry when sold for consump- 
tion or use, and not when sold by the manu- 
facturer, producer or importer thereof. 

“We suggest to the trade, therefore, that 
on all such sales for consumption or use, 
the tax of 5 per cent be paid as heretofore. 

“We also suggest to manufacturers, pro- 
ducers or importers that they should not pay 
any taxes on sales of mesh bags, whether 
made of precious metals or imitations there- 
of, pending the decision of the Commissioner 
of Internal Revenue. 

“If, for any reason, a manufacturer, pro- 
ducer or importer of such mesh bags feels 
obliged to pay this tax because of pressure 
brought to bear by Treasury officials, we 
suggest that such tax be paid under pro- 
test and that a full statement of all the facts 
be sent to the office of the Jewelers’ War 
Revenue Tax Committee, at No. 15 Maiden 
Lane (Room 1704). 

“Under date of June 3, 1922, Mr. A. C. 
Holden, Deputy Commissioner of Internal 
Revenue, in charge of sales taxes, writes us 
as follows: 

“‘You are advised that the taxability 
of mesh bags is now under consideration 
and as soon as a decision is reached the 
collector will be advised of the holding 
of this office. Pending final action all 
investigations covering the sale of these 
articles have been suspended.’ 

“JeweLers’ War ReveNvuE TAX 
CoM MITTEE, 
“Harry C. LARTER, 
“Acting Chairman.” 
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Department of Justice Agents of Opinion 
That No Charges Will Be Brought 
Against I. Karmatz, Philadelphia 
Jeweler—-No Bail Required 


PHILADELPHIA, Pa., June 1.—Through a 
misunderstanding it was erroneously re- 
ported that I. Karmatz, watchmaker, 711 
Sansom St., had been held under bail on 
the charge of receiving stolen goods. 

Mr. Karmatz pointed out today that he 
had not been held under bail on the charge 
of receiving stolen goods. He said that 
he had bought old gold from Lauzon at 
different times after the alleged apartment 
house thief had told him that he went 
around the country buying up old gold and 
selling it again. 

“I always paid Lauzon the full value for 
whatever I purchased,” said Mr. Karmatz 
today. “I never dreamed the man was 
a thief or I certainly would not have done 
business with him.” 

Following Mr. Karmatz’s statement a 
further investigation was made and _ this 
verified Mr. Karmatz’s statement that he 
had not been held under bail but that the 
detectives who took him into custody asked 
that he be held under bail. United States 
Commissioner Long who heard the case re- 
fused to accede to the request of the detec- 
tives when it developed at the hearing, that 
Mr. Karmatz had been arrested without a 
warrant. 

Since that time Mr. Karmatz has heard 
nothing of the matter and agents of the 
Department of Justice here are of the opinion 
that Washington police will not attempt to 
bring any charge against Mr. Karmatz. 








. Business Troubles 





W. R. Thomas, Ronceverte, W. Va., has 
filed a petition in bankruptcy. 

F, O. Hatfield & Co., Kinder, La., are 
offering creditors 25 cents on the dollar. 

An involuntary petition in bankruptcy has 
been filed against the Crescent Jewelry Co., 
Hattiesburg, Miss. 

A petition in bankruptcy was filed in the 
Federal Court at Trenton, N. J., Wednesday 
by Dikran T. Oskerjian, trading as the Art 
Novelty Jewelry Co. and conducting a jewel- 
ry manufacturing business at West Ho- 
boken, N. J. The liabilities stated in the 
petition amount to $8,086, consisting of wages 
of $500, other debts preferred by law of 
$254, secured claims of $4,700, notes and 
bills which ought to be paid by other parties 
of $152, and accommodation paper of $2,480. 
The assets are given as amounting to $7,192, 
the items being cash on hand of $5.38, stock 
in trade of $1,600, wearing apparel of $75, 
machinery, tools, etc., of $100, debts due on 
open accounts of $200, insurance policies, 
$5,000, deposits of moneys in banks and else- 
where of $12, and property claimed to be 
exempted of $200. The court has referred 
the petition for a hearing in Jersey City on 
June 6 before Referee in Bankruptcy Elmer 
W. Demarest. 








- James McMurray, 24 Southard St., Pater- 
son, N. J., died recently following a brief 
illness. Mr. McMurray was well known 
in Paterson among the older residents. He 
was in his 85th year. 
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An Important Treasury Decision 


Jewelers’ War Revenue Tax Committee Notifies Retail Jewelers Not to 
Return Tax on Purses, Pocketbooks, Shopping and Hand Bags 
Mounted with Precious or Imitation Metals or Ivory 














Under the Revenue Act of 1921 purses, 
pocketbooks, shopping and hand bags which 
were ornamented, mounted and fitted with 
precious metals or imitations thereof or 
ivory were doubly taxed, once when sold at 
a sum in excess of $5 each and again when 
sold by the retail jeweler. The Jewelers’ 
War Revenue Tax Committee took this 
matter up with the Government officials and 
have received a decision which clearly indi- 
cates that the Treasury Department has 
no desire to levy more than one tax on these 
articles. Therefore hereafter retail jewel- 
ers will not be required to make any tax 
return upon such articles. This does not 
apply, however, to mesh bags. 

The announcement to the trade sent out 
yesterday by the Jewelers’ War Revenue 
Tax Committee follows: 

“Under the Revenue Act of 1918, ‘Purses, 
pocketbooks, shopping and hand bags’ were 
taxed in subdivision (4) of Section 904, on 
the amount in excess of $7.50, at 10 per 
cent when sold for consumption or use. 
There was a modifying clause in subdivision 
(b) of Section 904, which provided that 
this tax should not apply ‘to any article 
enumerated in paragraphs (2) to (8) in- 
clusive * * * if such article is made of 
or ornamented, mounted or fitted with pre- 
cious metals or imitations thereof, or ivory.’ 

“Under the Act of 1918, therefore, all 
purses, pocketbooks, shopping or hand bags 
which had gold or silver mountings or fit- 
tings, automatically came within the scope 
of the jewelry section and were taxed but 
once, when sold by the retail dealer. 

“Under the Act of 1921, in subdivision 
(4) of Section 904, these same items were 
taxed at 5 per cent on all the selling prices 
in excess of $5, when sold or leased by the 
manufacturer, producer or importer, and the 
qualifying clause which appeared in subdi- 
vision (b) of the Act of 1918 was entirely 
omitted. This made a clear instance of 
double taxation as to all purses, pocket- 
books, shopping and hand bags which were 
ornamented, mounted and fitted with pre- 
cious metals or imitations thereof, and 
which were sold by the manufacturer, pro- 
ducer or importer at a sum in excess of 
$5 each. 

“This office at once took this matter up 
with the Commissioner’s office in Washing- 
ton and it has been under consideration for 
several months. We are glad to report that 
we have finally received a decision which 
clearly indicates that the Department has 
no desire to levy more than one tax on 
these items. Under date of May 12, 1922, 
Mr. A. C. Holden, Deputy Commissioner of 
Internal Revenue, wrote us as follows: 

Jewelers War Revenue Tax Committee, 
452 Fifth Avenue, 
New York, N. Y. 
Attention A. H. Abbot, Executive Sec’y. 
Gentlemen: 

Answering further that portion of your letter 
of April 7, 1922, relating to the application of 
tax imposed by the Revenue Act of 1921 to 
sales cf purses, pocketbooks, shopping_ and 
hand bags when ornamented, mounted or fitted 
with precious metals or imitations thereof, or 


- Newark” affair. 


ivory, you are advised it is held that purses, 
pocketbooks, shopping and hand bags are tax- 
able only under subdivision (4) of Section 
904, regardless of whether or not they are or- 
namented, mounted or fitted with precious 
metals or imitations thereof, or ivory, when 
sold or leased by the manufacturer, producer 
or importer, at five per cent of so much of 
the price for which so sold or leased as is in 
excess of $5 each. 

All previous instructions inconsistent with 
this ruling should, therefore, be disregarded 
and tax returned and paid on the sale of 
purses, pocketbooks, shopping and hand bags, 
when ornamented, mounted, or fitted with 
precious metals or imitations thereof, or ivory, 
as hereinbefore set forth. 

Respectfully, A. C. Horpen, 


Deputy Commissioner. 

“Hereafter, therefore, retail dealers will 
not return any tax upon ‘purses, pocket- 
books, shopping and hand bags’ ornamented, 
mounted or fitted with precious metais or 
imitations thereof, or ivory. This does not 
apply to mesh bags, however, as explained 
in another bulletin. 

“Bill folds and any other receptacle used 
for carrying money come within the scope 
of this ruling. 

“Cigar and cigarette cases do not come 
within the scope of this ruling. 

“JEWELERS’ War REVENUE TAX 
CoM MITTEE, 
“Harry C. LARTER, 
“Acting Chairman.” 
“New York, June 5, 1922.” 








Jewelry and Gems Displayed at Newark 
Industrial Exposition 

NEWARK, N. J., May 28.—The Newark 
Industrial Exposition being held this week 
in the First Regiment Armory recalls to 
Mark W. Davis, of 101 N. 16th St., East 
Orange, Newark’s first industrial exposition 
which was held in 1873, in which he had 
charge of an exhibit. 

Mr. Davis, who was a guest of the man- 
agement of the present exposition, said that 
the first exposition was a strictly “made in 
It was held in a frame 
building in Washington St. from early 
August to cold weather. Buyers from all 
parts of the country attended and thousands 
of dollars worth of goods were ordered. 
Among those who attended the exposition 
were Generals Grant and Sheridan, Horace 
Greeley and the governors of several States. 

Among the exhibits was the Durand dia- 
mond of about two and one-half carats, 
valued at that time at $15,000. An emerald 
valued at $18,000 was shown in the same 
case. These attracted much attention. They 
belonged to the Durand family, which 
founded the jewelry manufacturing firm of 
Durand & Co., which to-day ranks among 
the leading jewelry plants in the city. 

Apropos of the present industrial exposi- 
tion the Newark Ledger issued a special in- 
dustrial magazine edition as a supplement 
to its morning paper on Monday, last. This 
included an industrial survey of Newark by 
Dr. Paul Studensky, director of the Bureau 
of State Research of the New Jersey State 
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Chamber of Commerce, which gives specific 
data regarding the jewelry business in 
Newark. 

Dr. Studensky, in one of the graphs which 
illustrates the article, shows that in the dis- 
tribution of Newark manufacturers accord- 
ing to the number of wage earners, based on 
the Census of 1919, the jewelry and silver 
and silver ware industries employ five per 
cent of the industrial workers of Newark, 
or a total of 5,150 persons. The jewelry in- 
dustry itself employs 4,144 of these, and the 
silver trades 1,006. 

A three column table gives the number 
of establishments, persons engaged and value 
of products in industries in Newark in 1919, 
This shows that there were then 165 jewelry 
plants in the city, employing 4,144 persons 
of whom 3,143 were wage earners. The 
value of the products was $27,484,352, and 
the value added by manufacturing—the value 
of the products less the cost of materials, 
was $13,020,263. 

The table records 13 silversmithing and 
silverware concerns employing 1,006 persons 
of whom 810 are wage earners. The value 
of the products was $3,831,837, and the 
value added by manufacture (value of prod- 
ucts less cost of materials) was $2,095,344. 

Eighteen concerns were engaged in the 
cutlery and edge tools trades. They em- 
ployed 1,522 persons of whom 1,338 were 
wage earners. The value of the products 
of these factories was $3,550,301, and the 
value added by manufacture was $2,839,029. 

The table from which the foregoing fig- 
ures were taken lists only the 45 leading 
industries of the city. The number of dis- 
tinct industries in Newark, as listed in the 
census of 1919, according to Dr. Studensky, 
is 230. In his survey he considers specifi- 
cally only the 45 relatively large industries 
having an annual output of more than $1,- 
000,000. These 45 industries, he tells us, 
engage nearly two-thirds of the persons em- 
ployed in manufacturing, and produce near- 
ly one-third of the value of all manufactured 
products in the city. Thirty-eight of these 
45 industries can be grouped into six dis- 
tinct classes, one of which is jewelry. An- 
other, somewhat related to different proces- 
ses in jewelry manufacture, is the metal 
products division, which included machinery 
and tools. Some of the concerns listed in 
this department work largely on machines 
and tools used by jewelry manufacturers. 

The paragraph in the survey specifically 
telling of the importance of the jewelry in- 
dustry in Newark, reads as follows: 

“The local jewelry industry is well known 
throughout the country. Measured from 
the point of view of the value of the prod- 
uct as well as the number of persons en- 
gaged in the industry it constitutes from 
one-seventh to one-eighth of the whole 
jewelry business of the country, according 
to the census of 1914.” 

Besides the industrial survey by Dr. 
Studensky, the Newark Ledger Special In- 
dustrial Edition contained an article under 
a two column head giving the history of 
the Bertl jewelry business. The heading 
reads: “Bertl’s Jewelry Shop is Newark 
Landmark. Founder of Long Established 
Store came to United States from Vienna 
in 1872.”. 


Churchill & Bertrand have opened a 
jewelry business at Plainview, Minn. 
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DEATH OF S. ESPOSITER 


New York Lapidary and Gem Dealer Suc- 
cumbs to an Attack of Acute 
Indigestion 
An attack of acute indigestion caused the 
death on Tuesday, May 30, of Salvatore 
Espositer, member of the firm of A. & S. 
Espositer, lapidaries and dealers in precious 
stones, 33 W. 46th St., New York. Funeral 
services were held last Thursday evening 
at the late home of the deceased, 4716 Fort 
Hamilton Parkway, Brooklyn, by members 
of the Joppa Lodge of Masons, after which 
services were held by the Rev. Stephenson 
of St. Judis Episcopal Church, Brooklyn. 
On Friday morning the body was taken to 
its last resting place in Greenwood Ceme- 

tery. 
For some time before his death, Mr. 





THE LATE SALVATORE ESPOSITER 


Espositer had been ailing but not sufficiently 
to keep him away from business. He was at 
his office on Monday and on Tuesday morn- 
ing suffered an attack of acute indigestion 
to which he finally succumbed. 

Salvatore Espositer was born in Italy on 
March 19, 1873, and at the age of three 
months was brought to this country by his 
parents. The family settled in Brooklyn and 
later Mr, Espositer received his education 
in the public schools of that borough. In 
1898, Mr. Espositer obtained his first posi- 
tion in the trade when he became connected 
with George Hoyt, who at that time con- 
ducted a lapidary shop at 63 Nassau St. 
About four years later Mr, Hoyt died and 
Mr. Espositer with A. Espositer, a relative, 
took over the business and thereafter con- 
ducted it under the style of A. & S. Es- 
positer. The business was moved to 12 
John St. and later to 45 John St., where 
Stephen Varni was admitted as a partner, 
after which the firm was conducted as the 
Espositer, Varni Co., Inc. 

About 1918 Salvatore Espositer and his 
relative withdrew from the firm and again 
started in on their own account as A. & S. 
Espositer. They conducted an establishment 
at 27 Maiden Lane and on May 1 of this 
year moved to new quarters at 33 W. 46th 
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St., where the business is at present located. 

Mr. Espositer was well known in the 
trade and was a 32nd degree Mason. He 
was affiliated with Joppa Lodge of Masons 
of Brooklyn, the Brooklyn Grotto, which is 
a branch of the Masonic Order, and Aurora 
Grata Consistory, S. P. R. S., 32nd degree 
Masons. 

The deceased is survived by a mother, 
three brothers and two sisters. 

One of the interesting feats which Mr. Es- 
positer performed with the polishing of a 
large egg-shaped topaz which is now on 
display in the Museum of Natural History 
in New York. This is considered one of 
the finest pieces of lapidary work in this 
country and has been described in these 
columns on several occasions. 








FIRE DOES $10,000 DAMAGE 


Loss From Flames at Plant of O. K. Plating 
& Mfg. Co., Cincinnati Covered 
by Insurance 





CINCINNATI, O., June 2,—Damage of 
$10,000 was done to the O. K. Plating & 
Mfg. Co., 408 E. Court St., in a fire which 
was only controlled in the early hours 
today after a desperate fight by the firemen. 
The company is located on the fourth floor 
of the building and the fire started there. 

The origin has not been determined but 
firemen suspect it may have been caused by 
an overheated water heater. A _ passerby 
saw the blaze and called the fire department. 
A moment later some one else turned in a 
box alarm and when Fire Marshal Trienen 
arrived he realized the dangerous situation 
and turned in a second alarm. 

The blaze was discovered at 3:10 A. M., 
a half hour after the night watchman had 
made his rounds. He said he lit the water 
heater about 11 o’clock and found it all right 
when he passed it at 2:40 a. M. A short 
time after the firemen arrived the fire burst 
through the roof letting out smoke and heat 
and the firemen were able to crawl into the 
plating works and get their lines of water 
on the center of the flames. 

The entire loss is covered by insurance. 


- One of the firemen was injured while on 


the way to the fire when he was jolted from 
an engine in responding to the alarm. 








Jewelers of Sioux City, Ia., Form Twenty- 
four Karat Club and Elect Officers 


Sioux City, Ia. June 2.—Sioux City’s 
24 Karat Club of the Eighth Iowa District, 
was organized at the West Hotel last eve- 
ning at a jeweler’s 6 o’clock banquet. 

The club was organized by Walter H. 
Mellor, field secretary of the American Na- 
tional Retail Jeweler’s Association assisted 
by L. K. Burkett, secretary of the Iowa Re- 
tail Jewelers’ Association. 

George Thorpe of Thorpe & Co., was 
elected president; W. F. Van Schreeven of 
Van Schreeven & Co., secretary, and E, L. 
Dickason of the Will H. Beck Co. was pub- 
licity manager. 

Mr. Mellor furnished the entertainment 
of the evening by a talk which was much 
enjoyed. 

The purpose of the organization is for 
the recreation and friendly business co- 
operation of the jewelers of this district. 
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DEATH OF A. E. ROGERS 


Prominent Scranton, Pa., Jeweler Passes 
Away at His Home After an Illness 
of Five Weeks 

ScrANTON, Pa. May 31.-—A. E. Rogers, 
president of the A. E. Rogers Co., 425 
Lackawanna Ave., died about 5:30 o’clock 
yesterday afternoon at the family home, 
913 Pine 5St., following an illness covering 
a period of five weeks. Mr. Rogers was 
one of the most influential men in the Scran- 
ton business community, a devoted father 
and husband and one of the city’s most 
highly regarded residents, Although death 
was not unexpected, it was a shock to his 
family and news of his passing was received 
with profound regret by his many ac- 
quaintances in the business, professional and 
fraternal life in the city. Mr. Rogers had 
been active in the business life of Scranton 
for the past 33 years and was considered 
one of the foremost jewelers and sijlver- 
smiths in northeastern Pennsylvania. 

Born in Waymart, Wayne county, Dec. 
12, 1862, Mr. Rogers resided in that town 
until a young man, when he removed with 
his parents, Mr. and Mrs. George W. 
Rogers, to Binghamton, N. Y. He received 
his education ir the public schools of Bing- 
hamton, Later he entered the watchmaking 
and jewelry business with E. N. Sanford, 
at that time one of the prominent jewelers 
of the Parlor City. 

Forty years ago Mr. Rogers came to 
Scranton ard obtained a position with C. W. 
Freeman, who at that time conducted a 
jewelry store in the 200 block of Lackawanna 
Ave. When Mr. Freeman removed his 
store to the corner of Penn Ave. and 
Spruce St. in 1889, Mr. Rogers branched 
out for himself and, opening a store at 213 
Lackawanna Ave., remained in that location 
until 1911, when he incorporated the A. E. 
Rogers Jewelry Co., and removed to the 
present location at 425 Lackawanna Ave. 
For many years past the company has en- 
joyed one of the largest wholesale and retail 
jewelry businesses in northeastern Penn- 
sylvania. 

Mr. Rogers was a member of the Uni- 
versal church, Union lodge, No. 291 F. & A. 
M., and the Keystone consistory, S. P. 
R. S., 32d degree, Irem Temple shrine. 
He was also affiliated with the Scranton 
Aerie, Fraternal Order of Eagles, and a life 
member of the Scranton lodge of Elks. Be- 
fore his illness he was active in the board 
of trade and several civic organizations. 

3esides his widow he leaves the following 
children: Mrs. Harry S. Hopewell, Mrs. 
C. G. Boland, Jr., and Miss Gracia Rogers, 
all of this city; also three brothers, A, H. 
Rogers of this city; T. V. Rogers, and W. 
W. Rogers, of Binghamton, N. Y. 

The funeral was held Monday afternoon, 
with services at the Rogers home at 2 
o’clock. Burial was made in the cemetery 
at Nicholson. Services at the house and 
the grave were conducted by the Elks and 
Masons, respectively. 











A spaghetti manufacturer, planning to 
market his product in Cuba, has learned 
that the duty on spaghetti is quoted at so 
much per kilo. He is trying to find out 
whether this refers to kilograms or kilo- 
meters—The Credit Monthly. 
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ee PEARLS! ee 


OF EVERY DESCRIPTION 


to meet present manufacturing requirements which call for these always popular gems 
in greater quantity than ever before, 
Our stock includes all sizes, shapes and qualities, ready tor instant delivery anywhere. 
Don’t forget that the NORDLINGER SERVICE in PRECIOUS and IMITATION 
STONES is not only unlimited in scope but operates as efficiently for the LARGEST 
as well as the smallest purchaser. — 


H. NORDLINGER’S SONS, Inc. 


New York Office, 70 West 40th Street 


Paris, 32 Rue Beaurepaire Gablonz, a/N., 16 Steingasse Providence, 63 Washington St. 
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SAPPHIRES 
EMERALDS 




























STAR 
SAPPHIRES 









EMERALD CUT and SQUARE CUT RUBIES 
CALIBRE Upward to 5 carats for single stone rings ALSO 
Go Fancy Cut Diamonds 






SPECIALIST in SAPPHIRES and IMPORTER and CUTTER of PRECIOUS STONES 


HENRY GREEN 


527 Fifth Avenue New York 
















ARE YOU ACQUAINTED wit tse tact that we catty in addition to 
EVERYTHING IN THE STONE LINE 


A FULL and COMPLETE LINE of FRENCH INDESTRUCTIBLE PEARL NECKLACES of our own IMPORTA- 
TION, comprising all Qualities and Lengths, at PRICES THAT WILL APPEAL TO YOU? SEND FOR A SELEC- 


TION PACKAGE. S. NATHAN & Co. 


IMPORTERS 
Paris, France 71-73 Nassau Street, NEW YORK Idar, Germany 


A. & S.ESPOSITER EYPERT LAPIDARIES WE =F M\ 














HIGHEST PRICES PAID FOR FINE 
NEW YORK ROUGH GEM MATERIAL Kory 
TRADE oe 





Tele. Bryant 4787 
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ASKS $250,000 DAMAGES 





Testimony Taken in Action Brought Against 
Arthur I. Clark, President and Treas- 
urer of Clark ‘& Coombs Co., by 
Clifford G. King, a Former 
Salesman 
ProvidENCE, R. I., June 3.—Manufactur- 
ing jewelers are watching with more than 
ordinary interest the trial of the $250,000 
damage suit brought against Arthur I. Clark, 
president and treasurer of the Clark & 
Coombs Co., manufacturing jewelers, 162 
Clifford St., by Clifford G. King, a former 
salesman for the concern but now of the 
manufacturing jewelry concern of C. G. 
King & Co. The trial began late last Mon- 
day afternoon and continued all the week 
and is expected to occupy the attention of 
Judge Baker and the jury in the Superior 

Court for several days longer. 

Since the papers in the case were filed 
last Fall the litigation has aroused wide- 
spread interest, both because of the amount 
sought through the litigation and also because 
of the unusual circumstances connected with 
it. Mr. King bases his action on an alleged 
contract which he claims was made orally 
between him and Mr. Clark in 1908 but 
which he claims the latter has failed to keep. 

3y this agreement, Mr. King says, he was 
to receive one-half of all dividends received 
by Mr. Clark on the latter’s stock in the 
company. When the defendant obtained 
control of all the stock, as he anticipated to 
do and which the plaintiff claims he did suc- 
ceed in doing in 1920, Mr. Clark, the plain- 
tiff, alleges, was to transfer half of all the 
shares to him and thus make the two equally 
interested in the business. He received part 
of the dividends promised him, but not all, 
he says, 

Mr. King became associated with the firm 
of Clark & Coombs Co, in 1908 at which 
time Mr. Clark owned one-third of the stock 
of the concern. One-third was held by the 
estate of the laté W. Osmond Clark and the 
remaining one-third by the father of both, 
William Clark, Jr. Subsequently the defen- 
dant acquired the stock of his brother’s es- 
tate and by reason of his father’s death in 
1918 became owner of the final block of 
stock. 

Since acquiring possession of the entire 
stock, Mr. King claims, that the defendant 
transferred about one-third of the 1,500 
shares of stock to his wife, Mrs. Grace 
Clark and 100 shares to Harry C. Curtis, 
his attorney. 

Mr. King was the first witness and testi- 
fied to numerous conversations he claimed 
to have had with his employer from time 
to time regarding ‘the alleged agreement. 
In connection with a number of patents on 
jewelry and jewelry machinery, several of 
which were entered as evidence, Mr. King 
said that as each assignment of a patent 
was made, either to Mr. Clark or to the 
company reference was made to the con- 
tract. 

Mr. King testified that he received one- 
half of all the small dividends that the de- 
fendant received during the period when 
Mr. Clark only had one-third of the stock, 
but that he had not received any part of 
three larger dividends which he knew that 
Mr. Clark received. These the witness tes- 
tified were $10,000 on Feb. 5, 1915; $49,500 
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on Jan. 9, 1919, and $40,000 on June 16, 1921. 

He testified to a surplus of more than 
$100,000, which Mr. Clark wanted held, he 
said, until his father should die and the con- 
trol of the latter’s stock should come into 
the defendant’s hands through inheritance. 
At that time Mr. King charged, Mr. Clark 
said the amount would be divided equally, 
after he had discharged his obligations to 
his brother’s widow. 


That plaintiff said that Mr. Clark told him 
in 1918, after his father’s death, that he was 
going to try to buy out the widow’s interest 
in the dividends, and if successful, intended 
to make the witness president of the concern 
and give him one-half of the capital stock. 

Mr. King testified that he went to work for 
the Clark & Coombs Co. in 1908 at a salary 
of $2,400 a year and that a short time after 
he entered his employ that Mr. Clark suf- 
fered a nervous breakdown which lasted for 
some time. Mr. King said that he had in- 
vented several articles of jewelry as well as 
jewelry machinery and methods of making 
jewelry which had been patented by him but 
several had been assigned one-half to either 
Mr. Clark or the firm, the witness testifying 
that he did this in the belief that he was to 
eventually receive a one-half interest in the 
business by the transfer of stock to him in 
accordance with the agreement which he al- 
leged he had made with Mr. Clark, 

In 1921 Mr. Clark suffered another and 
more serious breakdown, the witness testi- 
fied and was under special treatment for 
a long time, during which he attempted 
suicide and was taken to a private surgical 
hospital. Upon his recovery from the self- 
inflicted wounds his mental condition was 
found to be such that it was decided to re- 
move him to Butler Hospital for care and 
treatment. 

After Mr. Clark was taken to Butler Hos- 
pital, Mr. King went on a business trip for 
the concern to Cincinnati and while -he was 
there Mrs. Clark applied to the probate 
court and was appointed guardian of the per- 
son and estate of her husband and she placed 
Harry C. Curtis, her attorney, as assistant 
treasurer of the concern and her brother, 
Fred Waite, was made manager. Returning 
home Mr, King says he demanded an ex- 
planation and was referred to Mr. Curtis 
with whom he had some words. He asked 
what the changes meant and if he was to be 
discharged, receiving the reply from Mr. 
Curtis, “I would never dare look Clark in 
the face again if I fired you.” Mr. King 
said that he left of his own volition and 
shortly afterwards started in business for 
himself as C. G. King & Co., Inc. Finding 
he said, that not only did there appear to be 
any disposition on the part of Mr. Clark to 
fulfill the alleged agreement, but also finding 
that part of the stock had been transferred 
to Mrs. Clark and to Mr. Curtis, he insti- 
tuted proceedings in order to protect his in- 
terests. 

Mr. Clark, who last Winter following 
his complete recovery from his mental and 
nervous breakdown was given full charge 
of his business affairs and his wife’s 
guardianship over him and his property re- 
moved by the probate court, was the princi- 
pal witness in his own behalf and testified 
that he had always considered the plaintiff 
a friend until the latter had entered the 
present suit against him. He denied the al- 
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legations upon which his former employe 
bases his case. He refuted Mr. King’s claim 
that an oral contract had been made be- 
tween them in 1908 by which agreement Mr. 
King was to receive half of Mr. Clark’s 
dividends up to the time the official con- 
trolled the stock, when he was to be enriched 
by one-half of the 1,500 shares. 

Mr. Clark testified that the sums of money 
which he had advanced to Mr. King from 
time to time were not a division of divi- 
dends, but to assist him in a dental paste 
business which Mr. King was developing. 
Having no ready money when requests for 
funds were made by Mr. King, he explained, 
he declared dividends and loaned his em- 
ploye one-half of the amount. 

Mr. Clark testified that only about four 
per cent of the company’s total business 
was based on lines that Mr. King had de- 
veloped through his patents. The concern 
was primarily a “ring house,” the “King 
Pin,” which Mr. King developed, probably 
paid for the tools made for other lines that 
were unsuccessful, the witness stated. 

Relative to patents which Mr. King has 
assigned to him or to the company, Mr. 
Clark said the action was taken at Mr. 
King’s request, the employe retaining a half- 
interest in the rights, so that if any break 
ever occurred between them Mr. King 
could manufacture the articles himself. “I 
never asked Mr. King to assign anything 
to me,” stated Mr. Clark. “He knew very 
well that if an article were to be manufac- 
tured, it must be assigned. No company 
would manufacture an article unless so pro- 
tected. It made no difference to me whether 
the assignment was to me personally or to 
the company, whichever way it was 
company could manufacture them.” 

The reason why Mr. King and the witness 
started the Jewelry Products Co., Mr. Clark 
explained under cross examination was be- 
cause Mr. King had a scheme of using 
women demonstrators in department stores 
and he personally was averse to the Clark 
& Coombs Co. being connected with any 
such method. Mr. Clark declared that Mr. 
King never made any demands of stock 
from him until the suit was filed while he 
was in Butler Hospital, and that he did not 
learn of this action until his return home 
from the hospital. 
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Market Prices for Silver Bars 


The following are the quotations for sil- 
ver bars in Lendon and New York as re- 
ported for the past week: 

Domestic 


Selling Price Silver, 








London U.S. Govt. Standard 
Date. Ofhcial, Assay Bars. Price. 
May BO a2 aaa 36'4 Heliday 995% 
| ee a re 3614 74% 99% 
June 1 36% 74% 99% 
VUMERE chasccdas 36% 74% 995% 
June 3 35% 73% 995% 
FOROS cc wevwisane Holiday 73% 99% 

Joseph Pieper, a jeweler at Covington, 


Ky., is chairman of the Lookout Committee 
of the Rotary Club in that city. He re- 
ported after a recent meeting that the com- 
mittee had taken up the problem of street 
improvement. Mr. Pieper was the subject 
of a question and answer newspaper sketch 
accompanied by his photograph in a recent 
issue of the Kentucky Post. 
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EARRING DISPLAY FIXTURES 


Covered in all shades of the finest Silk Velvet. 
Earrings will remain in vogue for a long time to 
come. 

When neatly displayed, they are practically sold. 
The designs herewith show only two of our many 
styles. We make Fixtures that hold from one pair 
up to twenty pairs. 

Write for Prices 


WOLFSHEIM & SACHS, Inc. = 


Heights: 








Jewelry Cases, Trays and Novelties 3% Inches 
New York a 
No. 323—Height 6 Inches 35 Maiden Lane ew Yor 4% Inches 




















E-Z-OPE MATCH CASES 


UNIVERSAL MODEL TO HOLD PAPER MATCHES 


Opens with one hand—slight pressure of the thumb and zip! It’s open 
—the matches stand up—easily accessible. No springs to break. Thin 
model—fits vest pocket. Sells the year ’round. Send for sample and 
prices. 





Made in Sterling Silver and Nickel Silver 


SCHARLING & COMPANY 
NEWARK, N. J. 


Manufacturers desiring to make the E-Z-OPE can obtain license 
in all metals. We'll do the press work. No tools required. 





Pat. May 23, 1916 











STONES FOR EARRINGS 


Black Onyx, New Zealand Jade, Crystal, Chrysoprase Onyx, 
Blue Onyx, Lapis, Aventurine, Amazonite and Others. 


ESPOSITER, VARNI CO.,, inc. 


Lapidaries and Importers of Precious Stones 


15 Maiden Lane New York 


Stephen Varni, Pres. Harry F. Garofalo, Treas. 
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Field Day of Maiden Lane Outing Club 








Members of Organization Make Merry at Four Corners, Staten Island— 
Exciting Baseball Game and Other Contests Features of the 
Day’s Program 

















Despite the inclement weather, the 20th 
annual field day staged last Saturday by 
the Maiden Lane Outing Club was the 
largest and one of the most successful af- 
fairs ever held by this organization. The 
outing was as usual held at Eckstein’s 
Pavilion, Four Corners, Staten Island, and 
was attended by about 130 jewelers and 
guests. Although most of the day was 
marred by rain, the committee in charge 
succeeded in staging the annual baseball 
game and also in conducting a number of 
field events. Following a most enjoyable 
day on the field, the jewelers and_ their 
guests participated in a banquet held in one 
of the large dining rooms at the pavilion. 

The first contingent of picnickers left the 
“Lane” in automobiles about 9:30 a. M., ar- 
riving at the picnic grounds about an hour 
later. From that time until late in the 





As a result, Parker’s men only scored two 
runs and the game finally went to the “Slug- 
gers” with the score standing 22 to 14. 
“Charley” Parker was on the receiving end 
for his team, while “Southpaw Bill” Under- 
wood did the twirling for the losing team. 
One of the pleasant features of the game was 
the fine decisions which the umpires made 
on a number of close plays. For five in- 
nings the umpiring was done by Charles 
Altschul, while the remainder of the game 
was umpired by P. J. Coffey. Each mem- 
ber of the winning team and the umpires 
were given scarf pins. 

While the game was in progress, tables 
were placed underneath the trees where re- 
freshments were passed out to the hungry. 
The usual supply of hot “dorgs” were on 
hand and were cooked in real Coney Island 
style by “Bob” Drew. 





MEMBERS AND GUESTS WHO ATTENDED THE FIELD PAY OF MAIDEN LANE OUTING CLUB 


afternoon, the pleasure seekers continued to 
arrive until about 130 were accounted for. 

Shortly after the arrival of the first con- 
tingent, the baseball enthusiasts began don- 
ning their uniforms and hurried to the field. 
For seven innings the sun shone brightly 
allowing the feature event of the outing to 
be run off without trouble. 

The game this year was one of the most 
bitterly contested and best played of any of 
the outings. For years, the team headed by 
“Charley” Parker has walked off with the 
honors, but this year Parker’s “Champs” 
were vanquished by an aggregation headed 
by Benjamin Staufenberg who did the pitch- 
ing for his team with Arthur Matthews be- 
hind the bat. 

In the first inniag, Staufenberg’s “Slug- 
gers” jumped to the lead by scoring four 
runs, but this lead was soon overcome by 
Parker's “Champs,” and from then until 
the beginning of the sixth inning Parker and 
his men had it much their own way. In the 
sixth inning the “Sluggers” gained a lead 
of one run, which they still enjoyed when 
they came to bat in the seventh inning. In 
the last inning of the game, “Bill” Under- 
wood, who did the twirling for the Parker 
men was hit hard and before the last man 
was retired the “Sluggers” had collected 
10 runs. With such a commanding lead, 
Staufenberg’s men were full of “pep,” while 
their opponents were very much downcast. 


Qn another part of the field a quoits 
contest was held in which 24 teams took 
part. The contest was finally reduced to 
six teams, the members of which were each 
awarded prizes of various kinds. The win- 
ning teams as they finished were made up 
as follows: Hocking and Hocking, Mealy 
and Renner, Smith and Pixotta, Solomon 
and E. Mathews, Acker and Booth, and 
Hilsinger and Howes. Just before the 
pleasure seekers were driven to shelter by 
a heavy downpour of rain a tug of war was 
staged on the ball field. After a hard bat- 
tle, “Charley” Parker’s team carried off the 
honors. The teams were each composed of 
six men and the winners were each 
awarded belt chains. 

After it had stopped raining, the other 
events were run off before a large and en- 
thusiastic crowd. The potato race was won 
by the following, who finished in the order 
named and who were each later awarded 
prizes: Clarence Comfort, “Al” Betz, Leon 
Roth, H. C. De Loiselle, E. Mathews and 
Louis Frank. 

The next contest run off was the sack 
race. This event was finally won by H. C. 
De Loiselle. 

The three-legged race was won by a team 
consisting of “Al” Betz and H. C. De 
Loiselle. The football kicking contest was 
captured by Harry Davis. 

While these events were being held, a 
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bowling tournament was being run off in 
the basement of the pavilion under the direc- 
tion of “Bob” Drew. Several teams were 
entered in this contest, which was finally 
won by an aggregation of five men headed 
by Benjamin Staufenberg. P. J. Coffey cap- 
tured the individual high score honors by 
rolling 177 points. 

This concluded the program of events and 
at 6 o'clock the jewelers and their guests 
were summoned to the dining hall where 
dinner was served. The affair was opened 
by the singing of the “Star Spangled Ban- 
ner,” after which an address of welcome 
was delivered by Everett Ward, chairman 
of the committee in charge of the outing. 
During the dinner, a trio from the T. Ar- 
thur Baker Entertainment Bureau enter- 
tained the diners with a number of songs 
and musical selections. While the dinner 
was being served, the winners of the various 
events were announced and the prizes were 
awarded. 

Just before the coffee was served, Chair- 
man Ward called upon William J. Ward to 
make a few remarks. Mr. Ward was the 
originator of these outings. He called at- 
tention to the fact that when the holding 
of these outings was started, about 20 men 
participated in them. During the 20 years 
that the outings have been held, Mr. Ward 
has only missed three. 

The new committee appointed by Mr. 
Ward, which will have charge of the next 
outing, consists of William B. Peck, chair- 
man; George Hilsinger, Harold Castignetti, 
Ie. I. McConnell, “Al” Foss and “Al” Betz. 

The success of this affair was due to the 
untiring efforts of the outgoing committee, 
which consisted of W. E. Ward, chairman; 
Harry Ashe, Sam Bamberger, Harry Kipp, 
William B. Peckham and George Frey. 
Practically all of the games were handled 
by John F. Renner, to whom credit for the 
success of these events should be given. 








Creditors Start Bankruptcy Proceedings 
Against Henry Eisen, Chicago 

CuHicaco, June 5.—An involuntary peti- 
tion in bankruptcy was filed last week 
against Henry Eisen, diamond dealers lo- 
cated on the 11th floor of the Heyworth 
building. 

His liabilities it is estimated are approxi- 
mately $31,000, and as yet his assets are not 
fully determined. 

Mr. Eisen previously offered creditors a 
settlement at 25 cents on the dollar. It 
was payable 5 per cent in cash, 4 per cent 
in notes due in four, six and eight months 
and 8 per cent due in 12 months. The as- 
sets include merchandise $5,000, and ac- 
counts receivable $1,000. 








John H. Mitchell, Hornell, N. Y., Goes 
Into Bankruptcy 


3UFFALO, N. Y., June 2—John H. Mitchell 
of Hornell, N. Y., retail jeweler with a store 
on Seneca St., has filed a petition in bank- 
ruptcy, listing his assets as $16,052 and lia- 
bilities at $30,902, 

Mr. Mitchell has been in business off and 
on in Hornell for the past 15 years, his 
latest venture covering a period of three 
years. 
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LONDON 





It is impossible to cut an Aquamarine thin 
and retain its BRILLIANCY. 
Lacking BRILLIANCY an Aquamarine has 


absolutely no merit. 
Hence, an Aquamarine cut too thin is prac- 
tically unsalable, and therefore expensive at any 


American Gem & Pearl Company 
6 West 48th Street, NEW YORK 


26 Holborn Viaduct 





FROM MINES TO MARKET 


PARIS 
44 Rue Lafayette 























Medical 
Ophthalmology 


By Arnold Knapp, M.D. 510 
pages, with 32 illustrations. 
Chapter I, comprising 80 
pages, is devoted to the anat- 
omy of the eye and especially 
the ocular nervous system. 


Price, $5.00 


The Optical Publishing Co., 
11 John St., New York 











BLACK ONYX 


In All Sizes and Shapes 


Also precious and imitation 
stones — drilling — engraving 
—encrusting Lapidary work. 


Kroner, Hyman & Co., Inc. 


51 Maiden Lane, New York 
Phone John 0350 
























The above cut shows how 
neatly Deer Teeth look 
when mounted. 








ELK TEETH 


Genuine (now scarce and 
high), Deer Teeth (small), 
Imitation Elk Teeth. Each la- 
beled correctly, on Memo. 


Novel, unique Rings, Brooches, etc. 
14 K. solid gold, grapevine design, 
beautifully made and very taking. 
Made in the great “Gold Belt” of 
the Black Hills, So. Dakota. Sell 
well everywhere. ; 

Synthetic Rubies and Sapphires, 
Aquamarines, Garnets, Tourma- 
lines, Topazes, Amethysts, etc., 
all faceted, all the leading Cabo- 
chon, cut semi-precious Stones. 

Wholesale—Memo to Jewelers and 
Manufacturers—Price List free. 


L. W. Stilwell 


Importer, Deadwood, So. Dakota 


















When Tiffany was 
at Union Square 


) 


Frank C. Osmers 7 °Yor Gin’ 


Specialized Then as Now in 


Seed Pearl Repairing, Remodelling and Renovating 
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F.W. HOWELL 


PEARLS 
DIAMONDS 
GEMS 
387 Nassau St. 


NEW YORK CITY 
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Attention—Manufacturers 


ONYX RING STONES 


Furnished for Any Size 
Diamond 
EARRING STONES 
ONYX and AMBER BEADS 


THE DOUBRAVA CO. 
61 Beekman St. New York 

















TELEPHONE 7410 Cortland 


DOELL 


LAPIDARY 
Precious and Semi-Precious Stones 
12 John Street NEW YORK 
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Discontinues Use of Term “Silvore’”’ 











' Seymour Mfg. Co., Seymour, Conn., Praised for Fine Spirit of Co-operation 
Shown at Conference Held in New York 














Trade agitation against the use of the 
word “Silvore” by the Seymour Mfg. Co., 
Seymour, Conn., was followed last Thursday 
by a conference between officials and repre- 
sentatives of the Seymour concern and mem- 
bers of various organizations in the trade, at 
which the Connecticut firm agreed to dis- 
pense with the term. This step on the part 
of the Seymour concern is an important and 
commendable one and a splendid spirit 
of co-operation was shown by the firm 
in meeting with trade organization repre- 
sentatives and discontinuing the use of the 
term “Silvore.” 

For some time past there has been a 
movement in the jewelry industry to dis- 
courage the use of trade names or terms 
which. ‘might. be used by dishonest dealers 
to mislead the public. The Seymour Mfg. 
Co. was absolutely fair and honest in 
the use of the term “Silvore’ and never 
made any attempt to sell the metal except 
on its own merits. The name was’ selected 
without a thought of deception of any kind 
and when the possibility of unscrupulous 
dealers making ase of the term dishonestly 
was cited, the concern, although a large 
sum of money had been spent in ad- 
vertising, assumed4a’ ‘co-operative attitude 
and agreed to give up. the use of the word 
“Silvore.” Much favorable comment has 
been heard in the jewelry trade as the result 
of the action taken by the concern. 

The. holding of the conference, which 
took place at the rooms of the National 
Jewelers Board of Trade, 15 Maiden Lane, 
New York, followed a number of com- 
plaints received bythe Good and Welfare 
Committee of the Board. The use of the 
word “Silvore” also. came in for consider- 
able criticism at the trade dinner held re- 
cently by the Board, 

At the conference, over which P. J. Cof- 
fey, chairman of the Good and Welfare 
Committee, presided, were the following: 
O. S. G. Baker, vice-president of the Sey- 
mour Mfg..Co.; Edmund Hackett, adver- 
tising manager of Evans & Barnhill, adver- 
tising counsel to the Seymour Mfg. Co., 
members of the Good & Welfare Commit- 
tee; G. H. Niemeyer, president of the Na- 
tional Jewelers Board of Trade; Morris L. 
Ernst, of Greenbaum, Wolff & Ernst, coun- 
sel to the Good and Welfare Committee; 
Harry C. Larter, chairman of the Jewel- 
ers Vigilance Committee, and Frederick S. 
Taggart, representing the Sterling Silver- 
ware Manufacturers’ Association, 

It was pointed out to the Seymour con- 
cern that the main criticism by the trade of 
the term “Silvore” is that it is too much of 
an imitation of the word silver and would 
allow too much deception and fraud by the 
unscrupulous merchant. It was also shown 
what a great help it would be for the con- 
cern if it voluntarily agreed to dispense 
with the use of this term. 

After friendly discussion the representa- 
tives of the Seymour concern agreed to give 
up using the term “Silvore’’ and the Good 
and Welfare Committee agreed to co- 


operate with the company in suggesting 
some new name or term. 

Mr. Coffey, chairman of the meeting, as 
well as President Niemeyer and others 
present, complimented the Seymour Mfg. 
Co., and very favorably commented upon 
its splendid spirit and attitude in agreeing 
to use some other term. 








LOOK OUT FOR HIM 


Beware of Man Visiting Jewelers and Leav- 
ing Stolen Registered Liberty Bonds 
as Security for Jewelry Which He 
Wishes to “Show His Wife” 


BattimoreE, Md., June 3.—A clever swindle 
which may lead to the clearing up of a big 
robbery of registered Liberty bonds of the 
fourth issue was brought to the attention of 
Detective Captain Joseph McGovern by 
William J. Miller, jeweler, 28 E. Baltimore 
St., yesterday when he complained that a 
well-dressed man had obtained two diamond 
rings, valued at $1,030 from his store on 
June 1 by depositing a registered bond 
as security. An hour after the swindler 
left Mr, Miller’s store he went to a W. Balti- 
more St. pawnshop where he pawned one of 
the rings, which was valued at $690. 

Becoming suspicious of the transaction 
yesterday Mr. Miller called detectives. 
Headquarters Detectives George W. Hen- 
nick and Frederick Harbourne were sent to 
the jeweler’s to make an_ investigation. 
Their inquiry convinced them that bonds 
valued at thousands of dollars have fallen 
into the hands of swindlers who are trying 
to unload the bonds on jewelers. 


The bonds cannot be held by jewelers, the 
Federal authorities here say, because the one 
left with Mr. Miller was a Government 
registered bond and not negotiable except 
by the person in whose name it was regis- 
tered. The bond was seized and is held 
by the Police Department, pending further 
investigation at Washington. The alleged 
swindler is reported to have come here 
from New York. It is likely that he will 
attempt to obtain other jewelry from 
jewelers by offering registered Liberty bonds 
as collateral. Chief Inspector George G. 
Henry has issued a warning to jewelers here 
to be on the lookout for men or women 
offering registered bonds in exchange for 
diamonds. 

The man visited the Miller store and asked 
to be shown several diamond rings. He was 
exceedingly polite and told the salesman 
that he was stopping at a local hotel with 
his wife. He asked permission to take two 
rings to the hotel so that his wife could 
select one of the two. 

“Of course you don’t know me,” he is 
reported to have told the jeweler, “and I 
don’t expect you to trust me with such valu- 
able jewelry, but I can leave a $1,000 liberty 
bond with you as security.” The bond was 
accepted and the two rings were boxed and 
given to the visitor. When he failed to re- 
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turn the detectives were summoned. Investi- 
gation revealed that the largest of the two 
rings had been deposited in the pawnshop. 
It was also learned after careful inquiry: 
that the man had gone either to Washington 
or Philadelphia, 

The bond left with Mr. Miller, which is 
now in possession of the police, was regis-. 
tered in the name of Mrs. Frances Knapp, 
according to information obtained from the 
Treasury Department, Washington. The 
detectives learned that the alleged crook 
had other bonds in his possession. 

He is described as 35 years old, black hair, 
brown eyes, round smooth face, 5 feet 9 
inches, good talker with a slight accent, , 
wears well-tailored clothes and is careful 
in examining jewelry. When he visited the 
Miller store he wore a blue suit with pin 
stripe. 








Robert H. Ingersoll & Bro., New York, File 
Schedules in Bankruptcy Showing 
Nominal Assets of $4,792,685 and 
Liabilities of $3,390,957 


Schedules in bankruptcy were filed in: 
the United States District Court, New 
York last Monday by Robert H. Ingersoll 
& Bro., manufacturers of watches, 30 Irving 
‘Place, Manhattan, and Trenton, N. J., 
Waterbury, Conn., and Chicago. Involun-- 
tary bankruptcy proceedings were instituted 
against this concern on Dec. 22, last. 

The schedules list the liabilities at $3,390,- 
957, which amount constitutes taxes and 
debts due the United States, $150,289; taxes 
due States, Counties, districts and munici- 
palities, $2,167; wages, $8,087, secured 
claims $186,958,61, unsecured claims $2,932,- 
222, and notes and bills which ought. to be 
paid by other parties thereto, $111,232. 

The assets total $4,792,685 and consist of 
real .estate $369,999, yash on hand and 
stamps, $6,206, bills, promissory notes and 
securities $952,318, stock in trade $2,- 
235,200; machinery, tools etc. $485,988, pat- 
ents, copyrights and trademarks $2,500, debts 
due on open accounts $500,201, stocks, ne- 
gotiable bonds, etc., $176,527, policies of 
insurance $27,418.74 and deposits of money 
in banks and elsewhere, which total $36,- 
324.20. 

There are hundreds of unsecured cred- 
itors the largest in number and amount 
consisting of banks located in all parts of 
the country. A list showing the largest 
unsecured creditors will appear in the next 
issue of The Jewelers Circular. 





A gathering was held recently at the 
Hotel Clark, Derby, Conn., to celebrate the 
70th anniversary of the business career of 
George C. Allis in Derby. Members of the 
Lower Naugatuck Valley Jewelers’ Club 
tendered him a banquet, after which the 
secretary of the club presented him with a 
loving cup which was inscribed as follows: 
“Presented to George C, Allis by local 
members of the jewelers’ craft in celebra- 
tion of his 70th continuous year in business 
in Derby, Conn.” Among those present 
were George C. Allis, the guest of honor; 
C. H. Tomlinson, Dominick Mingrone, O. 
W. Snow and M. A. Hooton, of Ansonia; 
L. M. Toblinson, William Sesaner, of Nau- 
gatuck; J. L. Gregory and C. E. Chaffee, of 
Derby, and Louis Quadretti, of Shelton. 
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D. M. Lipsey has started a retail jewelry 
store at 193 Weybosset St. 

Charles Silverman of this city has been 
granted a patent on a lingerie clasp. 

Jules P, Goldstein was a business visitor 
in New York and vicinity the past week. 

Mr. and Mrs, Arthur Henius have joined 
the Summer colony at Buttonwoods for the 
season. 

Mr. and Mrs. George H. Holmes are at 
their Summer home at Warwick Neck for 
the season. ° 

The Mays Mfg. Co., Inc., of this city, has 
been granted a trade mark on metal pencils 
as “Ledpen.” 

Irving Lederer, of Henry Lederer & Bro., 
was in New York and vicinity on business 
the past week. 

The wedding of Edward G. Fletcher, son 
of Henry Fletcher, is announced for June 
17, to Miss Geraldine Lewis. 

Frank Kelley, representing the Manufac- 
ing Jewelers’ Board of Trade, was in New 
York and vicinity the past week. 

Mr. and Mrs. A. Tingley Wall have taken 
up their home at their Summer place, Green 
Shelter, Watch Hill, for the season. 

H, A. White, retailer, has removed to 
larger quarters on Main St., opposite the 
Methodist Church, at East Greenwich. 

Frederick A. Barnes, vice-president of the 
Jenks Paper Box Co., and family, have gone 
on an automobile trip to Naples, Me. 

D. E. Mowry, et al, have petitioned the 
Superior Court to enter a decree dissolving 
the D. E. Mowry Co. as a corporation. 

Arthur W. Maeker has petitioned the 
Superior Court for a decree dissolving the 
A. E, Maeker Co., Inc., as a corporation. 

Arthur Henius was elected a member of 
the trustees of the Providence Lying-In 
Hospital at the annual meeting last week. 

George E. Rueckert, of the Rueckert Mfg. 
Co., spent the last week-end and holiday on 
an automobile trip to the White Mountains. 

Frederick W. Lewis of this city has been 
granted a patent on a chain with six claims, 
which he has assigned to Chapin & Hollister 
Co. 

Frederick D. Carr, secretary of the Ostby 
& Barton Co., and family, have taken up 
their residence at Barrington for the Sum- 
mer, 

The Star Jewelry Co. has removed from 
the Denommee block on Washington St., 
Arctic, to the new Archambault-Maynard 
block. 

IE. Fred Gottschalk “has been elected Great 
Keeper of Wampum by the Great Council of 
Improved Order of Red Men for Rhode 
Island. 

Commodore Eugene A. Eddy, of the East 
Greenwich Yacht Club, has appointed Frank 
F. Rogers as fleet captain and a member 
of the house committee. 

Mr. and Mrs. Edward B. Hough and 
family are at Buttonwoods, where they have 
opened their Summer home, Buttonwoods 
Gardens, for the season. 

T. Clyde Foster, vice-president of 
Theodore W, Foster & Bro., Inc., has taken 
the Case cottage, at Poppasquash Point, 
Bristol, for the Summer. 
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Joseph Krasnow, retailer, 94 Washington 
St., has begun a removal sale, and will take 
new quarters in the new Providence-Bilt- 
more Hotel in a few days. 

The regular monthly meeting of the direc- 
tors of the Manufacturing Jewelers’ Board 
of Trade will be held at the Turks Head 
building, Friday, June 16. 

Edwin L. Robinson has been granted a 
patent on a swivel for watchchain and 
similar articles, one-half of which he has 
assigned to Henry J. Spooner. 

Joseph Reeney, for the past 19 years a 
burnisher in the employ of the Cutler 
Jewelry Co., died at his home, 86 Harold 
St., this city, last Monday evening. 

The handsome bar pins distributed at the 
ladies’ night of Overseas Lodge of Masons 
at the Masonic Temple the other evening 
were made by George F, Berkander. 

J. Milton Payne, a director of the United 
Wire & Supply Co., has been elected a 
director of the newly established Pawtucket 
branch of the Rhode Island Hospital Trust 
Co. 


Philip H. Sedel has started in business 
as the Franklin Glass Co., at 27 Franklin 
St., occupying the quarters formerly oc- 
cupied by the Rhode Island Mirror & Glass 
Co. 

The Powers & Mayer Mfg. Corp. has 
given the contract for the erection of its new 
building at the corner of Chestnut and Elm 
Sts. It will be of brick, two stories in 
height. 

Newton P. Hutchison, of Hutchison & 
Huestis, Inc., was elected junior warden of 
Thomas Smith Webb Commandery No. 51, 
Knights Templar, at its constitution here 
last Wednesday afternoon. 

The handsome bronze tablet for the new 
Jane Frances Brown memorial building at 
the Rhode Island Hospital that was 
dedicated Wednesday, was cast at the Gor- 
ham Mfg. Co.’s plant at Elmwood. — 

The stock, tools, machinery, fixtures, and 
all other property of the E. A. Bennett Co., 
92 Niagara St., are to be sold as a going 
business by the administrator of the estate, 
Albert T. Sisson, at 2:30 o’clock on June 7. 

Albert T. Sisson, administrator of the 
estate of the late Edgar A, Bennett, in his 
report filed in the Municipal Court last week, 
inventoried the personal property at $27,- 
456.84, including stock in E. A. Bennett Co. 
$10,406, and accounts receivable, $14,621. 

The Harry Ballon Co., engravers, which 
has been conducted by Harry Ballon for 
several years, has been succeeded by Harry 
Ballon & Co., Max Bolotin having acquired 
an interest. The firm has removed from 
246 Eddy St. to 26 Custom House St. 

The Wolk Jewelry Co., which has been 
conducted by Simon Wolk for several years 
and which has been offering a 50 per cent 
settlement to its creditors, has closed its 
plant and discontinued business. It is stated 
that the liabilities aggregate $4,767 and the 
assets $2,568. 

Henry D. Sharpe, of the Brown & Sharpe 
Mfg. Co., was elected a member of the 
council of the Unitarian Laymen’s League 
for three years, and vice-president of the 
American Unitarian Association, at the an- 
nual convention of the organization § at 
Boston on Monday. 

A. H. Schreiber & Co., Inc., of this city, 
has been granted a charter under the laws 
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of Rhode Island to manufacture jewelry, 
with a capital of 400 shares of common stock 
without par value. The incorporators are 
Abram H. Schreiber, Irene Schreiber and 
Mary E. Keyes, all of this city. 

The M. & K. Novelty Co. was incor- 
porated the past week under the laws of 
Rhode Island, to engage in the manufac- 
turing jewelry business in this city. The 
authorized capitalization is $25,000, and the 
incorporators are Morris Millman, Max 
Katz and Joseph Millman, all of Providence. 

Jeremiah D. Fowler, formerly of Fowler 
Bros., has announced the coming marriage 
of his daughter, Miss Claudine Fowler, to 
Earl D. Sandford, at the Church of the 
Transfiguration, Edgewood, on June 14. 
Earl H. Mason will be the best man. Albert 
F. Andrews and Howard B. Andrews, sons 
of Frank Andrews, will be ushers. 

When Alfred Macklin, of the retail con- 
cern of Macklin & Bentley, opened the office 
the other morning he found that during the 
night the place had been forcibly entered, 
the door having been “jimmied.” An in- 
vestigation revealed that five watches, valued 
at $230, were missing. Mr. Macklin notified 
the police, who at once began an investiga- 
tion, 


At the annual dinner of the First Light 
Infantry Veterans at the Hotel Dreyfus last 
week. A. Leo Kilkenney was elected ad- 
jutant; Gregor Krichbaum, junior captain, 
and William H. Mason and Frank L. Bar- 
rows on committee on publicity. Among the 
speakers were Col. Stanley H. Lyons, Brig. 
Gen. Herbert S. Tanner and Maj. Leander 
C. Belcher. 


Among the jewelry buyers reported in 
this city during the past week were the 
following: J. L. Sabbath, of J. L. Sabbath & 
Co., Montreal, Que.; Mr. Strasburger, of 
Lippman, Spier & Hahn Co., New York 
city; Gus Winters, of Winter Bros., New 
York city; Maurice Cohen, of Maurice 
Cohen & Co., Boston; Edward Heim, of 
A. H. Bendheim & Co., New York city. ° 

According to notice filed at the office of 
the Secretary of State under the laws of 
Rhode Island, an amendment to the charter 
of the Hope Optical Co. of this city, has 
been adopted whereby the capital stock of 
the corporation will consist of $50,000, com- 
mon stock of 500 shares with a par value 
of $100, and $110,000 in preferred stock 7 
per cent cumulative with a par value of $10 
a share. 

Articles of association for the Automatic 
Meshbag Co., which will engage in the 
manufacturing jewelry business at 70 Ship 
St., this city, were filed at the office of the 
Secretary of State last week under the laws 
of Rhode Island. The authorized capitaliza- 
tion is $200,000, and the incorporators are 
Edwin Speidel and Albert Speidel, of 
Cranston, and William H. Thornley, of 
rovidence. 

While passing the retail jewelry store of 
Samuel Feigelman, on Thames St., Newport, 
the other afternoon, Patrolman O’Neil 
noticed smoke ascending from the plush 
around a tray holding a number of watches 
in the front display window. Upon ap- 
proaching nearer the patrolman discovered 
that the sun’s rays were being focussed very 
strongly on the plush through the reflection 
made by “Old Sol” on the silver tray. The 
officer neither called the firemen nor Mr. 
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Sabbath School 
Studies Unique 
Window Display 


For the first time within our mem- 
ory the display presented in the shop 
window of a local merchant has be- 
come the subject of a special study by 
a class of Sabbath School pupils. 

The display in question is that now 
appearing in the window of Land- 
scheft’s Jewelry Store on Carroll 
street, wherein the decorator has ar- 
ranged at apparently considerable ex- 
pense an exact reproduction of a 
scene famous in biblical history. 

The scene as a whole, done in soft 
but beautiful coloring, represents the 
walls and the north-east tower-gate 
entrance to the City of Cairo. In the 
center of the wall appears the public 
fountain and nearby the hooded fig- 
ure of a woman bearing a filled water 
jar. Another hooded figure appears at 
the left, while seated in the fore- 
ground appears the ever present Cairo 
street beggar. A most life-like camel 
and driver resting in the shade of the 
wall complete the picture. 

It was to this display that Miss 
Miles of the First Congregational 
Church, yesterday afternoon escorted 
her siuslaatic group of Sunday 
School pupils. Mr. Landscheft ex- 

lained the whole scene to the children 
in a very interesting manner. 
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Read What A Newspaper 
Published About This Year’s 
W.W.W. Window Display! 


To the left appears an extract from a 
newspaper in an Eastern city where a 
jeweler had placed our display in his 
window. 


What this display has done for that 
jeweler it will do for you. 


No words can do it justice. You must 
see it to appreciate it. It is different 
than anything you have ever seen. It 
is worth hundreds of dollars as a win- 
dow attraction, and costs the W.W.W. 
Jeweler nothing. 

It is magnificent—it is educational—it 
is high class in every way. It interests 
the old and the young. It in no way 
advertises W.W.W. GUARANTEED 
RINGS, but merely you and your store. 
This display is only one of several good 
reasons why you should see this year’s 
W.W.W. Line. 


Remember—we offer not merely good 
Rings but mighty good advertising. 


Remember—that W.W.W. GUAR- 
ANTEED RINGS cost no more than 
ordinary ones. 


White, Wile & Warner 


“Makers of W.W.W. Guaranteed 
Nationally Advertised Rings” 


Buffalo, N. Y. 
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Feigelman, but simply lowered the awning 
and watched the incipient fire die a natural 
death. When Mr. Feigelman’s attention 
was called to it later, he found that a large 
hole had been burned in the plush. 

The J. M. S. Co., which has been con- 
ducting a manufacturing jewelry business 
for the past two years or more at 46 Clif- 
ford St., and of which Harry L. Markham 
was proprietor, has been sold at auction 
under foreclosure proceedings in accord- 
ance with a chattel mortgage dated Sept. 11, 
1920. The stock, tools, machinery, fixtures, 
etc., were bid in by a local machinery dealer 
and the J. M. S. Co. has discontinued busi- 
ness. 

A reorganization of the W. E. Hunt Co., 
Inc., of this city, has just taken place, J. E. 
Dempster having withdrawn as president 
and E. H. Pettingill as treasurer. R. L. 


Courtney, for the past 14 years associated 
with the Williams & Anderson Co., has 
been elected president and treasurer, and 
S. B. W. Covell, formerly with the Chapin 
& Hollister Co., J. J. White Mfg. Co. and 
other concerns, has been elected vice-presi- 
dent. 











Melvin P. Jenkins, formerly with the 
Baird, North Co., Providence, R. I., is now 
with the Thomas Long Co. in the diamond 
department. 

The Hartley Clock Co. has been granted 
a charter of incorporation. The capital is 
$1,300,000, and the incorporators are John 
S. Hartley, Lynn, Charles W. McDermott 
of Brookline and Thomas H. Ray of Welles- 
ley. 

Frank C. Goold, one of the old-time 
jewelers, was featured in the local press, 
in connection with the Grand Army parade 
on Memorial Day. He is a member of the 
G. A. R., and is in his 83rd year. He was 
one of the chief paraders. He has been in 
business in Boston for more than 60 years. 

Ralph Hastings Ruggles, son of F. W. 
Ruggles, one of the original occupants of 
the Jewelers building, has joined the Order 
of Benedicts. The bride is Miss Helen 
Damon of Atlantic and the wedding cere- 
mony took place at her home in that town. 
Mr. Ruggles was in the employ of the E. 
B. Horn Co. After a wedding tour at Vine- 
yard Haven Mr. and Mrs. Ruggles will 
make their home in Dorchester. 

For 50 years or more the William Kerr & 
Son, Inc., business was conducted at prem- 
ises on Hanover St. Owing to the fact 
that the rent of the store at that location 
was greatly increased, the company deemed 
it advisable to open in new quarters at 387 
Washington St. For upwards of a year the 
company carried on business at offices on 
the eight floor of the Washington building, 
but the change in location brought about a 
change in the volume of business in such a 
manner as to make it more expedient to 
look about for more convenient premises. 
This Albert R. Kerr is now doing and he 
hopes to be able to find such a location in 
the near future. The company, it is to be 
noted, will remain in existence, and at the 
first opportunity will resume business. The 
acquisition of suitable quarters, however, is 
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a difficult matter, as the stores hereabouts 
are all occupied and those available in other 
sections bring rents altogether out of pro- 
portion to the amount of business Mr. Kerr 
would expect to do. 
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S. G. Mandalian left last week 
extended business trip. 

The A. L. Lindroth Co. is closed down 
this week until Thursday in order to make 
repairs. 

A number of local manufacturers are in- 
terested in the establishment of the new 
health farm in Plainville. 

The J. F. Sturdy’s Sons Co. team de- 
feated the Whiting & Davis nine last Fri- 
day evening in the Twilight league by a 
score of 9 to 8. 

Word was received Sunday of the death 
of Thomas S. Morris, a brother of Andrew 
Morris, a local jeweler. The deceased was 
well known by the trade. 

Facts brought out in the controversy be- 
tween Attleboro and Providence as _ to 
where the manufacture of jewelry was first 
started in America appears to favor North 
Attleboro which was at one time a part of 
Attleboro. 

The members of the manufacturers’ com- 
mittee of the North Attleboro Board of 
Trade appointed last week are: Theron S. 
Curtis, Wallace D, Kenyon, John L. Thomp- 
son, Harry E. Hull, Robert R. Carpenter, 
Andrew Morris, Harry Fisher, Harold 
Bishop and Edmund Sommer. 


for an 











$25 to the public fund which is being raised 
to start a zoo in Capron’s park, 

Arthur A. Augat has started in the tool- 
making business on Railroad St. under the 
firm name of the A. A. Augat Machine & 
Tool Co. 

S. O. Bigney was in attendance this week 


at the annual convention of the New 
Hampshire Retail Jewelers’ Association at 
Lebanon, N. H. 

Harold E. Sweet, of the R. F. Simmons 
Co., is chairman of the Elks committee in 
charge of the flag day exercises to be held 
June 13. General Edwards will be the 
speaker. 

Harry P. Kent, a retired jeweler who was 
a member of the F. W. Weaver Co., is cir- 
culating nomination papers. He will be a 
candidate for the Republican nomination for 
the legislation. 

One hundred lively youngsters are on tip- 
toe waiting for Saturday when they will be 
the guests of Joseph Finberg at his Summer 
home at Touisett. Each year the local 
manufacturer invites the members of the 
3oys’ Club of the Y. M. C. A. for a day’s 
outing, 

M. W. Potter, who has just completed 
his 42nd year as a travelling salesman for 
the J. M. Fisher Co., was surprised last week 
with a substantial gift of appreciation from 
his associates in the packing room and 
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office. Mr. Potter’s record is the longest of 
any travelling salesman from Attleboro. 











M. Rosenbaum, 222 N. 8th St., is spend- 
ing a few weeks in Atlantic City, 

All Philadelphia jewelry stores were closed 
Tuesday, May 30, to observe Memorial Day, 

Max Z. Stein, representing the Finberg 
Mfg. Co., was in Philadelphia last week 
calling on the trade. 

M. Wasa, diamond setter, formerly lo- 
cated at 722 Sansom St., has moved to his 
new office at 803 Sansom St. 

William L. Little, representing George 
Fuller & Son Co., will be in Philadelphia 
June 10-12 to call on the trade. 

Walter Jessup, a druggist of Baltimore 
and Lansdown Aves., Lansdowne, Pa., has 
opened a jewelry department in his store. 

Among the out of town jewelers in Phila- 
delphia last week were: Ross Quicksall, Mt. 
Holly, N. J., and Howard E. Fitzsimmons, 
West Chester, Pa. 

Max E. Gordon, a member of the firm of 
Aisenstein & Gordon, 712-714 Sansom St., 
attended the national convention of the In- 
dependent Order of Brith Sholom in Atlan- 
tic City last week. He was elected chair- 
man of the finance committee of the organ- 
ization. 

Edward H, Hufnagel, president of the 
American National Retail Jewelers’ Associa- 
tion was entertained at luncheon on Friday 
May 26, by the executive committee of the 
Pennsylvania Retail Jewelers’ Association. 
The luncheon was held at the Bellevue-Strat- 
ford Hotel and was attended by Charles H. 
Hambley, R. T. Ferguson, Ira D. Garman, 
William Bode, I. A. Deisher and Mr. King. 
Mr. Hufnagel entertained the members of 
the executive committee by telling of some 
of the incidents of his trip throughout the 
country, 

At a meeting held at the Jewelers’ Club 
Thursday night to discuss plans for the 
Jewelry Fashion Show to be held here next 
Fall, it was decided to add a day to the 
show. Originally it was the intention to 
hold the show Wednesday, Thursday and 
Friday, Oct. 25-26-27 but in order to give 
everybody an opportunity to attend it was 
decided to continue the show until Saturday. 
Although plans have just been announced 
for the show many manufacturers have 
shown interest in the affair and indicated 
they wanted to take spaces at the display 
for exhibits and those in charge of the show 
have decided to hold it on the roof 
of the Bellevue-Stratford instead of the 
Ball Room and Clover Room of the same 
hotel because the top floor will afford more 
space. A prize of $100 for the best poster 
to advertise the exhibit has been offered by 
the Jewelers’ Club. Students in local art 
schools have been invited to enter the poster 
competition. Posters must be in the hands 
of the publicity committee by June 30 and 
the prize will be awarded later. Louis P. 
White, chairman of the finance committee 
in charge of the show asked various chair- 
men to submit their budgets as soon as pos- 
sible. Reports from the various committee 
chairmen were also submitted. 
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THE. JEWELERS’. 


HERE again 

seems to be some 
misunderstanding 
among certain jewel- 
ers as to the revenue tax on sales of jewelry, 
and inquiries which have come from sub- 
scribers in various sections of the country 
indicate that some of our readers, at least, 
do not realize that the jewelry tax remains 
practically unchanged and that they must 
continue to pay the five per cent on all 
sales made and make their reports monthly 
to their local collectors. Inquiries from 
some of these people seem to be based on 
the impression that some recent change has 
been made in the law, exempting certain 
lines, while others think that because man- 
ufacturers have paid a tax on mesh bags 
and purses that the tax paid by the jeweler 
on the sale to the consumer must necessar- 
ily be rescinded; still others seem to be un- 
der the impression that second-hand watches 
or other jewelry which they sold does not 
now pay a tax for some reason or other. 

To all these inquirers and to others who 
may be in any doubt about the tax, we 
would say that the jewelry tax remains, 
upon practically every article that the jew- 
eler sells to the consumer with the exception 
of imitation ivory and cut glass and certain 
lines of commercial china. The tax accrues 
on the sale for consumption and use and it 
makes no difference whether or not the 
article has been taxed when sold by the 
manufacturer or whether or not a tax has 
been paid on a previous sale of the article 
by another jeweler. The man who sells the 
article to a customer must make a return 
of the sale and pay the five per cent thereon 
to his local collector. 

It is not a question of the justice of the 
tax or the fact that there may be double 
taxation. We know the law.-is unjust, un- 
fair, inequitable and we also feel that double 
taxation is wrong, but the law is there and 
must be obeyed until it is repealed. The 
jeweler must not refrain from making his 
return because of any rumors or any un- 
official reports that he may receive. If a 
change is made in the law or if any exemp- 
tions are granted he will hear of these di- 
rectly through the Jewelers’ War Revenue 
Tax Committee, his State and local organ- 
izations and through THE JEWELERS’ Cir- 
cuLAR. In the absence of any such definite 
information he should continue to make his 
returns as before on every article of jewelry, 


No Change 
in the 
Jewelry Tax 


precious stones, watches, clocks, silver, gold 
and plated ware, opera glasses, lorgnettes, 


etc., that he sells, as he has done in the past. 


PROPOSITION 


Besar to designate the 

is o designate 2 

Wateh Week week of June 12 to 
Suggested l7 as» “Natrona 
Watch-Week” has been fathered by the 
Wholesale Jewelers’ and Silversmiths’ As- 


sociation of the Pacific Coast, which re- 
cently, in a circular to the watch dealers of 
that section of the country, made an appeal 
for assistance of such dealers to tie up to 
the mcvement, beth in their advertising and 
announcements and create a special interest 
of their customers in this proposition. It 
was explained that the watch committee of 
this organization has created a special ad- 
vertising fund for National Watch-Week 
which is being used to provide suitable 
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window display material for jewelers for 
that time, and members of the trade are 
urged to use these and to make as tine a 
display of watches of their own, as possible, 
as well as make a particular drive on this 
line in all their sales efforts. 

How far this movement has extended be- 
yond the Pacific Coast territory we are not 
in a position to judge, though we under- 
stand that a number of large concerns in 
the watch trade are tying up; with it in 
their advertising: " We suggest to jewelers 
and jewelers’ associations that if they have 
any thought of pushing the idea of “Na- 
tional Watch-Week” that "they do it on the 
dates arranged for by their Pacific Coast 
brethren so that there will be a uniformity 
in the action of the jewelers throughout the 
entire United States. Nothing can. be 
gained by the trade from spasmodic efforts 
uncoordinated to create the idea in the 
minds of the public that any particular time 
is appropriate for any of our particular 
products. To get any results at all we 
must act together as a unit; we must con- 
vince the public first that we are, as a trade, 
agreed that this is the particular occasion 
for a National Watch-Week; that it is the 
one time in the year to buy watches. If 
we don’t act as a unit, or if different jewel- 
ers express different ideas on the subject or 
if they do not synchronize their efforts, the 
public will lose confidence in the jewelers’ 
suggestion and treat it simply as a local at- 
tempt to force sales without any solid basis 
or foundation. 

There is no reason why the interest of the 
public cannot be centered on watches during 
the week that has been designated by the 
Pacific Coast Association (June 12 to 17), 
or why the jewelers of the rest of the coun- 
try cannot get any benefit by tying up with 
the proposition, if they do so intelligently 
and in a way that will interest their cus- 
tomers, but to do it in a half-hearted way 
or to pick out different dates and run their 
exhibits and advertising on their own hook 
will be, to a large extent, a waste of effort. 

As we have so often remarked, move- 
ments of this kind, that are supposed to 
represent to the public the sentiment of the 
jewelry trade, should be conducted by one 
central body, committee or organization that 
can speak for the trade and arrange for uni- 
form practice throughout the trade at a 
particular time. By this means only, can 
we retain the confidence of the public and 
get the full effect of the propaganda put 
forth to increase our sales. 


HE applause and 
commendation 
Business Morality which greeted the 
speech of the presi- 

the American National Retail 
Jewelers’ Association at the recent trade 
dinner conference in New York when he 
pleaded for higher moral standards in busi- 
ness, showed that the trade, as a whole, is 
progressing in an ethical way to an extent 
that will make it a leader in business mor- 
ality in the business world. Mr. Hufnagel’s 
statement also that the American National 
Retail Jewelers’ Association is working 
on a code of business ethics which they 
hoped to have adopted throughout the jew- 
elry trade was most warmly received and 
showed that the retailers of the country are 
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Developing a Higher 
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A few exquisite Black Onyx Diamond 
Rings selected from our varied Dia- 
mond mounted stock. Tops are 18K 
white gold and stones are full cut ex- 


ceptionally brilliant. 


If you are looking for an attractive 
article to stimulate your Spring busi- 
ness, let us hear from you. Prices on 


the above are exceptionally alluring. 





CROSS & BEGUELIN 


Est. 1863 
ENTIRE THIRD FLOOR 


21-23 Maiden Lane :-: New York 
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in accord with the work of the great or- 
ganizations of the wholesale and manufac- 
turing trade to put the jewelry business on 
a plane that will make it above suspicion. 

There is no doubt of the improvement in 
business morality in the last decade or two. 
This is manifest, both in advertising and 
business methods of the big concerns gen- 
erally throughout the country. The adver- 
tising organizations and their better busi- 
ness bureaus have been working hard to 
take all element of buncombe out of an- 
nouncements and business policy, and have 
been supported financially and morally by 
the big manufacturers of the country. 

In all this time the jewelry trade, through 
its organizations has been in the vanguard 
of every movement for better business and 
purer business morals, and has given the 
greatest aid and support possible to the 
general propaganda of the various local and 
national business organizations. But the 
jewelry trade has done mure, for it has at- 
tempted to put its own house in order 
through its own committees and organiza- 
tions and has spent vast sums in investiga- 
tions and prosecutions to eliminate the trick- 
ster and exaggerator of quality from the 
industry at large. It is only necessary to 
point to the wonderfully fine work done by 
the National Jewelers Board of Trade in 
prosecuting offenders under the stamping 
laws and fraudulent bankrupts, or the work 
of the Jewelers’ Vigilance Committee in 
attacking general misrepresentation, to show 
how far the trade has gone in its own efforts 
to use every means possible to eliminate 
fraud and deceit, but we might quote in- 
stance after instance, of the work of every 
organization, from the little local retail 
jewelers’ bodies to the State associations, 
who have worked along various lines in the 
interest of the good work being done, par- 
ticularly the various attempts to prosecute 
fraudulent auctioneers and auction holders 
and obtain legislation which will effectively 
stop by law abuses of this kind. In other 
words, the jewelry trade has not simply 
supported and endorsed movements for the 
general welfare but it has gone down to 
actual work to eliminate them from its 
own industry. 

Sut, much as has been done in the past, 
there is no doubt that much more will be 
done in the future, not only in the elimina- 
tion of clear fraud but in the abolition of 
the use of ambiguous terms and phrases de- 
scriptive of quality. Many of these are in 
no way illegal or even deceptive as between 
manufacturer and dealer, but they have ele- 
ments which permit them to be used in a 
deceptive way when the merchandise is sold 
to the ultimate consumer ignorant of trade 
terms. For this reason the activities of 
our organizations are now strongly directed 
to elimination of all such terms which, on 
investigation, have been found to be a handle 
for fraudulent misrepresentation on the part 
of the unscrupulous dealer. Work in this 
line is being done, not so much through 
prosecution as by agreement with the man- 
ufacturers and sections of the trade in which 
the use of such terms have been common, 
looking to their abolition entirely. Where 
relief cannot be obtained by agreement, ap- 
plication will be made to the Federal Trade 
Commission in the hope of having this body 
force the discontinuance of the terms, on the 
grounds of unfair competition in trade. 
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Abraham Kling, formerly located at 41 
Maiden Lane, has moved his business to 
1002 E. 180th St., Bronx. 

O. D. Wormser, of Wormser & Mayers, 
570 Fifth Ave., was an arrival from Europe 
last Friday on the steamship Mauritania. 

J. Lippman, dealer in diamonds, watches 
and jewelry, moved yesterday (Tuesday) 
from 150 Canal St. to new quarters at 94-96 
Canal St. 

The business of the Morris Watch Case 
Co., formerly located at 106 Fulton St., 
has been removed to new and larger quarters 
at 64 Fulton St. 

Lee Reichman of Reichman Bros., 170 
Broadway, and his son Reginald, returned 
from Europe last Saturday aboard the 
steamship Berengaria. 

Henry Freund of Henry Freund & Bro., 
65 Nassau St., is now in Switzerland where 
he is visiting the factory of the Jules Jur- 
gensen watch concern. 

The business of Joseph Cohen, manu- 
facturer of platinum jewelry, 171 Broadway, 
has been removed from room 40 to room 
48 in the same building. 

Arthur Silberfeld, importer of diamonds, 
170 Broadway, returned from abroad re- 
cently on the steamship Berengaria after 
visiting the European markets. 

The business of L, Kroll & Sons, jewelers, 
this city, was incorporated at Albany, N. Mis 
last week with a capital of $200,000. The 
incorporators are L.. and C. and J. Kroll. 

H. Benjamin Sternman of the Benjamin 
Sternman Co., 87 Nassau St., has returned 
from an extended trip through his regular 
territory and reports finding conditions much 
improved. 

The board of directors of the National 
Jewelers Board of Trade will hold a regular 
monthly meeting tomorrow (Thursday) 
afternoon at the organization’s offices, 15 
Maiden Lane. 

On Thursday, June 1, Stein & Udell became 
located temporarily at 84 Romaine Ave., 
Jersey City, N. J. The business, however, 
will only be located at this address until the 
concern’s own building has been completed. 

Samuel Pitzele of Pitzele & Hamburger, 
importers and tutters of diamonds, 170 
Broadway, arrived from Europe last week 
on the Mauretania after making extensive 
purchases in the foreign diamond markets. 

John T. Montgomery, vice-president and 
treasurer of M. A. Mead & Co., 31 .N. State 
St., Chicago, was among the out-of-town 
visitors in this city during the past week 
who called at the office of THe JEWELERS’ 
CIRCULAR. 

Emil Gindin, of the Lorraine Jewelry 
Mfg. Co., 114 Fulton St., is now in Chicago 
calling on the trade and upon his return 
trip will visit the trade in the middle west. 
Mr. Gindin expects to return to this city 
about July 15. 
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Articles of incorporation were issued at 
Albany, N. Y., last week to Balter &-Mon- 
tallo, authorizing them to make jewelry in 
this city. The capital is $30,000 and the 
incorporators are W. Balter, L. Montallo 
and C. J. Woodman. 

A charter of incorporation was filed at 
Albany, N. Y., last week by the firm of 
S. G. Sorrentino, jeweler, this city. The 
business is incorporated at $10,000 with the 
following as incorporators: M. M. Hirsch, 
R. A. Peattio and A. A. Bertini. 

The trade was notified last week that the 
Fortis Watch Co., Grenchen, Switzerland, 
has opened a United States distributing of- 
fice at 15 Maiden Lane, this city, where the 
concern will also carry a permanent stock 
of the movements they manufacture. 

It was announced that Harry H. Edson, 
son of A. Edson, jeweler at 134 Bowery, 
was married on Saturday, May 27, to Miss 
Bessie Schultz of New Jersey. The couple 
are now spending their honeymoon at At- 
lantic City, where they are stopping at the 
Shelburne Hotel. 

Fred C. Backus, secretary of the National 
Jewelers Board of Trade, accompanied by 
James McDermott, in charge of the rating 
department will leave next week for the 
3oard’s Chicago office. En route home Mr. 
Backus and Mr. McDermott plan on stop- 
ping at the Cincinnati office of the Board. 

A recent arrival from Europe’ was Law- 
rence May of the Lawrence C. May Co., 
dealer in diamonds, 12 John St., who re- 
turned to this country last Friday on the 
Mauretania. Mr. May made extensive pur- 
chases while abroad and expresses the opin- 
ion that the outlook for Fall business seems 
bright. 

Sydney Russell, who now represents A. 
Wallach & Co., makers of chains, 37 Maiden 
Lane, in the middle west and on the Pacific 
Coast, will leave shortly for his western 
trip. This territory was formerly covered 
by Gerald S. Russell who will hereafter 
represent A. Wallach & Co., in New York 
and vicinity. 

A special meeting of the creditors of Bagg 
& Co., manufacturing jewelers now in bank- 
ruptcy, will be held at the office of Peter 
B. Olney, Jr., referee in bankruptcy, 68 
William St., on Thursday, at 10:30 A. M. 
At this time creditors may consider and act 
upon the report and account of Joseph H. 
Frier, receiver, and various petitions which 
will come before the meetings. 

Julius Goodman, a prominent jeweler of 
Memphis, Tenn., accompanied by his wife 
and family, will sail from New York, on 
Saturday, June 10, aboard the steamship 
Kroonland. Mr. Goodman and his party 
expect to visit many of the important and 
interesting points of Europe and on Aug. 1, 
Mr. Goodman expects to return to this 
country. The remainder of the party will 
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arrive in New York some time in September. 

Joseph T. Brenan, who recently severed 
his connections with Burr W. Freer Co., 
San Francisco, Cal., is now connected with 
the Buss-Linthicum-Thorson, Inc., 31 N. 
State St., Chicago, and 15 Maiden Lane, this 
city. Mr. Brenan will represent this con- 
cern on the Pacific Coast. The Buss-Linthi- 
cum-Thorson concern, which deals in Amer- 
ican watches, recently opened an office at 
15 Maiden Lane. This concern consists of 
Louis G. Buss, Royal C. Linthicum, vice- 
president, and J. William Thorson, secretary. 

An indictment charging grand larceny in 
the first degree was returned last Thursday 
against Morris A. Forgotson, 1600 Broad- 
way. On the indictment, which charges For- 
gotson with the theft of a ring worth $1,150, 
he was arraigned last Friday before Judge 
Nott, Part 1 of the Court of General Ses- 
sions and after pleading not guilty, was re- 
leased in $2,500 bail. The indictment | 
sets forth that on or about Sept 9, 
1921, Mr. Forgotson took a finger ring 
worth $1,150 from Raymona C. Burg- 
man. According to Assistant District At- 
torney O’Neill who is handling the case 
for the government, Raymona C, Burgman 
turned over to the jeweler, a ring valued at 
$1,150 which M. Forgotson was to sell, Al- 
though, it is alleged, the woman has en- 
deavored to obtain the money for this ring, 
it is alleged she has been unsuccessful, The 
arrest was made last Friday by Detective 
Sergeant Flood of the District Attorney’s 
office. 

The many friends of Edward J. Lauckman 
connected with the Headquarters Division 
Detective Bureau, and who for the past two 
years has been doing plain clothes duty on 
John St., and in the vicinity of the jewelry 
district, will be surprised to learn of his 
death which occurred on Monday, May 29. 
“Eddie,” as he was more familiarly known 
to the merchants along John St., was 
stricken with pneumonia and succombed after 
three days’ illness. He passed away at St. 
Vincent’s Hospital. On Thursday the re- 
mains were taken from his home at 82 
James St., this city, and laid at rest in the 
Lutheran Cemetery. Detective Lauckman 
served on the force for 25 years and was 
one of the best known men in the department. 
He made some of the most important arrests 
in this city and could identify many 
criminals. On a number of occasions 
“Eddie” spied well known criminals in the 
jewelry district but after warning them to 
keep away these criminals rarely returned. 


A reception was held last Sunday at 
Savigny Hall by Mr. and Mrs. Emil 
Kreiger, this city, in honor of their 


daughter Stella who has become engaged to 
Louis Sternberg, of Louis Sternberg & Bro., 
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“The Case That Courts 
Comparison” 


SOLIDARITY : 


Mr. Retailer 


Discriminating jewelers have featured Solidarity 


Gold Cases for OVER THIRTY YEARS— 
Could any higher tribute be paid our product? 





Representative Watch Jobbers 
are Solidarity Jobbers 


JOHN Ww. SHERWOOD SOLID ARITY WATCH CASE CO. 


_M._GAMMON 15 Maiden Lane, New York CcHIRIY YEARS) 


Pendart and Bow Patented 


LOUIS J. MONTAGNON 
Secretary-Treasurer 


GEORGE SALZGEBER 
Asst. Secretary-Treasurer 














100 Years of Commercial Banking 


OFFICERS 


LOUIS G. KAUFMAN 
President 
RICHARD H. HIGGINS 


Ist Vice-President 








We cordially invite you to open an ac- 
count with us at our main office or 
the branch office best located for your 
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manufacturers, importers and exporters of 
watches, 47 W. 42nd St. A number of 
Mr. Sternberg’s business associates attended 
the affair, 

The Arbitration Committee of the Na- 
tional Jewelers Board of Trade amicably 
settled two cases during the past week. 

Charles Brown, of Stein & Ellbogen, 
Chicago, is in this city in the interest of 
his concern. Mr. Brown was a participant 
at the field day held last Saturday on 
Staten Island by the Maiden Lane Outing 
Club. 

i. B. Hovey, of the Chicago office of the 
National Jewelers Board of Trade, is ex- 
pected to arrive in this city this week for 
the purpose of attending a convention of a 
dental association of which he is the secre- 
tary. 

Joseph Dash, treasurer and general man- 
ager of the Holland Diamond Cutting Co. 
Inc., J5 John St., and H. Witsenhuysen, 
foreman of the concern’s local factory, sailed 
for Europe several days ago on_ the 
Berengaria. Mr, Witsenhuysen is going 
abroad for the purpose of taking charge of 
the concern’s Antwerp factory where he will 
introduce the American style of diamond 
cutting. Mr, Dash will divide his time be- 
tween the firm’s London and Antwerp offices 
where he will assume charge and expects to 
return to this country in the Fall. 

An interesting and rare case involving the 
paying of*creditors of an old jewelry firm 
now liquidated, 100 cents on the dollar, by 
a former member of this concern has just 
come to light. About three years ago, the 
firm of Jones, Mount & Jones, Inc., 
liquidated. The liquidation was under the 
jurisdiction of Warren-Hill and Morris L. 
Ernst as trustees. This concern in liquida- 
tion paid about 78 per cent to creditors. 
Ira Jones, one of the stockholders of this 
corporation, formerly a director of the Na- 
tional Jewelers Board of Trade, has become 
associated with the Studebaker Automobile 
Co. and last week made arrangements with 
the corporation so that all creditors of the 
company are receiving 100 cents on the 
dollar, This is one of those rare cases 
which continue to create confidence in honest 
business dealings. Although Mr. Jones holds 
in his possession releases from all the credi- 
tors of the corporation, and although Ira 
Jones personally was not liable for one 
penny, he has seen fit to make arrangements 
so that all creditors of the corporation are 
paid in full, 

One of the important witnesses at the 
trial of Mrs. Sarah L. Robertson, of Free- 
hold, N. J., who was acquitted of conspiracy 
in a jewel hold-up, was R. J. Trabert, of 
Trabert & Plimpton, jewelry brokers and 
appraisers, Fifth Ave, and 44th St., this 
city. Mrs. Robertson, it developed, pur- 
chased jewelry from this concern, and at 
the trial, Mr. Trabert appeared as a witness 
for the State. He gave some important 
testimony and identified all of the jewelry 
placed hefore him as belonging to the de- 
fendant. Owing to the inadequate descrip- 
ticn of the jewelry placed in the insurance 
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policy, however, Mr, Trabert was unable to 
swear that the insurance company’s descrip- 
tion tallied with the jewelry. In speaking 
to a JEWELERS’ CIRCULAR reporter, Mr. 
Trabert called attention to the fact that the 
insurance companies when issuing policies 
instead of specifying whether the stones are 
imitation or genuine they merely list them 
as pearls, emeralds, etc. Mr. Trabert ex- 
pressed the opinion that insurance brokers 
are entirely too lax in their description of 
jewelry when it is being insured and believes 
that if an accurate and exact description had 
been required in this instance, the jewelry 
could have been positively identified. 

An old swindle, successfully worked in 
the trade on a number of occasions, was 
thwarted last Monday by Mr. Anderson, 
local representative for the Webster Co., 
11 Maiden Lane. The swindler has ap- 
peared in this city on a number of oc- 
casions and has succeeded in defrauding 
a few persons in the trade. Last Monday, 
the stranger appeared at the local office of 
the Webster Co., where he represented him- 
self as Mr. Brodnax of Memphis, Tenn., 
and told a story of being held up and 
robbed in his automobile a few miles out- 
side of Albany, N. Y. He claimed that 
the alleged thieves relieved him of every- 
thing but a watch and a pair of tortoise 
shell rim glasses and stated that to reach 
New York he was compelled to leave his 
watch as security for a railroad ticket. 
Upon his arrival at the Webster concern’s 
office he asked to see the traveler who called 
on the firm of which he posed as being a 
member. He stated he wished to borrow some 
money until he could communicate with 
relatives. Mr. Anderson, however, became 
suspicious, as the firm has no traveler visit- 
ing Memphis, so began questioning the man 
closely. The stranger, evidently aware of 
the fact that he was doomed to fail in his 
attempt to obtain any money hurriedly left 
the place, but said he would return. This 
stranger is described as about 5 feet 11 
inches tall—of slim build and has a dark 
complexion. The man wore a dark suit 
and purple shirt and carried a pair of 
rimmed eyeglasses in his lapel coat pocket. 
He had dirty black teeth, On Tuesday 
A. R. Erskine of the Brodnax concern, 
Memphis, arrived in this city a day too 
late to be at the office of the Webster Co., 
when the imposter called. 








3romberg & Co. jewelers, Birmingham, 
Ala., have on display in their show windows 
four handsome silver loving cups, which 
will be awarded to the four best campers 


at Winnetaska camping grounds _ this 
Summer. There are four distinct 
camps at Winnetaska and one cup will 


go to each camp. These cups will be pre- 
sented in person by Mr, Bromberg at the 
end of the season when the decision is 
made. The winners are to be selected by 
a council of campers at each camp. This 
contribution will be made a_ permanent 
feature by Mr. Bromberg, and the Sunday 
School Association, which conducts this 
camp, is looking forward to the time when 
the winners of the cups will become the 
hut leaders and counselors of the camp. 
This donation on the part of Mr. Brom- 
berg is most highly appreciated by the heads 
of the camp. 
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A. Rosenberg, manufacturer of diamond 
jewelry at 50 Columbia St., will open his 
Summer home at Bradley Beach on June 15. 

George J. Busch is a member of the 
board of directors of the West Side Trust 
Co., of Newark, which last Friday cele- 
brated its 20th anniversary. 

Philip Woolf, manufacturing jeweler, has 
moved his plant from room 415, Richard- 
son building, Columbia St., to new quarters 
at 14th St. and South Orange Ave. 

Max Levy will leave on June 15 on a 
special trip in the interest of Burack Bros., 
manufacturing jewelers at 85 Columbia St., 
which will include visits to the trade in 
Chicago, St. Louis, Cincinnati and Pitts- 
burgh. 

Of all the Newark concerns which in- 
stalled the “traveling libraries’ of the 
Newark Public Library the plant of Allsopp 
Bros., manufacturing jewelers at Camp and 
Orchard Sts., has the record for the highest 
circulation per capita. 

Curtis RK. Burnett, president of the 
Newark Council of Boy Scouts, presided at 
the third Court of Honor of the year and 
made the awards of the merit badges at the 
city hall. One hundred and fifty-seven boys 
were given merit badges in 847 subjects. 

William 1. Allsopp, of Allsopp & Son, 
manufacturing jewelers at 475 Washington 
St., has been named as committee in charge 
of the tournament of the New England 
Jewelers’ Golf Association to be held at the 
Shenecosset Country Club, New London, 
Conn., June 26-27. 

Burglars recently entered the office of the 
Atlas Pearl Novelty Co. at 380 New York 
Ave, Although the safe was unlocked they 
knocked off the combination with a sledge 
hammer. They only got about $1 in change. 
They left the sledge hammer and a crow- 


bar with which they had pried open a 
window. 
William TT, Carter has donated $100 


toward the money fund to purchase food 
to help fill the ship which will be sent to 
Armenia with goods collected by the Fill- 
the-Food-Ship campaign under the auspices 
of the Near East Relief of this State whose 


headquarters are at 156 Markct St., 
Newark. 
Norbert Bertl, who had a = diamond 


jewelry exhibit at the Newark Industrial 
exposition, made presents to the young 
couple that was publicly married by the 
mayor at the exhibit, as did many of the 
other exhibitors. He gave a diamond ring 
to the bride and a pair of platinum cuff 
links to the bridegroom. 


Miss Marguerite Scheller, daughter of 
Mrs. George Augustus Scheller, of 8&3 


Treacy Ave., and Charles Herbert Bippart, 
son of Mr. and Mrs. Achille Bippart, of 
211 Hamilton Road, South Orange, will be 
married this evening at 8 o’clock at the 
former home of Miss Scheller’s grandfather, 
Dr. Edward J. Ill, 1002 Broad St. The 
ceremony will be performed by the Rev. 
Dr. Otis M. Trowsdale, pastor of the First 
Reformed Church. Miss Helen Bippart 
will be one of the bridesmaids. A dinner 
for the bridal couple was givea on Mon- 
day night at the home of Mrs. Scheller. 
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Harry C. McCormack, of T. C. Tanke, 
Inc., has become a member of the Buffalo 
Lawn Bowling Association and attended the 
opening ceremonies at the club house on 
Parkside last week. 

Edgar N. Block, of Tanke’s, represented 
the jewelers’ group of the Chamber of Com- 
merce on the industrial excursion tour of 
Buffalo manufacturing plants conducted by 
the Chamber on June 2. 

During the months of June, July and 
August there will be no meetings of the 
local association unless in the event of 
some emergency when a special gathering 
will be called by the president. 

Retail jewelers of Batavia, N. Y., in ac- 
cordance with a resolution adopted by the 
merchants’ council of the Chamber of Com- 
merce, will close their stores on Wednesday 
afternoons from June 14 until Aug. 30. 

Charles G. Oeclheim, of the Leininger- 
Oelheim Co., has been appointed to the 
committee of the Riverside Independence 
League, which is making preparations for a 
great demonstration on the Fourth of July. 

Edward Leininger, of the Leininger-Oel- 
heim Co., his wife and daughter, motored 
to Middleport, N. Y., last week, remaining 
over the holiday with relatives. Mrs. 
Leininger is making slow but steady recov- 
ery from her long illness. 

William F. Ehmann, the Elk St. jeweler, 
was last week unanimously elected president 
of the Men’s Club of the North Presbyterian 
Church at Delaware and Utica Sts. Many 
of Buffalo’s prominent business and profes- 
sional men are members of this club and 
Mr. Ehmann feels highly honored. 

Fifty trophies purchased from T. C. 
Tanke, Inc., by the Buffalo Council, Boy 
Scouts of America, to be given to winners 
of events at the Scouts’ field day held at 
Erie Beach, Canada, on June 3, were on 
display last week in the jeweler’s window. 
There were 10 cups and 40 other handsome 
prizes. 

Miss Nellie Wallace, who bought the stock 
and fixtures of the former Bohlin jewelry 
store at 9 Niagara St., Tonowanda, moved 
them to 29 Niagara St. and opened the store 
under the old name of the Bohlin Jewelry 
Co., on June 1. A complete stock usually 
carried in a well equipped jewelry store, is 
displayed, with optical and clock repair de- 
partments. 

Charles Lawler, Syracuse, has been 
brought to this city following his arrest in 
the former city, to face a charge of forgery. 
It is alleged that he gave a bad check to 
Comerford & Bush, jewelers, at 17 Seneca 
St., a short time ago. Police say he went 
into the jewelry store and bought a watch 
for $62, giving his old timepiece in ex- 
change and a check for the balance. The 
check, it is alleged, came back to the 
jewelers. 

T. C. Tanke, Inc., have been awarded the 
order for 2,600 buttons to be worn by mem- 
bers of the new Buffalo Athletic club. It 
is an attractive, well made little emblem in 
two colors of enamel portraying a Buffalo 
in the center with the letters “A” and “C” 
on either side. Edgar N. and Arthur J. 
Block and Harry C. McCormack, all mem- 
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bers of the new organization attended ground 
breaking ceremonies last week in connection 
with a $2,000,000 clubhouse. 

News of the death of Benjamin T, Ash, 
of Binghamton, N. Y., proved a great shock 
to his many friends in Buffalo, especially 
Alfred O. Bald, secretary of the New York 
State Retail Jewelers’ Association, who 
succeeded Mr. Ash when deceased was 
chosen president of the organization eight 
years ago the day he was buried. Mr. Bald 
and the late Mr. Ash worked together in 
the association for the subsequent two years 
and a close friendship grew up between 
them. 

Buffalo jewelers were well represented at 
the Shriners celebration on May 31, in which 
about 25,000 members and their families 
participated. The society bought out the 
Ringling-Barnum & Bailey circus for the 
night and a parade of Shriners and show 
wagons preceded the performance under 
the big top. Among the jewelers noticed 
in the parade were the following: Gustav 
A. Frisch, Robert M, Obenauer, August H. 
Hoyler, William F. Ehmann, Frank Ham- 
mond, Charles T. Evans and his son, Boyd 
Evans. 

Notices are being mailed to members of 
the Buffalo Retail Jewelers’ Association ad- 
vising them that June 28 has been definitely 
decided as the date for the outing at Pipe 
Creek’s Inn, West Falls, N. Y., and urging 
them to make every effort to attend. Those 
who are fond of fishing or bathing are asked 
to bring along their rods and bathing suits, 
as the creek which runs through this section 
affords both. The program which has been 
arranged in part, only, provides for a base- 
ball game between married and single men, 
with suitable games for the women and 
children. 
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H. J. Ritter, of the H. H. Hawley Co., 
Dallas, Texas, recently called on San An- 
tonio trade, visiting material men particu- 
larly. 

W. Y. Jay, watchmaker in business in 
the Conroy building, is taking an extended 
trip through the Yellowstone region and to 
Colorado with his wife. 

Wiley Purl, who has been employed at a 
jewelry store in Austin, Texas, has sev- 
ered his connection there and has moved to 
San Antonio. He is looking for a location 
here. 

J. A. Manning was recently in town on 
a business trip. H. Franke, Stockdale; Her- 
mann Krezdorn, Seguin; C. Bright, Gon- 
zales, and several others were also guests in 
the city. 

F. K. Sprague, lately in the jewelry busi- 
ness and well known author, is contemplat- 
ing an interesting trip to England and the 
continent. He sails very soon, and will be 
accompanied by his wife. 

A window of FE. Herzberg Jewelry Co. 
was the scene of one of the most artistic 
wedding window displays which San An- 
tonio has seen this season. The company 
is fortunate in having with it an artist of 
unusual ability and a number of their most 
attractive windows are due to his ideas and 
work. In the background of this particular 
display was a large painting of the Rheims 
Cathedral, at the right and left of which 
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were two water-colored realistic looking 
stained glass windows. In the center was a 
large wedding ring with the bride and groom 
on either side and a marriage license in the 
middle of the ring. Under it was a very 
neat little card on which was printed “Why 
remain single; the license costs only $1.50?” 
The remainder of the window was artis- 
tically decorated with folds of velvet on 
which were diamond rings, pins, different 
types of wedding rings, an occasional lamp, 
and several open marriage licenses. The 
lighting effect was also well planned. 

M. Goldovsky has sold his interest in the 
O’Connell Loan & Jewelry Co., 114 E. 
Houston St., to P. Fox, who will continue 
the business as sole owner. Mr. Goldovsky 
has moved to Houston, Texas. 

The Bell Jewelry Co. was recently in- 
corporated under the laws of Texas, for 
$100,000. The officers are Ben M. Ham- 
mond, president J. F. Davis, vice president 
and treasurer, and M. S. Bell, secretary. 











TRADE CONDITIONS 


A decided change for the better during the past 
month is reported by the retail jewelers. The 
improvement affects both actual volume of transac- 
tions and sentiment. Notable strides have been 
made in the direction of normal, and there seems 
to be more confidence in values and the future 
of business than at any time in more than 18 
months. The jewelers, while still reporting de- 
creases under last year, say that the tone of their 
business is better. 





Charles Wilkins, a jeweler residing at 
4013 N. 22nd St., told the police a day or 
two ago that a stock of jewelry, valued at 
$1,876 had been stolen from his home, He 
stated when telling of the robbery, that he 
had been looking for a location to establish 
a new store, and when he returned to his 
home, he discovered the theft. 

Dr. E. W. King, has purchased the stock 
and fixtures of the Chas. Ziegler Jewelry 
& Optical Co., at 2607 N. 14th St. and opened 
his new store on June 1. Meanwhile he 
paid a visit to Chicago, where he combined 
business with pleasure, Mr. Ziegler, who 
sold to Dr. King, has been called to Pasa- 
dena, Cal., by the death of his brother, who 
has resided there for some time. 

The traveling exhibit of the International 
Silver Co., was delayed in Kansas City and 
did not reach St. Louis, where it was to be 
exhibited at Hotel Statler until Saturday 
morning and was not ready for the public 
until Monday. After a three-day exhibit 
on Monday, Tuesday and Wednesday, the 
exhibit will be taken to St. Paul and Minne- 
apolis, and then return to New York. 

I. H. Schulman of the Maritz Watch and 
Mfg. Co., has gone on a business trip to the 
Pacific Coast. En route to the Coast, he 
will visit all the leading jewelers in the 
cities he passes through. . He left over the 
Northern route and among the cities he in- 
tends to visit will be Kansas City, Denver 
and Salt Lake City. Arriving at the Coast 
he will visit the cities in the northern part 
of California. His trip will be for about 
four or five weeks. Sidney Ring of the same 
company, left a day or two ago for Kentucky 
and southren territory. 
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All road ‘men of Klein Bros. Co. came 
in for a conference at the office on Saturday, 
June 3. 

Mr. and Mrs. E. B. Jacobs have returned 
from a few days spent at French Lick 
Springs, Ind. 

Ed. H. Croninger and Mrs, Croninger left 
Saturday with the Cincinnati Shriners who 
will attend the annual gathering in Cali- 
fornia. 

I. Weinstein, Nashville, Tenn., spent 
three days in the city including Decoration 
Day, during which time he was the guest 
of the D. Jacobs Sons Co. 

Gus Peck left Wednesday, May 31, for a 
three weeks’ trip in the east, having put off 
his trip a little longer than usual in order 
to spend Decoration Day at home. 

A. C. Jacobs and Mrs, Jacobs, who have 
been at Milan, Ind., enjoying a rest for 
10 days, have returned and Mr. Jacobs is 
again at his desk receiving out-of-town 
customers. 

Edward S. Maas, of the Richter & Phillips 
Co.’s office staff, was in charge of a large 
class of Shrine novices who trod the hot 
sands while being initiated into the Syrian 
Temple at the Scottish Rite Cathedral re- 
cently. There were 48 in the class led by 
Mr. Maas. 

Aaron Cohn and John Gerwin, of Cohn, 
Hahn & Newstedt, remained at home over 
Decoration Day before leaving for road 
trips. They also desired to remain until 
one of their office employees who was in- 
jured in an automobile accident a week ago 
had sufficiently recovered to return to her 
position, 

Leroy F. Pfennigwerth, manager of the 
office for Peck, Selmeier & Peck, has 
severed his connection there in order to 
accept a position as assistant auditor of 
the Cincinnati & Surburban Bell Telephone 
Co. He has been connected with the 
jewelry firm for two years and his com- 
panions wished him success in his new 
position when he departed. 

Clarence Loeb has arranged to have all 
automobilists who drive cars in the pro- 
cession of jewelers who attend the annual 
outing of the Wholesale Jewelers and Manu- 
facturers Association, June 7, leave promptly 
at 9 a. M. so there will be no delay in the 
extensive program of entertainment which 
the committee has arranged for the day. 
A large number of members who seldom 
attend more than one meeting a year have 
indicated their intention of turning out for 
the affair which is always a great drawing 
attraction. Plans are being made to care 
for one of the largest crowds ever handled 
at an annual outing, 

When a sprinkler let go in the Commer- 
cial Tribune building early Decoration Day 
members of the Fire Department summoned 
police to guard the offices of three diamond 
merchants located in the building until the 
Structure had been cleared of all persons 
who had followed the firemen into the 
building to help search for the supposed fire. 
The merchants whose places were carefully 
Protected in this way were quietly at home 
unaware of the excitement about their places 
of business. They were Herman J. Huber, 
Carl J. Richert and J. P. Knight. The 
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day previous there had been a little fire in 
the same building but none of the diamond 
dealers were disturbed during the short 
time it took firemen to extinguish the blaze. 








————— 
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The International Silver Co.’s traveling 
exhibit of sterling silver was in Denver last 
week. 

An agreement between all local wholesale 
jewelers to allow their employes a_ half- 
Saturday holiday during the Summer months 
has been put into effect here. 

A. Knight, of the Lewis Jeweler’s Supply 
Co., is visiting the trade in Idaho. He 
recently left Wyoming, where he made an 
extensive tour. Business conditions, he re- 
ports to the company, are improving 
throughout the two States visited. 

Alfred Nathan, Providence, R, I., called 
on the Denver jobbing trade during the past 
week. Other manufacturers’ representatives 
in the city included Ira Smith, Los Angeles ; 
Mr. Dunn and W. F. Hall, of the Inter- 
national Silver Co, and H. A. Stern, of 
New York. 

J. CC. Wherman, prominent Brighton 
watchmaker, will start a jewelry store in 
that city, according to reports reaching here 
last week. A lease on a desirable location 
has already been obtained by Mr. Wherman, 
and the opening date will be set within the 
next few days. He was in the city selecting 
new stock several days ago. 

Walter Eisch, formerly of the Brilliant 
Jewelry Co., has been engaged by the 
Edward Lehman Jewelry Co., it was an- 
nounced here several days ago. Mr. Eisch 
will be employed as a salesman. His 
friends, in view of his successful connection 
with the Brilliant company, are confident 
that he will be popular with the new firm. 

Included in the out of town visitors re- 
ported in Denver during the past few days 
are F. J, Mund, Leadville; J. H. McBride, 
Fort Morgan; Fred Comstock, Boulder; C. 
C. Patton, Canon City; J. S. Bentley, 
Boulder; O. J. Hoyt, Agron; D. J. Kramer, 
Salida, and Charles Longstreet and Ewalt 
Velhagen, both of the Velhagen Bros., Fort 
Morgan. C. C. Stone, of Fort Collins, was 
also in the city. 

The always-interesting Bohm-Allen show 
windows were doubly attractive and caused 
wide comment during the past few days. 
One window, in particular, had as a basis a 
miniature scene in the courtyard or Cleopa- 
tra. She was depicted as reclining ona silken 
rug, slaves at her hand and a string of 
pearls at her feet. At the back was an 
elaborate miniature stone temple. Slaves 
and stone gods added to the effect, and the 
group was surrounded by appropriately 
worded cards. 

A remarkable watch recovery by the 
Denver Police Department was reported 
when police officials discovered a watch, 
stolen in 1918, in a local pawnshop and 
jewelry store several days ago. The watch, 
which was traced by its number, belonged 
to P. R. Riordan, local political leader and 
former jail commissioner. It had _ been 
pawned a short time before its discovery. 
The watch was given to Mr. Riordan by 
political friends in 1910. His engraved 
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name and an appropriate sentiment on the 
case had been rubbed off, presumably by the 
use of steel wool. 

D. J. Kramer, Salida jeweler and optician, 
was elected second vice-president of the 
Colorado State Optometrical Society at 
their annual meeting held in the Shirley- 
Savoy Hotel, May 24. The convention was 
attended by 150 opticians, many of whom 
were jewelers, out of the total membership 
of 200 from both Denver and the State. 
Other officials elected for the coming year 
were A. M. Rankine, Denver, president; 
Miss Edith Gallup, Denver, first vice-presi- 
dant, and J. C. Bloom, Denver, secretary and 
treasurer. Dr. C. E. Armburster, of Den- 
ver, was selected to represent the organiza- 
tion at the national convention to be held 
in Indianapolis on June 25. Arthur F. 
Dreyfus and I, F. Shatzel were selected as 
delegates to the western congress. The 
convention was termed one of the most 
successful ever held by the organization. 
Although the jewelry trade was not taken 
up at the meeting, its close alliance with the 
work of the optometrists and the necessity 
for perfect co-operation between the two 
was set forth. The principal addresses were 
made by Dr. Charles Sheard, Southbridge, 
Mass., and E. G. Wiseman, Buffalo, N. Y. 








Salt Lake City. \ 


W. T. Denn and family motored to Nephi 
for Decoration Day. 

Some of the local jewelers are stocking 
radio equipment, but this is by no means 
general. 

Among recent visitors were William 
Landrum of M. Alexander, New York, and 
Fred W. Radcliffe, of M. A. Mead & Co., 
Chicago. 

B. Freer, west Coast representative 
for the Hamilton Watch Co., was a recent 
visitor, as was also S. H. Friend, a diamond 
broker, who was on his way home to San 
Francisco after a trip to Europe where he 
bought some goods. 

Frank Spies, E. S. Henry, James D. 
Bridges and St, Elmo L. Coombs were at 
the Hotel Utah on May 24 with the Inter- 
national Silver Co.’s traveling exhibit of 
sterling silver, Mr. Spies being in charge. 
They had 24 trunks. Mr. Henry said they 
started in Boston on Feb. 25 and are visiting 
all the larger cities. They are now working 
their way home. He said the tour was prov- 
ing very successful. 

Norman G. Parry, son of Mr. Parry, Sr., 
of Parry & Parry, Ltd., manufacturing 
jewelers of Main St., will take his M. D. 
degree from the Northwestern University 
Medical School in the immediate future. 
He is 27 years of age and previous to his 
studies assisted in the business of Parry & 
Parry. He will serve as interne at the 
Wesley Memorial Hospital, Chicago, for the 
next two years. His mother, Mrs, Parry, 
will leave for Chicago soon in order to be 
present at his graduation. 











Mr. Hamilton of Hamilton & DeRan, 
Fremont, O., died recently following an at- 
tack of double pneumonia. He was ill only 


a week. Mr. Hamilton’s ,firm is one of 
the oldest jewelry concerns located in 
Fremont. ; 
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QUALITY UNEXCELLED 


Properly tempered, full of life; will not 
set, seldom break. 
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Chicago Notes 


Harry Miller of Goldsmith-Stern Co., left 
last week on a short business trip through 
the northwest. 

Martin Lenz, accompanied by his family, 
drove to Indianapolis last week where they 
attended the auto races. 

Leon Foulkes, Columbus building, re- 
turned last week from a short business trip 
through the east. 

J. T. Montgomery, of M. A. Mead & Co., 
left recently on a trip to New York in the 
eastern territory. 

Herman Nathan, left last week for Mem- 
phis, Tenn., where he is conducting a sale 
for Max Friedman. 

H. Charmack, Chicago manager for E. & 
J. Bass, will leave this week on a business 
trip through the southwest. 

I, Ritcher, Heyworth building, accom- 
panied by his wife, is spending a week at 
Wedron Springs, IIl., resting. 

Frank Whitfield, Kesner building, re- 
turned from Antioch after spending several 
days there last week resting. 

Charles Brown, jewelry buyer for the 
Stein & Ellbogen Co., is spending a couple 
of weeks in the east visiting the markets in 
the interests of his firm. 

C. W. Hall, of the hotel department of 
the International Silver Co., returned from 
Indianapolis, where he attended the auto 
races. 

J. A. Connor, of the Wadsworth Watch 
Case Co., is spending several days at the 
home office at Dayton, Ky., attending to 
business. 

Maurice Prindiville and John Walsh of 
the Harry J. Baby Co., returned from In- 
dianapolis last week where they motored to 
the auto races, 

Marvin Wexler, of Wexler Bros., left last 
week on a trip through the south and J. S. 
Wexler, also of this firm, left on a short 
trip through fhe northwest. 

George H. Elvis, Medford, Wis., spent 
several days in Chicago last week visiting 
friends en route home from Ohio where he 
enjoyed a sojourn with a number of his 
relatives, 

Herman Heinrich, of Heinrich, Herman 
& Weiss, New York, spent a few days here 
last week visiting A. Weiss, of their Chica- 
go office. Mr. Heinrich was en route to 
the Coast. 

Ted Huggins, of A. L. Hall & Son, San 
Francisco, Calif., passed through Chicago 
last week on his way home from the east. 
While here he visited with many of his 
friends 
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F. FE. Blackburn, Missouri representative 
for Swartchild & Co., returned here last 
week after being out on his territory for 
the past five months. He reports having 
done a fairly good business. 

Fred W. Mayer, diamond merchant of 
New York, returned to Chicago last week 
from the east and. reports that he found 
merchandise much higher and diamonds 
steadily climbing in price. 

B. O. Hess, Chicago manager for the 
Frank Krementz Co., left last week for a 
visit at the factory in Newark. En route 
to the factory Mr. Hess will stop off at the 
large cities and visit the trade. 

Charles H. Fuller, and his wife, accom- 
panied by Mr. and Mrs. Wm, Lamb, of Geo. 
H. Fuller & Son, left last week to motor 
back to Pawtucket, R. I. Mr. Lamb expects 
to visit at the factory for a couple of weeks. 

J. S. Lucas, representing F. W. H. 
Schmidt, returned last week from an ex- 
tended trip through Illinois, and after re- 
maining here for only a few days left on a 
four weeks’ trip through Missouri and In- 
diana. 

E. C. Lucumb, and Wm. S. Hamilton, of 
the Hallmark Stores, have completed their 
Spring trips, and left last week for the home 
office in New York, where they will remain 
for several weeks combining business with 
pleasure. 

A. H. Cohn, Ed Cohn and Abe Green, of 
A. H. Cohn, Inc., Heyworth building, left 
last week for their respective territories. A. 
Cohn will only make short trips and Ed 
Cohn and Mr. Green will be gone for about 
six weeks. 

Newton Quinn, of Volger & Quinn, 
Davenport, Ia., and Miss Tetterington of 
the same firm, motored to Chicago last week 
with Joe Block of the Block-Weinfeld & 
Co. They remained here for a day visiting 
the markets. 

Mort Tinker, Heyworth building, is again 
able to get around with the aid of a cane, 
after being laid up for the past week nurs- 
ing a sprained ankle. Mr. Tinker was out 
practicing his game of tennis when the ac- 
cident happened. 

Fred Neilsen, retail jeweler, has moved 
his business from 5327 Lake Park Ave., to 
a much larger and better location on FE. 53rd 
St. H. Petersen, who has the watch re- 
pairing department of this store has also 
moved into the new place. 

Samuel Marks of Marks & Levy, auc- 
tioneers, returned to Chicago last week af- 
ter being gone for four weeks conducting 
sales for T. L. Floyd, Columbia, Mo.; L. 
A. Orr Co., Rochester, Minn.; A. E. 





‘ Ay 
Starcher, Jewelry Co., Carthage, Mo.; and 


Samuel H. Avey, Auburn, Nebr. 

Edward D. Gallagher, Charles Adams, M. 
H. Nathan and John Walsh, of Despres; 
Bridges & Noel, returned last week from 
their respective territories, They. will all 
remain here for an indefinite time -before 
starting out on the road again. 

Samuel Swartchild is spending, seyeral 
days this week at Lake Tanneycomo, at- 
tending the convention of the Missouri | Re- 
tail Jewelers’ Association. Mr. Swartchild 
will deliver an interesting address; on, the 
Horological Institute of America, 

A cable was received at the store of Le- 
bolt & Co., this week assuring them of, the 
safe arrival of Jack Lebolt and his family, 


in Paris. Mr. Lebolt left recently on the 
steamship Agquitania and will remain at 
their Paris office, which is located at 4 


Square De Trocadero, until Oct. 1. 

The Senn Watch Co. is the name of a 
new firm that recently commenced business 
on the fifth floor of the Stewart building. 
This concern is doing watch repair work for 
the trade. Jos. Senn, the founder of the 
business has been connected with this line 
of work for many years, and had been as- 
sociated with C. D. Peacock for some time. 

Saul Katz, and Armine Klein, have 
formed a partnership, under the name of 
Katz & Klein. This concern is located on 
the 10th floor of the Masonic Temple, and 
are manufacturers of platinum jewelry. 
Saul Katz has been located on the 10th 
floor of the Masonic Temple for some time, 
and Mr. Klein, formerly a diamond setter 
for the trade, was located in the Mentor 
building. 

The ball room of the Webster Hotel in 
this city was the scene of a very beautiful 
wedding on Wednesday evening of last 
week, at which time Gustavus Weinfeld, 
of the Block-Weinfeld Co., and Miss Mar- 
tha Feika were married. Only relatives and 
very intimate friends were present. Imme- 
diately after the wedding the happy couple 
left for San Francisco and will sail on Wed- 
nesday, June 7, for Honolulu. where 
they will spend about six weeks. Many 
handsome gifts were received from friends, 
but none more so than the 225-piece silver 
service in a serving table chest presented 
by friends of Mr. Weinfeld in the jewelry 
industry. Mr. Weinfeld is one of the most 
popular men in the trade here and the best 
wishes of his host of friends go with them 
on their journey. 

T. L. Lyons, president of the New York 
Gem Co., New York, spent several days in 
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Chicago Notes 
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Chicago last week calling on the trade en 
route to the middlewest territory. 

Louis K. Green, of the Chas. E. Hancock 
Co., left last week on an extended business 
trip through his southern territory. 

Emil Bonner of the Bonner Mfg. Co. 
spent a few days here last week visiting 
with E. G. Adler of the Chicago office. 

B. R. Hopper, of the National Railway 
Time Service Co., left last week for a 
four weeks business trip through the south, 

Emil Gindin, of the Lorraine Jewelry 
Mfg. Co., New York, is now visiting the 
trade in this city in the interest of his con- 
cern. 

C. H. Knights of the C. H. Knights- 
Thearle Co., moved last week with his 
family to his Summer home at Lake Geneva, 
where he will remain for the Summer. 

E. A. Kiger, of C. A. Kiger Co., Kansas 
City, Mo., passed through Chicago last 
week on his way home from the east 
where he had been visiting the markets. 

Max R. Green, Heyworth building, re- 
turned last week from a short visit to the 
Upper Mississippi River district where he 
went to look over the conditions and visit 
with the pearl fishers. 

Among the visitors in Chicago last week 
were J. Ralph Tobin, Springfield; Adolph 
Michaal, Green Bay, Wis.; O. Conrad, of 
Olin & Conrad, Janesville, Wis.; W. R. 
Stevenson, Holland, Mich.; H. E. Barth, 
Mt. Vernon, Ind. 

The sympathy of the entire trade is ex- 
tended to Stephen Leubusher, of Leubusher- 
Schumann & Co., in the loss of his wife 
Allie Leubusher, who died in Minneapolis 
last Thursday after an operation. Mrs. 
Leubusher has been il! for some time. 

Tucker & Freedman, wholesale jewelers, 
have been able to secure the next room ad- 
joining them on the third floor of the 
Mallers building. This will give them two 
rooms, 308 and 310, and give them the 
necessary room they have needed for some- 
time to take care of their increasing busi- 
ness. 

Samuel Sherman has opened a retail 
jewelry and optical store at 4805 Broadway, 
under the name of S. Shermans’ Jewel 
Shop. Mr. Sherman was formerly engaged 
in the retail jewelry business with M. Lip- 
kin, at 63rd St. and Cottage Grove Ave., up 
until about two years ago when he entered 
the garage business, 

Sol C. Eppenstein, president of the 
Illinois Watch Case Co., Elgin, was mar- 
ried in Detroit, on Monday night of last 
week to Mrs. Birdie Riegelman of New 
York city. The wedding was a very quiet 
affair, there being no attendance. Mr. and 
Mrs. Eppenstein are spending a short time 
in Mount Clemans and expect to be at 
home to their friends after June 10, in 
Elgin where they will reside. 

The United States. Treasury Department 
announced the arrest of Max Greineder, 
of Chicago, who is held to answer 
the charge that he smuggled approxi- 
mately $10,000 worth of diamonds into the 
United States from Vienna. It is also al- 
leged that he carried these diamonds sewed 
up in the lining of the right sleeve of his 
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overcoat, and that as soon as he left the 
wharf he removed them to his vest pocket. 

Arthur J. Lewin has associated himself 
with the Helbein-Stone Co., Inc., New 


York, and will represent this house through 
the middle west, making his headquarters 
in room 1303 Heyworth building, this city. 
Mr. Lewin is well known in the jewelry 
trade having been connected in that line for 
the past 20 years. 





I. D. Simmons, formerly of Kansas City 
has opened a store in Hominy, Okla. 

George Hale has accepted a position in 
the material department of the Meyer Jew- 
elry Co. 

Louis Oppenstein, jeweler and Police Com- 
missioner returned recently from a week’s 
vacation in Colorado Springs. 

L. J. Baker, E. W. Locke, Gene White- 
head and F. Hoefer of the Hoefer Jewelry 
Co., have come in to Kansas City after 
their Spring trip. 

Mr. and Mrs. A. I. Bierfreund and the 
foreman of the Porter & Wise Jewelry Co. 
spent Decoration Day with E, B. Wiser, 
one of the former owners of the plant, near 
Martin City, Mo. 

The Czesbla Phillips Jewelry store, 
Plainville, Kans., will soon be re-opened 
with a complete stock. Its owners were 
in the Kansas City market only recently 
purchasing the new line. The jewelry store 
was burned a few weeks ago. 

Recent visitors in Kansas City were: A 
G. Norris, Florence, Kans.; C. A. Liebrandt 
Cameron.; M. A. Lewis of Bonner Springs, 
Kans.; Gene Weber, Lexington.; C. L. 
Dosch, Maysville; E. L. Morrison, Excelsior 
Springs, and. J. O. Stott, of Paola, Kans. 

The funeral of J. M. Scott, formerly with 
the Woodstock-Hoefer Watch & Jewelry 
Co. was held here. Mr. Scott died in Cali- 
fornia in January from a complication of 
diseases, The body was taken to the Stine 
McClure undertaking parlors and was buried 
at Forest Hill Cemetery. 

The C. A. Kiger Co. announces the addi- 
tion of Fred Dobler, Jr., who will assume 
the position of shop foreman for the com- 
pany. All of the road force of the sales 
organization has just been in the house 
checking in lines preparatory to going on 
annual vacations. The salesmen will spend 
the month of June on their vacations, re- 
suming their territories the middle or latter 
part of July. E. A. Kiger has just returned 
from a visit to the eastern factories. C, M. 
Kiger is expected to return from the east 
in another week. 

A man accused of deceit and fraud in con- 
nection with sales of silverware to people 
in Kansas City, was brought into Justice 
John George’s courtroom for his hearing on 


May 31. Forty women were present at the 
hearing. They came to testify against the 


man. Mrs. Enoch Walters, who claimed 
to have paid $26 without receiving knives 
or forks, marshalled the women to the court- 
house. The justice, the accused and his 
lawyer were impressed with the determin- 
ation of the women to see that justice was 
accorded them. There had been a rumor 
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here that the man was not to be tried at! 
all. The accused applied for ,change of 
venue and was granted it. The casé will 
go before Justice Joyce on Thursday. 











TRADE CONDITIONS 


Wholesale jewelers in Indianapolis are opti- 
mistic concerning business. During thé past 
month or two there has been such a revival that 
the entire tone is improved. Commencements and 
June weddings have caused a business similar to 
that of a couple of years ago. Traveling men 
report the retailer throughout the Indiana territory 
is feeling better regarding business than he has 
for scme time. 





R. C. Wilkening, formerly manager of a 
Muncie, Ind., jewelry store, and now a 
resident of Ft. Wayne, Ind., lost seven 
diamonds recently, the stones being valued 
at several hundred dollars. The loss was 
discovered after he had taken the stones 
from a safety deposit box in a Muncie bank. 

The body of Silas W. Hart, formerly a 
jeweler of Kokomo, Ind., and who died 
recently at the National Military Home at 
Dayton, O., was returned to Kokomo for 
burial. The funeral was held at the home 
of his daughter-in-law, Mrs, C. N. Hart. 
Mr. Hart was a veteran of the Civil War, 
serving in Co. G, 73rd Indiana Volunteers 
for three years. He had spent most of his 
life in Howard County, Ind. At one time 
he was postmaster at Galveston, Ind. 

The property, which for many years has 
been occupied by the Hammerstein china 
shop at 307 Wabash Ave., Terre Haute, has 
been sold according to a deed recorded in 
Vigo county recently. The consideration 
was given as $13,000. Miss Alice Hammer- 
stein said that her lease on the, building 
would not expire until next April and that 
she had not considered looking for a new 
location, as it may be possible to obtain a 
new lease on the place. Miss Hammerstein 
is one of the pioneers in Terre Haute in 
an exclusive china and cut glass shop. 








Omaha 
TRADE CONDITIONS 


The graduation and June wedding season is 
bringing its usual proportionate increase in busi- 
ness for the jewelers. Locally and throughout the 
Omaha territory the jewelers expect this to con- 
tinue brisk during the whole of the month of June. 
It has been noticeable that retail jewelers through- 
out the territory have been ordering a _ larger 
number of diamonds for their stock recently than 
they have been in the habit of doing the past 
year. This is assumed to be due to anticipation 
of the volume of business in June. This does 
not mean that diamonds are being ordered as they 
were a year ago, but it does mean that a notice- 
able increase in the volume has been found from 
the jobber’s standpoint. 





Among the out-of-town jewelers in Omaha 
during the week were Harry Martin, Lyons; 
Harry C. Wolf, Nebraska City; John 
Douglas, Onawa, Ia.; Grover Spangler, 
Fremont; L. S. Robinson, Glenwood, Ia.; 
J. J. Sindelar, Howell. 

The Ryan Jewelry Co, stock which was 
offered for sale in a lump by the trustees 
recently in Omaha, and which was not sold 
at that time because the bids were not 
sufficient, is now being auctioned off piece 
by piece under the direction of the trustees. 




















“Jewelers of Baraboo have signed an agree- 
ment to close their stores Thursday after- 
noons during June, July and August. 

According to the Wisconsin Industrial 
Commission’s report there are 16 jewelry 
repair apprentices in the State. This num- 
ber has been registered up to the present 
date from Jan, 1. 

A tray of rings valued at $300 was 
stolen when a midnight window smasher 
broke into the display of William Kachaem, 
Merrill, Wis. jeweler. Lodge emblems 
were listed together with the tray of rings 
jn the burglar’s loot. 

Prominent among Milwaukee jewelers 
who are moving to their country homes in 
the lakes and parks district of Wisconsin 
are Louis W. Bunde, Sr., and William H. 
Upmeyer, of Bunde & Upmeyer Co, They 
have homes at Price Lake, Wis. 

Fire of unknown origin caused consider- 
able damage to the jewelry store and stock 
of P. Grossman, 311 3rd St. The loss was 
partially covered by insurance. Deputy 
State Fire Marshal W. G. End may in- 
vestigate the blaze, according to reports. 

Jewelers of Manitowoc, Wis., are taking 
considerable interest in the course in retail 
merchandising started at the Vocational 
Schocl. The course is not technical but is 
designed to outline clearly and concisely 
the fundamentals underlying modern retail- 
ing. 

All jewelers of the city closed their 
stores, Tuesday, Memorial Day. Several of 
the downtown jewelers entered their win- 
dows in the poppy exhibition contest staged 
by the American Legion. All Milwaukee 
retailers were eligible for entrance in the 
contest, 

Plans are being prepared for the erection 
of a jewelry store and residence building 
of brick and tile at Muskego Ave. and 
Mitchell St., Milwaukee. Architect W. F. 
Neumann is in charge of the plans and de- 
clares that the owner wishes his name 
withheld. 

M. Schneider, of Schneider Bros., Burling- 
ton, Wis.; Robert Nichols, of Gottfredsen 
& Nichols Jewelry Co., Kenosha, Wis.; E. 
E. Chady, of White Water, Wis., and Frank 
Kiehl, Waukesha, Wis., were among the 
week’s visitors in wholesale jeweler’s circles 
at Milwaukee, 

E. H. Warnke, of the E. H. Warnke 
Co., Milwaukee manufacturing jewelers and 
jobbers, stood in the reviewing stand 
Decoration Day and watched his son, Cap- 
tain G. E. Warnke, lead a cavalry division 
in the Memorial Day Parade given by the 
American Legion, 

Henry Rank, of the Rank & Motteram 
Co., Milwaukee jewelers, is chairman of 
the badge committee of the Milwaukee 
Aero Club. The club recently staged the 
annual national balloon race which attracted 
entries from all over the world and drew 
national attention. 

Half a dozen diamond rings in Tiffany 
style setting valued at $1,000 was the loot 
stolen from Max Kupper, south side Mil- 
Waukee jeweler by a clever woman shop- 
lifter. Entering his store, and choosing a 
medium-priced ring, the woman paid a 
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small deposit, promised to call later, and 
left with the five rings. ; 

A meeting of the creditors of Theodore 
Heegeman, Kaukauna, Wis., who filed a 
voluntary petition of bankruptcy on April 
27, was held at Appleton, Wis., last week. 
R. H. McCarthy was appointed trustee, tak- 
ing the place of Mayor C. E. Haught, 
temporary custodian. Debts were listed at 
$7,326 against assets of $4,646. 

Jewelers of the retail division of the 
Chamber of Commerce have joined hands 
with the Advertising Club, Green Bay, Wis., 
to inaugurate a succession of Green Bay 
community days when the people of the city 
will become acquainted with the rural popu- 
lation. Automobile Day, June 10, has been 
chosen for the first of the series and over 
18,000 automobile owners and their families 
will be in the city, according to plans of the 
club. 

The annual business meeting of the 
Racine-Kenosha Jewelers’ Club was held at 
the Elks’ Clubhouse in Kenosha last week. 
President Dale was in charge of the eve- 
ning’s business. August was the month de- 
cided upon for the club’s annual picnic. The 
following officers were chosen for 1922-23: 
Louis Shaw, Racine, president; John Reg- 
ner, Kenosha, vice-president; W. Earl 
Trauger, Racine, secretary, and Harry Jor- 
dan, of Kenosha, treasurer. 

Milwaukee jewelers are specializing in 
trophies and are enlarging their stocks in 
that particular line. Many golf clubs have 
organized this Spring, together with tennis, 
swimming and yacht clubs creating an active 
demand for high grade trophies. At a re- 
cent meeting and booster banquet of the 
newly organized Cedar Lake Yacht Club at 
the Hotel Pfister, Milwaukee, six trophies 
in the form of silver loving cups were pre- 
sented to the club. The cups were manu- 
factured by Rank & Motteram. 

Barkers and other attention arresters for 
retail stores will be a thing of the past in 
Milwaukee if the ordinance proposed by the 
Wisconsin Retailers’ Federation is adopted 
by the city common council, This ordinance 
which prohibits barkers, fifes, drums or 
bands from announcing sales to attract 
attention to individual stores was pre- 
sented through the judiciary committee of 
the common council to the city attorney last 
week after a hearing granted the federation. 
Conservative Milwaukee jewelers in the 
federation are prominent in backing the new 
ordinance, 


Someone jostled someone else when a 
crowd of guests was registering at the 
Hotel Wisconsin, Monday, and there fol- 
lowed an infants cry of “Mamma, Mamma!” 
As the guests looked questioningly, R. A. 
Wilkinson, president of the C. A. Wilkin- 
son Co., large manufacturers of optical 
goods, Providence, R. I., shifted a bundle 
under his coat and hurried away. The 
sounds died with his departure. Hotel de- 
tectives were summoned and Wilkinson re- 
ceived them in his room, Upon inquiry 
for the smuggled infant he produced a walk- 
ing, talking and crying doll. It was yellow- 
haired and bespectacled. “I always travel 
with a doll that wears spectacles,” he ex- 
plained. “It’s a hobby with me. The 
spectacles denote intelligence and this is an 
educated flapper doll. No, she hasn’t had 
her hair bobbed yet.” President Wilkinson 
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is in Milwaukee for a visit to the leading 
optometrists and jewelers of the city. 











P. C. Gillespie, of Gillespie Bros., has re- 
turned from an extended buying trip abroad 
for his establishment in the Jenkins Arcade, 
He sent his customers a postcard from 
Amsterdam telling them about his pur- 


* chases, 


C. W. Wattles, of W. W. Wattles & 
Sons, has undergone an operation in the 
West Penn Hospital and at last accounts 
was resting easy. The operation was not a 
serious one and he is expected to be back 
at the store soon. 

Some of Pittsburgh’s oldest jewelry 
houses are planning to give a dinner dance 
for their employes in preparation for good 
Fall business and also to demonstrate that 
they are still good fellows regardless of 
what times have been. 

President J. Clare Crawford, of the 
Jewelers 24-Karat Club of Pittsburgh, will 
name a finance committee in a few days to 
make a clean up of some matters, before 
calling a meeting for the annual election 
of officers. He expects to appoint the com- 
mittee in a few days and to go through 
with the general program he has had in 
mind in keeping the association on the map. 

The trade boosters of the Chamber of 
Commerce had a jollification at the Cham- 
ber last week when there was a luncheon 
and speechmaking by some of the leaders 
on the last trade extension trip. Sam F. 
Sipe was one of the speakers, he having 
been in active charge of the arrangements 
for the tour which was a big success and 
one of the best trips ever made by that 
organization. A luncheon preceded the 
festivities in the dining room which seats 
800 and there was a capacity crowd present. 

Everything is in readiness for the trip of 
the members of the Retail Credit Men’s 
association of Pittsburgh to the annual na- 
tional convention of the association in Cleve- 
land. About 75 will go from Pittsburgh. 
A. W. Hepler, of W. W. Wattles & Sons, 
will preside at next Monday’s noonday 
meeting of the assciation forces left behind 
in Pittsburgh, in the consideration of credit 
subjects. John R. Jackson, of the John 
M. Roberts & Son Co., is chairman of the 
allied credit committee, conducting the out- 
of-town credit men to the Cleveland 
gathering. 








Before returning from the east on his 
trip to New York, Boston, and other cities, 
Ted. Huggins, vice-president of A. I, Hall 
& Son, San Francisco, stopped off at 
Schenectady, N. Y., May 29, to broadcast a 
message to the people of the country on 
behalf of the San Francisco Chamber of 
Commerce, inviting them all to come to 
San Francisco during the coming Shriner’s 
Convention. Mr. Huggins, at first, attempted 
to have the message broadcasted from the 
stations around New York, but found that 
he was not able to reach the Pacific Coast 
except by sending from Schenectady. He 
went from Boston direct to Schenectady to 
send the message and from there went on 
to Chicago. 
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Alfred Nathan, representative of Henry 
Baschkopf, New York, is spending several 
days in Los Angeles. 

W. T. Smith, wholesaler of beads and 
novelties, has just opened for business in 
room 408 Title Guarantee building. 

Vernon Smith, salesman for the Dona- 
van & Seamans Co., is spending a week’s 
vacation at Big Bear Lake, a popular re- 
sort in the San Bernardino county moun- 
tains. 

Arthur Turner, traveling salesman, and 
Charles Nelson of the jewelry department 
of the E. W. Reynolds Co. are about to 
start by automobile for a 10-days’ visit to 
Yosemite National Park. 

Phil Sternberger, traveling salesman for 
the T. J. Bruner Co., is in the San Joaquin 
Valley and, according to reports, finds busi- 
mess there very satisfactory. He will he 
gone four or five weeks longer. 

Paul D. Walsh, president of the P. D. 
Walsh Co., has just returned from a trip 
to San Francisco combining business and 
pleasure. He was accompanied by Mrs, 
Walsh and was gone three weeks. 

J. A. Meyers & Co., manufacturing 
jewelers now on the sixth floor of the 
Metropolitan building, will move July 1 to 
724 S. Hope St., near the big drygoods 
store of Robinson & Co., and near the 
center of the retail section of the city. 

P. J. Koke, of the firm of Koke, Slaudt 
& Livermore, mannufacturers’ agents, has 
returned from an 11-weeks’ trip through the 
Pacific northwest and as far east as Den- 
ver. He is well pleased with the results 
of the trip from a business standpoint and 
is very confident that conditions in the Fall 
will be still better. 

K. E. Sedlacek, who formerly did an ex- 
clusive manufacturing business at &21 
Santee St., but after the opening of the big 
Ambassador Hotel secured a concession for 
a retail business there, has given up the 
hotel part of his business and returned to 
the manufacturing plant on Santee St. Like 
a number of other concessionaires he found 
the rent too high to enable him to continue 
at the hotel. 

J. G. Donavan, president and manager of 
the Donavan & Seamans Co., has just re- 
turned from a week-end auto trip of some 
475 miles to Lone Pine, a small town close 
to the foot of Mt. Whitney. En route he 
visited Coso Springs, about 10 miles off the 
Owen’s Valley highway, where there are 
about 250 springs of boiling water contain- 
ing a big variety of minerals. Mr. Donavan 
was accompanied by Frank J. Heil, optom- 
etrist in the Donavan & Seamans store. 

Weston & Mack, 715 Guarantee building, 
have dissolved partnership, Mr. Weston 
having bought Mr. Mack’s interest and or- 
ganized the firm of C. F. Weston & Co. 
The new firm will remain in the present 
location, but wil! change its policy some- 
what and devote its attention more espec- 
ially to order work and special designing. 
Mr. Mack will probably return to New 
York, whence he came about a year ago. 
He was formerly with Jacob Mehrlust in 
that city. 

The following jewelers from out of town 
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have been here recently: E. A. Cleveland, 
Rivera; M. Fornes, Venice; H. E. Well- 
man, Alhambra; K. Gold, Hollywood; S. 
B. Clem, Redondo; Raymond Finch, Co- 
vina; E. P. Everard, Pasadena; O. G. 
Tullis, Santa Monica; T. R. Canady, John 
Parker and L. E. Hendrickson, Hunting- 
ton Beach; N. P, Frandsen, Bell; Chas. 
Connor, Pasadena; A. E. Brown, Monte- 
bello; F. E. Wolfarth, Covina; Mr. Jacob- 
son of Dietrich & Jacobson, Fullerton; Mrs. 
Stalmer, Fullerton; A. J. Dutton, Ana- 
heim; Mr. Asher of the Asher Jewelry Co., 
Anaheim; F. M. Smith and P. M. Ger- 
man, Santa Ana; Mr. Rasmussen of the 
sartlett Jewelry Co., Ventura; R. C. An- 
derson, Long Beach; A. W.. Freeberg, 
Coachella. 

The Western Material Dealers’ Associa- 
tion, comprising the jewelers material 
dealers of this Coast, held its quarterly 
meeting in this city May 26. The principal 
subject of discussion was the matter of ex- 
plaining to the jewelers of the Coast the 
reason for the service charges necessarily 
made by dealers here on small orders, es- 
pecially those for single articles. Usually 
the time and labor required cost the dealer 
more than the articles themselves and but 
for the compensation received for the serv- 
ice it would be impossible for the dealers to 
keep them in stock. Such goods are prac- 
tically held in stock as an accommodation to 
the jewelers in order that they may have 
them without waiting for correspondence 
and transportation across the continent. A 
booklet setting forth these conditions wiil 
be issued and sent to the jewelers of the 
Coast. The following representatives were 
present at the meeting: From San Fran- 
cisco, Frederick Francis, president of Mor- 
gan & Allen; Robert Meyers of R. & L. 
Meyers, Bert Nordman of Nordman & 
Orrick. From Los Angeles, C. F. Sischo, 
Kenneth Sischo and Paul Sischo of C. F. 
Sischo & Sons, Andrew Armer and Hoyt 
Brown of the Armer & Brown Co., and 
Arthur P. Care of the E. W. Reynolds Co. 








Convention Notes 


The annual convention of the Louisiana 
Retail Jewelers’ Association will be held on 
Aug. 16 and 17 at New Orleans. 

* kk 

The date set for the Washington State 
retail jewelers’ convention is June 26 and 
27 at the Olympian Hotel, Olympia. 

* * a 

The annual convention of the Pennsyl- 
vania Retail Jewelers’ Association will be 
held Sept. 4 and 5 at the Penn-Alto Ho- 
tel, Altoona, Pa. 








Within a short time the large clock in 
Harkness tower, Yale University, will be 
in perfect order. A pendulum weighing 
1,200 pounds is being installed in the clock 
and has an automatic motor-wind. E. S. 
Davis of the E. Howard Clock Co. says 
that he can regulate the clock to a variation 
of only six seconds per month. When the 
hands of the clock reach a certain point in 
their course a switch is turned by a weight 
that falls and the winding mechanism is 
operated. 
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TRADE CONDITIONS 

Beth Wholesale and retail jewelry dealers of 
Evansville report that their trade for the month of 
May was quite satisfactory and that it showed a 
nice increase over the corresponding month of last 
year. Indications point to an active trade during 
the month of June. Retail dealers say that both 
their local trade and their out of town trade has 
shown a nice increase over last year, and they en. 
press the cpinion that business for the remainder 
of the Summer will be fairly good. Reports from 
many of the smaller towns in southern Indiana 
southern Illinois and western and northern Ken. 
tucky show a healthy increase in trade and generaj 
business conditions gradually improving. 


_Charles Artes, of the Charles F. Artes 
Co., Inc., of 327 Main St., has returned 
from a business trip to Indianapolis and 
the central part of the state. 

Dr. Paul D. Strong, local optician, has 
returned from Annapolis, Md., where he 
attended the graduating exercises of the 
military academy. His only son was among 
the graduates. 

Button factories at both Rockport, Ind, 
and Leavenworth, Ind., are fast resuming 
operation and indications are that the plants 
will be able to operate steadily the balance 
of the Summer and Fall. Factory heads re- 
port that they are getting plenty of shells 
from jalong the lower Ohio River and 
tributaries. 

Theodore Bitterman, of Bitterman Bros., 
retail jewelers of this city, is one of the 
main promoters of the Clear Crest Country 
Club that has opened club house and quar- 
ters at a spot near Darmstadt, a few miles 
west of Evansville. The site selected for 
the home is an ideal one and a noted gol? 
expert has been placed in charge of the 
golf links at the club. 

Fred Overmeyer, employed in a_ paper 
mill at Hartford City, Ind., found a dia- 
mond in a piece of wrapping paper in the 
mill the other day. He took the diamond 
to a jeweler who said it was worth over 
$200. It is supposed that some girl em- 
ployed in seme plant lost it in shipping 
goods te Hartford City. Overmeyer was 
permitted to keep the stone. 

The estate of the late Arthur Bitterman, 
who was associated with his father, Adolph 
sitterman, in the wholesale jewelry firm of 
A. Bitterman & Son, was filed in the Van- 
derburg county probate court here a few 
days ago. According to the letters of ad- 
ministration, the estate is valued at about 
$31,000. The entire estate was left to the 
wife and Mr. Bitterman’s nine year old 
daughter, Janice Bitterman. 

3en Kruckemeyer, of Kruckemeyer & 
Cohn, retail jewelers; Dr. George C. Ridge- 
way, local optician and John A. Rholander, 
who conducts a jewelry repair shop on Jef- 
ferson Ave., here, will assist in making 
plans for the Fall convocation of the Scot- 
tish Rite Masons, Valley of Evansville, 
that will be held there three days this Fall. 
The convocation will be followed by the 
annual Fall ceremonial of Hadi Temple of 
Shriners. The two events will be attended 
by many masons and Shriners from points 
in southern Indiana, southern Illinois and 
western and northern Kentucky. The local 
retail jewelers will have large and well as- 
sorted lines of suitable jewelry on display. 
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Percy F. Cahill has opened a jewelry 
store at 16th and Mission Sts. 

H. Behrend, retail jeweler, 1551 Fillmore 
St., is about ready to move to his new 
store in the Mission district. 

William E. Hyde, resident manager for 
the T. J. Bruner Co., has returned from a 
week’s trip through the Sonoma Valley. 
He reports that conditions there are very 
favorable. 

Manufacturers are represented by the 
following travelers, at present: Herbert 
Brod. of Bred & Co., Newark, N. J., and 
E. E. Baker, from the E. L. Spencer Co., 
Providence, R. I. 

Mr, and Mrs, Chas. A. Vandeberg, of 
Los Angeles, are motoring from the south 
to Seattle and points in Canada. They are 
planning to return via the Yellowstone Park 
and Salt Lake City. 

Bob Rowe and Benjamin Cassidy, of A. 
I. Hall & Son, are in Sacramento, showing 
the ’49ers the firm’s line of silverware. 
Charles Weinshenk, of Charles Weinshenk 
& Son, is also in the State capital. 

The northern California jewelers who 
traveled during the last week of May, all 
went apparently to Sacramento to take in 
the 49 Celebration. They were conspicu- 
ous by their absence from Bay cities. 

Mrs. C. Wallace, of the San Francisco 
office, International Silver Co., has been in 
the hospital for some time past, as the re- 
sult of an operation for appendicitis. This 
popular member of the staff is now reported 
to be recovering rapidly. 

St. Elmo Coombes has joined the sales 
organization of the International Silver Co. 
in this city. The company is enlarging its 
sales headquarters in Los Angeles and in- 
stalling new fixtures, etc., to display its 
lines even better than before. 

Joseph Siver, a manufacturing jeweler 
of 133 Geary St., died of heart disease in 
his office on May 23. The deceased had 
been in business in San Francisco for 
many years and was regarded as one of the 
oldest members of the business. 

S. H. Tanner has just returned from his 
annual trip to Eureka for the Gorham Co. 
He reports that things are fine there and 
all the industries working overtime. “People 
in Mendocino county look forward to a good 
Fall business,’ said Mr. Tanner. 

Thomas De Donato, retail jeweler of 262 
Columbus Ave., is holding an auction sale 
preparatory to moving. The _ building 
where his store ts located must be torn 
down, to make way for a big bank struc- 
ture, and Mr. De Donato must be out ‘by 
July 15. 

Miss Margaret Reilly, treasurer for the 
H. F. Wichman & Co., Ltd., of Honolulu, 
T. H., is here, on her way east, where she 
will visit Boston, among other points, and 
will also go to her home town in Maine. 
While in the east she will do some buying 
for her firm, 

P. B. Noyes, president of the Oneida 
Community. Ltd., has been expected for 
some time past at the headquarters here, in 
the Jewelers’ building. It is now announced 
that Mr, Noyes will reach Los Angeles on 
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June 5 Horace H. Allen, Coast manager, 
will probably go south to meet Mr. Noyes. 

E. C. McKeen, Coast representative for 
the Waltham Watch Co., has had a very 
interesting exhibit at his headquarters, 704 
Market St., consisting of a collection of 
watches of all descriptions, to be worn as 
bracelet watches, cuff buttons, La Vallieres, 
bar pins, etc. This exhibit has now gone 
on to one of Mr. McKeen’s jobbers. It 
aroused much interest while here. 

Edson Adams, president of the Edson 
Adams Co., returned a few days ago from 
a month’s visit to the east, during the course 
of which he visited the factories he repre- 
sents. Speaking of his experiences, Mr. 
Adams said: “I found conditions very 
promising and I believe that we are due 
for a considerable volume of business this 
Fall. Prospects look very good to me, and 
I feel quite cheerful.” 

It is seldom that a wedding announce- 
ment in wholesale jewelry circles arouses 
such interest as the one sent out by Mr. 
and Mrs. Wesley S. Maxson, to tell of 
the marriage of their daughter, Ethel Grace, 
to Jesse W. King. The ceremony took 
place on Sunday, May 28, at the Maxson 
home in Corte Madera, Cal., in the presence 
of relatives of the family only. Mr. King 
is a well-known manufacturers’ representa- 
tive of 704 Market St., and Miss Maxson, 
who is very popular with the trade, has 
been his office manager. The young couple 
have the good wishes of the entire jewelry 
trade. They are taking a brief honeymoon 
on Mr, King’s yacht. 











Oakland, Cal. 


W. S. Turner motored through Lake 
county over the week end and Memoria! 
Day. 

John Cairns, located at 1632 San Pablo, 
is selling out his stock preparatory to re- 
tiring from business. 

A. J. Blaska, formerly a watch maker 
with Chas. J. Branstead, has opened a 
jewelry store in Irvington, 

The building at 12th St. and Broadway, 
part of which is occupied by Barney’s, is 
being completely remodeled on the cutside. 
When finished, the building will be up-to- 
date. Barney Jacobs is planning to leave 
June 19 for a month’s vacation among the 
resorts of Lake county. 

Very few visitors from the east have 
called on the trade the past month. ‘he 
Shrine convention begins the middle of 
June and it is believed that many eastern 
jewelers will be in town then. Prepara- 
tions are being made to give them a good 
reception. 





B. Meves & Son narrowly escaped a 
dangerous fire on May 26. A _ cigarette 
butt rolled underneath the window and set 
fire tc the woodwork. The fire was blaz- 
ing well when discovered and had it occurred 
at night it would undoubtedly have reached 
the interior of the store before being seen. 
Mr. Meves went on a fishing trip to Santa 
Cruz over the weekend and holiday afforded 
by Memorial Day. 

N. E. Bradley returned from his vacation 
May 25. Mr. Bradley maintained a booth at 
the Berkeley Fair which was held the week 
beginning May 29. Mr. Bradley kept a 
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demonstrator at the booth the entire time 
and handled a line of small goods. A great 
deal of advertising material was placed in 
the hands of the public. The Berkeley 
Fair was begun as an experiment last year 
but it proved so successful that the tair 
was conducted on a much larger scale this 
year. It gives an opportunity for merchants 
and manufacturers of Berkeley to place 
their wares before the people of the town 
and has proved very beneficial in stimulat- 
ing buying. 

L. H. Service has moved into a new 
store at the corner of Allston Way and 
Shattuck Ave., Berkeley. The new s:ore 
is one of the finest appointed stores in the 
entire Bay district and is modern and com- 
plete in every way. Situated on the cor- 
ner, the store has ample window space on 
each street. The windows are floored with 
maple with inlaid borders aid have sliding 
glass doors that raise up. The interior finish- 
ings are largely of dark oak, all matched. 
The counters are of the plate glass display 
type, with about an eight-inch marble base 
and nickel fittings. A new feature of the 
store that was not in the old store will 
be a complete optical department in charge 
of a competent optician. 


L. R. Butts, partner in the firm of Katz 
Bros, and L. R. Butts, was held up near 
the Don Pedro Dam near Groveland, Cal., 
recently. Mr. Butts was traveling in a 
machine with between $5,000 and $6,000 
worth of jewelry in his sample cases. He 
had made a sale in Groveland in the morn- 
ing and had been visiting some of the 
smaller towns in the vicinity during the day. 
While returning to Groveland near nightfall, 
he was overtaken by two bandits in another 
machine and compelled to stop. After put- 
ting the sample cases in their machine, the 
men drained the gas tank on Mr. Butts 
machine and escaped. As soon as the alarm 
was given, a posse was formed to search 
for the men but no trace of them was 
found. The jewelry was in large part in- 
sured. 








Pacific Coast Notes 





O. A. Poulsen, one of Richmond, Cal.’s 
oldest jewelers, has been holding a big stock- 
reduction sale. 

Edgar Wight, who recently migrated from 
Medford, Ore., to Ontario, Cal., has opened 
a jewelry store in Ontario. 

Isidore Meyer, Georgia St., Vallejo, Cal., 
is having a store in the 200 block on 
Georgia St. completely renovated and will 
open it as an up-to-date jewelry establish- 
ment. 

F. D. Keeley, a jeweler, formerly of 
Okmulgee, Okla. is now a Long Beach, 
Cal., business man. He has located at Pine 
St. and Broadway and has associated him- 
self in his new store with George Stark, 
an expert in jewelry and watch repairing. 
Mr. Keeley says it was the climate that 
attracted him to Long Beach. 








W. H. Johnson, who has been in charge 
of the bench in the F. H. DeWitt jewelry 
store, Ottawa, O., for the past 10 years 
has bought a jewelry store in Bloomville, 
O., and will move to that village. 
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other than Jewelry 
bat adaptable 





ITH Mother’s 
: Day, Father’s Day 

Stimulate Cut and now a projected 

Crystal Sales = Grandmother’s Day, 
we will soon have a special day each week. 
3ut they are all helpful in a commercial 
way. One day a year has been set apart 
on which we are all invited to remember our 
mothers by the wearing of some special 


Suggestions to 


ing for the past decade but during the war 
it was given little attention. Now, however, 
as conditions are returning to a more nor- 
mal basis interior decorators are urging 
period decorations more than ever. It is 
pleasing to note that in their recommenda- 
tions they are including cut crystal of dif- 
ferent periods. This is fortunate for many 
manufacturers are making crystal ware that 

















Group No. 116—PRESENT-DAY REPRODUCTIONS OF OLD ENGLISH CUT CRYSTAL 
(Sce tert cn page 121) 


flower, and the idea has been carried fur- 
ther and flowers are now sent as offerings 
to mothers and in many instances they are 
contained in a receptacle that would long 
outlast the floral tribute itself. 

This, from a commercial standpoint, is 
the thing to remember. The thought of 
adding to the beauty of the gift would be 
welcomed by hundreds of people sending 
bouquets, If the flowers were accompanied 
by a beautifully cut crystal vase in which 
to keep them when they arrived at their 
destination the beauty of the floral offering 
and the sentiment prompting the gift would 
have a lasting effect and not merely be a 
passing episode in the recipient’s life. The 
vase would be a constant reminder and 
would suggest its use as a depository for 
subsequent floral greetings. 


This same procedure could be followed to 
good advantage when giving candy or per- 
fume, for any young woman will be pleased 
to receive an engraved or cut crystal candy- 
jar or an elegantly shaped perfume or co- 
logne bottle for her toilet table. 

Jewelers should suggest these things to 
their customers. The suggestions will be 
welcomed by those in a position to afford 
the additional expense and appreciated even 
if not acted upon by the less fortunate pa- 
trons. Others may send perfume one time 
and a cologne bottle the next time, not be- 
ing able to afford both at once. This same 
procedure could be followed with flowers 
and a vase, and candy ard a bon-bon dish, 

There is a growing tendency towards 
period decoration in the furnishing of 
homes today. This idea has been develop- 





fits into the different periods practically, such 
as Jacobean, Adams, Sheraton, and early 
Colonial. Some of these period designs are 
illustrated in this issue. 

Crystal ware, among the more fortunately 
situated people of the community, has not 
been as popular during the past few years 


to adeweler’s Stock 


national magazines that in nearly every 
case crystal ware is used to set off the 
purity of the silver. The use of this sug- 
gestion by the jeweler will soon convince his 
patrons that it is essential if a house is to 
be properly furnished that cut crystal ware 
must be used to accomplish the desired end. 
With such delightful patterns, the work of 
real artists, as are now being produced the 
jeweler should find it an easy task to please 
his customers and do quite a large busi- 
ness in this most desirable class of mer- 
chandise. 

Cut crystal manufacturers are now vying 
with each other to make the purest article 


’ possible and apply on the crystal blanks de- 


signs and patterns that cannot possibly fail 
to appeal to the people of refined tastes. A 
little more attention to this department on 
the part of the jeweler will bring him ex- 
cellent returns on his year’s business. 

It has been suggested that a Cut Crystal 
Week should be made a popular week 
throughout the country, some week early 
in May having been mentioned as an ex- 
cellent time to hold such a week’s celebra- 
tion next year. This is the season wherein 
crystal ware can be used more than at any 
other time of the year because of the pro- 
fusion of flowers. With warmer weather 
at hand, cut crystal lemonade and similar 
sets are in demand. On the porch nothing 
could be more attractive than a pure crystal 
set for lemonade, grape juice, near beer or 
any of the beverages which are used to take 
the place of former alcoholic mixtures. 

Infinite pains have been taken by the 

















Group No. 117—ARTISTIC EFFECTS IN CUT CRYSTAL WITH COPPER 


WHEEL ENGRAVING 


(See tert cn page 121) 


as it justly should be. No_ house is 
complete in its decorations without cer- 
tain pieces of fine crystal ware and no 
table can be considered correct unless crys- 
tal ware is employed. Therefore it is pleas- 
ing to note that it is being urged by interior 
decorators of discrimination. 

It will be noticed in many advertisements 
of silverware and plated ware appearing in 


crystal manufacturer to present attractive 
offerings for all these occasions. Even 
glass tea sets, both for iced tea and hot 
tea, are now to be secured. The latter is 
made of a heat resisting glass which is 
opalescent and of a creamy opal color. 
Searing all these things in mind, the Gift 
Section in this issue is devoted largely to 
these various kinds of crystal ware. 
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Pattern No. 15 
Peacock Blue 


This beautiful metal tag attached to 
each piece identifies the genuine 


“Betty Beads” 





HARTFORD 37 Edwards St. 





Betty Products Co. 


CONNECTICUT 
New York Office—Condit & Rattey, 9-13 Maiden Lane 





OR dainty, effective adornment, at 
a price within reach of all, there’s 


nothing to surpass a BETTY BEAD 
Necklace. 


Made in a variety of alluring colors— 
a strand to harmonize with every gown. 


BETTY BEADS are strong, beauti- 
fully finished, and of iasting durability. 
They sell readiiy, are ever welcomed as 
gifts, and each strand creates sufficient 
admiration and envy to lead to additional 
sales. 


You will find BETTY BEADS a 
welcome item in your store. Order a 
few dozen, we will ship immediately with 
selling helps. 


Necklaces retail at $1.00 per strand 
Girdles retail at $5.00 each 














RUTH ROLAND 


Wearing her Betty Beads 
(11x14 Sepia Photo for win 
dow display purposes free). 
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[ Hints for the Dealer Conducting a Gift Department 





N the leading article in the Gift Section 

this week are suggestions to help the 
jeweler in building up trade in cut crystal 
ware, The sale of period glassware is men- 
tioned as one method of stimulating busi- 
ness. In Group No. 116 are shown four 
excellent examples of present-day reproduc- 
tions of old English cut crystal glass. It 
will be noted that the floral motive is not 
used unless perhaps in the covered vase at 
the end, which bears an intimation of leaves 
on the border under the cutting. Flutes and 


Again in Group No. 118 is shown a de- 
sign which refers to early periods. The 
effect of the multiplicity of oval flutes cut 
all over the different pieces presents a pat- 
tern which will take many a grandmother 
and grandfather back to their early child- 
hood. The serving of salads, fruits or bev- 
erages in such exquisite crystalware is a 
source of pleasure to the hostess and her 
guests. 

Flowers call for the use of more con- 
tainers at this season of the year than at 

















Group No, 118—oLD TIME PATTERNS REPRODUCED IN ARTISTIC EFFECTS 


plain surfaces are all in line with the Co- 
lonial period in this country. The solid 
square foot is more substantial than the 
present-day rounded foot, but also requires 
more skill in its execution. The urn-shaped 
vase next to the covered, jar is plain and 
dignified. It also has a solid square base, 
setting the pieces off to great advantage. 
The footed bowl with the oval flutes and 
diamond cutting has a dignity that would 
grace any buffet of early. English period. 
The old English jug suggests the forbidden 
beverage, but has a far wider use as a 
water jug. This pattern carried out in a 
complete set of table crystal ware would pre- 
sent a most attractive view to guests at a 
banquet and would enhance the beauty of 
the setting of any formal dinner table. 

An extraordinary amount of dexterity is 
required to produce articles of the grade 
shown in Group No, 117. It will be noted 
that in the globular forms supporting the 
foot of these pieces are bubbles which look 
like dewdrops. These are formed in the 
glass while it is being neaanipulated. At a 
certain stage of the work the glass is marked 
by very fine diamond shaped marks all over 
the surface and allowed to cool. It is then 
covered hy more molten glass, the fine dia- 
monds then changing into bubbles during 
the process of reheating. The article is then 
re-manipulated and reheated many times be- 
lore it is finished. The result, as will be 
seen in the illustrations, is most attractive. 
The shapes are treated lightly with copper 
wheel engraving with very artistic results. 
They are not engraved too profusely, as 
this would detract, in an artistic way, from 
the art of the glass maker. These pieces 
do not reflect any particular period, al- 
though the bubble or dewdrop effect is a 
resurrection of the old-time method of mak- 
ng ornamental crystal ware, 


any other time. Nothing is more attractive 
or natural than flowers displayed in baskets. 
In Groups Nos. 119 and 120 are shown vari- 
ous shapes and designs. Here a variety of 
designs are applied on the different shapes, 
some purely floral, some with floral and 
geometrical designs and others with entirely 
geometrical cutting. They are all made on 
pure crystal blanks and jewelers will do 
well to suggest these for wedding gifts. 
From the ornamental to the useful is not 
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Although this country has, from necessity, 
drawn ideas from the old countries, it also 
originates and presents articles of merit. 

For high grade decorations in gold en- 
crustation American artists have marched 
ahead to such an extent that it is doubtful 
whether any of the European artists can 
surpass them. Illustration No. 122 presents 
an example of this high type of artistic 
work, which is the result of American spirit 
in adopting European ideas. The result is 
charming and the effect most pleasing to 
the eye. Stemware and a general line of 
crystalware of this type are the kinds that 
appeal to the class of trade that the jewelers 
should cultivate. 

Group No. 123 shows a very attractive 
desk set with an assortment of clocks, any 
of which can very readily be used therewith. 
The Summer season usually brings much 
correspondence and it is always pleasing 
to be surrounded by artistic things when 
writing letters to one’s friends. Nothing is 
more appropriate as a wedding gift than a 
writing set, as it can be used both by bride 
and groom. Those shown in this group are 
very highly finished in silver-plate oxidized 
and are given somewhat of an antique finish. 
The designs are all well conceived and car- 
ried out in perfection of detail. The jeweler 
will do well to recommend such sets to his 
patrons for silver wedding anniversaries as 
well as for wedding gifts. As a matter of 
fact, such a gift as this is appropriate for 
almost any adult and a stock of them would 
enhance a jeweler’s display. 





Exhibition of Gift and Art Wares Associa- 
tion to Be Held in Chicago the 
Second Week in August 


The big exposition of the Gift Art Wares 
Association of Chicago will be held at the 
Palmer House, Chicago, through the second 
week in August. It promises to be an at- 
tractive visiting place for hundreds who will 
be in the city at the time because of the 

















Grouv No, 119—pAINTY FLOWER 


a long step in crystal ware but it is the 
rule that crystal ware for the table is both 
useful as well as ornamental. In Group 
No. 121 is shown a variety of gold encrust- 
ed decorations applied to crystal blanks. 
Each piece is a necessity for any well set 
table. Sugar and cream containers of two 
different designs are shown. Butter dishes, 
a celery tray, mayonnaise bowl with glass 
ladle and a gravy boat are shown in this 
assortment and may be regarded as strictly 
up to date and distinctly American products. 


BASKETS IN DIFFERENT PATTERNS 
Pageant of Progress on the Municipal Pier. 

The action at one of the recent meetings 
that are being held by the association of- 
ficials every week in selecting the second 
week of August for the exhibition met with 
the hearty approval of the Chicago gift and 
art shop men as a whole. They were 
agreed that a better time could not be se- 
lected. 

Thus far upwards of a hundred who are 
going to take exhibition space have en- 
rolled their names on the exposition roster. 
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Every dealer desires to stimulate his business. Note this attractive console 
set so beautifully conceived. The Fry Art Line is a response to the demand for 
quality glassware artistically worthy of being incorporated into decorative 
schemes of the modern home. The line is made in clear Foval White, Jade and 
Foval and Delft and Foval. The work of the most skilled artisans for the most 
exacting customers. We also urge you to see our Fry Ovenglass, Refined Etch- 
ings, Exquisite Cut Crystal and high grade plain blown glassware. 


Send for Catalogues Nos. 1, 5, and 10 


H. C. Fry Glass Company Rochester, Penna. 
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Preparing to Enjoy a 


Graduation Gift Trade 








By Herbert Lester 

















oe CE upon a time, a formal “graduation” 
was only expected on the part of institu- 
tions of higher learning, such as colleges and 
universities and special finishing schools. 
Naturally, such a custom limited decidedly 
the number of graduation gifts sold. 
Gradually, however, school after school 
along down the line came to make much of 
the annual finishing of a definite course of 
study, until high schools, grammar schools, 
and even primary and kindergarten as well 
as parochial and private schools, observe 
the annual commencement with much for- 


and the names of the pupils or students in 
such classes. The names alone will not be 
sufficient. The records of each school con- 
tains the names of the parents or guardian 
of each student. 

Some schools will be glad to give these 
facts; others may consider it too much 
trouble, or even possibly declare it as un- 
ethical, yet a little tact will usually make 
this knowledge available. The office ste- 
nographer will often be willing to make a 
list of names and addresses upon a fair pay- 
ment for the same, and if the work is done 

















Group No. 120—OTHER ATTRACTIVE FLOWER CONTAINERS IN CUT CRYSTAL 
(See tert cn page 121) 


mality. Music and flowers and admiring 
friends give the occasion the atmosphere 
it deserves, and the gifts offered by friends 
serve aS a permanent reminder of the oc- 
casion, 

These are the facts in a nutshell, and the 
retail jewelers everywhere, and especially 
the one who maintains a gift department, 
will do well to recognize the evolution of 
the facts as given in the above paragraphs. 
It means that in place of having an outlet 
for a few gifts, that there is a very, very 
large field indeed to which to cater in this 
connection. Even grade promotions are 
often observed now by friends who wish 
to encourage by the presentation of gift arti- 
cles; but the actual graduation or finishing 
of a school or course means much to the 
individual student and should be made a 
matter for gift recognition. 

All of this seems to be perfectly obvious 
in statement, and yet so few retail jewelers 
actually make as much of the gift season 
as they should, that it is a good plan to 
confer on the subject and to discover just 
how a large volume of business may be 
stimulated locally on this class of trade. 


FIRST GET POSTED 

Getting posted consists of making a list of 
each school in your selling territory. This 
should include business schools, musical con- 
servatories, theological seminaries, girls’ 
schools, the regular units of the public 
school system, and any and every educa- 
tional institution in the area that you cover, 

Once the list is complete, the next thing 
is to interview the head or registrar of each 
school or office of administration (accord- 
ingly as the school may be handled), and 
to find out how many classes will graduate 


out of regular hours, there can be no ob- 
jection to it. Asa rule, however, the heads 
of the schools will be very glad to give the 
details because it redounds to the credit of 
the school to have a commencement of which 
much notice is taken. 

If the above means fail of obtaining the 
information, another source is perfectly pos- 
sible and eminently practical. It is to reach 
one of the graduating students and to offer 
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how it can be handled, and the same meth- 
ods can be adapted with suitable changes to 
all the other classes, 


HOW TO DO IT 


We will say that this typical class which 
I am describing is the graduating class in 
a nearby high school, and that there are 100 
members in it with 12 officers including 
committee heads and the official editor of 
the high school publication. 

We have before us a mailing list of the 
students themselves, and the name of one 
parent or guardian. We will now indite a 
letter which may either be a form letter or 
group letters for the young men, the young 
women, the athletic group, and the official 
group. These letters can be mimeographed 
at small expense or trouble, 


The contents of the letter should be a 
very hearty expression of congratulation 
upon the occasion of graduation, together 
with a few words of commendation upon 
having finished a definite course and being 
ready for bigger things. These letters are 
sufficiently important that time should be 
taken to write them carefully. 


Remark to the girls that knowledge and 
the sympathy which it begets is one of the 
greatest purifiers in the world. Point out to 
the young men that the habits of study, or 
concentration, and of following a worthy 
undertaking through to the finish are what 
make for success. Hint to the athletic group 
that the strength of character developed 
through manly sports, fair play and sus- 
tained effort make men who will be heard 
from later. Let your appreciation be mani- 
fested in the letter to the executive group, 
by hinting that leadership in later life is 
often born and nurtured in the high school 
and its activities.. In short, make each 
group feel comfortable and give them a 
word of real inspiration. 

So much for the congratulations. State 
simply and frankly that graduation is a time 
for gift recognition, and that frequently 
these gifts take the form of money in that 

















Group No. 121—USEFUL ARTICLES DECORATED WITH GOLD ENCRUSTATION 
(See text on page 121) 


that student a fair remuneration for a list 
of the graduates and one parent’s name and 
address. If the children are small as of 
kindergarten years, a parent or teacher can 
be asked for such a list. There is always 
a way and usually the proprietor of the 
jewelry store or some of his clerks will 
know someone who will be able to give this 
information. 

We will take one class alone and show 


the graduate may select a fitting memorial 
of the occasion which will please them best. 
State that your gift section has a stock in 
hand of especially choice articles of useful- 
ness and value, which will be most appro- 
priate for the permanent investment of such 
moneys, and assure the recipient of the let- 
ter that the utmost interest, courtesy and 
attention will be given to any student visit- 
ing the gift section for the purpose of select- 
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Maddock & Miller 
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The House of Stock’ 
54 Murray Street 
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Attractive and Profitable Items 
for Gift Shops 


The cut illustrates only one of the many items 
of this line. Made in Aurora, Crystal, Blue and 
Canary colors. Candlesticks, Lilly Bowls, Fern 
Dishes, Bon Bons, Fruit Bowls, Vases, Plates, 
Salad Bowls, Cheese and Cracker Sets, Cologne 
Bottles, Cake Plates, Berry Bowls, high and low 
foot comports, and many other items. Also com- 
plete lines of attractive high-grade cut, etched 


rhea and gold encrusted patterns. 
Candlestick 7 














Write for Illustrations 


UNITED STATES GLASS CO. 


Branch Offices General Offices and Salesrooms Branch Offices 
in all th . in all the 
noe Cor. 9th and Bingham Sts., 


large cities large cities 
PITTSBURGH, PA. 
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ing a very suitable graduation present. 

Make it evident that this is quite cus- 
tomary, and that the best of values and fair 
prices will be given to all students, with a 
special souvenir in the form of an attractive 
little pocket pencil, gold plated, the latter 
to be given upon the occasion of the pur- 
chase of the gift, 

Such a letter will be discussed by every 
student in his home, and among the students 
themselves. A postscript can well be added 
to such a letter, which will remark that if 
any gifts are to be given by class subscrip- 
tion to any one of their number, that a 10 
per cent. discount will be given to the com- 
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letter, the way is paved for the direct ap- 
proach of the second letter and its sugges- 
tions of gift making. It will be well also 
if this second letter carries in it some 
thought of the advisability of building up a 
set of some kind. Thus, if several of the 
family wish to make a gift to the graduate, 
it will be a good idea to offer articles of 
a related nature. 

Thus, if the graduate is a girl and is 
going away to college, an electric hot plate, 
a little copper teakettle, a five o’clock tea 
set, a half dozen sterling silver spoons, and 
a couple of fancy, hand-painted sweetmeat 
boxes, and a small serving tray will all 
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Group No. 122—keEXCELLENT EXAMPLES OF GOLD ENCRUSTATION APPLIED TO CRYSTALWARE 
(See text on page 121) 


mittee making the purchase at this particu- 
lar jewelry store,—the discount being in 
recognition of the fineness of the class spirit 
and the excellent records made. 

This letter should go out three or four 
days or a week in advance of the second 
letter which will be addressed to parent or 
guardian, and will again contain expressions 
of congratulation on the happy occasion of 
the graduation of son, daughter, or ward, 
and should express also the pride which the 
community feels in its young people and 
their achievements, 

This letter will remind the recipient that 
this is one of the important occasions—a 
milestone, as it were, in the pathway of 
progress of the student—and that encourage- 
ment and recognition in the way of suitable 
gifts are very important. 

A reference may well be made to the gift 
department of the store and its complement 
of “Gifts That Last.” A list of a few of 
these might be brought in, such as watches, 
bracelets, special pencils both durable and 
beautiful, little individual clocks, decorated 
and cut crystal toilet articles, quality hand- 
bags, butterfly coasters and trays, perfume 
burners, fountain pens, fans, jeweled combs, 
etc. It is well to bring out in this list that 
gifts have been seleeted to suit every purse 
and taste. The letter should not be over- 
long but chatty, friendly in tone, and much 
to the point. 

Now the purpose of these two letters is 
evident. The first one pleases the student. 
He is sure to mention it and perhaps to talk 
over with his family or to “hint” what he 
would like for a graduation present. This 
will be especially true if the student is a 
girl. At first the home folk may not be 
very receptive to the idea. On the other 
hand, they may be glad to know just what 
son or daughter, nephew or niece really 
wants, 

After the matter has been discussed sev- 
eral times because of the receipt of the first 


make an appreciated layout. If different 
members of the family or friends offer these 
things, no one will be overtaxed. 

Of course, there will be friends of the 
graduates who will wish to purchase gifts, 
who will not be reached by these letters, 
and the newspaper must be depended upon 
for the medium of putting the message to 
them over. The advertising done with the 
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said that no horse ever won a race without 
a friendly eye watching it from the side 
lines, and it is equally true that human be- 
ings are proportionately successful and am- 
bitious as their friends are interested, ex- 
pectant, and encouraging. 

Many a young person has looked toward 
graduation with relief and the thought that 
when that point was reached, study would 
be over. But the broader vision gained of 
further opportunity at the time of the grad- 
uation exercises, and the confidence and ex- 
pectation expressed by friends in words and 
in the gifts offered, kindled the flame of 
desire and sent those same young people 
forward with a new urge and impetus to- 
ward higher achievement. 

Give the public this thought. Ask them 
if there is not some young friend graduat- 
ing at this time whom they wish to remem- 
ber. Invite them to your gift department 
and assure them of a cordial welcome. 
Then, of course, it is very essential to make 
good. That is, to have someone in charge 
of the gift department who will be inter- 
ested and anxious to serve the patron in the 
very best way possible. Sometimes it will 
be desirable to offer to write the card ac- 
companying the gift, and to send the pack- 
age neatly wrapped directly to the address 
of the student. All of these items of serv- 
ice which help make the gift-making simpler 
and easier, will aid business. 

WHERE MANY FAIL 

The point upon which many retail jewel- 
ers fail is that they do the gift graduation 
business up in one job lot, taking it for 
granted that all of the classes graduate at 
the time of the high school or college grad- 
uation, or whatever happens to be the main 
educational institution of the community. 

















Group No. 123—bESK SET AND ASSORTMENT OF SMALL CLOCKS 
(See text on page 121) 


graduate in mind should be intensive. It is 
wise to begin this from 10 days to two 
weeks in advance of the actual period of 
graduation. Illustrations of some of the 
more attractive articles in this publicity will 
be effective. 

It is well to remind the public that the 
giving of gifts to the graduate means more 
than would appear on the surface. It is 


It is unfortunate to make so small use 
of opportunity, for the graduating classes 
all the way from the kindergarten up, should 
be taken into consideration. Nor is this all. 
Schools for religious education are now 
springing up in every direction, in connec- 
tion with different churches or as com- 
munity enterprises, and these and the regu- 





(Continued on page 152) 
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Let Us Send Them siors‘or 
For Your Inspection 





Perhaps no other items in our line of Old ote | 
Dutch Silver so fully display the wonderfully j 
perfect detail and finish produced by our origi- yet) U 











nal and exclusive process as do the Salts and 
Peppers we are now offering. Sheffield plate. 
Priced for quick turnover. Made in our plant, CHICAGO, U.S.A. 
in Chicago. Send the following coupon and 

examine this remarkably fine line of Old Dutch 

Silver at our expense. 


ART CRAFT PRODUCTS CO., 3292 Sheffield Ave., Chicago, Ill. 


ee ee 

Gentlemen :— 

Please send us, transportation charges prepaid, samples of your Old Dutch 
Silver (6 pieces) with a view to our placing an order if found satisfactory in 
quality, workmanship, finish and price. Will return all or part of samples 
within 10 days, carefully packed, and will remit in due course to cover your 
memorandum bill for pieces retained. 
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OUR POLICY 
To be Captains, not Cabin Boys. 
To steer for a goal, not drift on the tide flats. 
To do more than Satisfy the Customer; to Delight him. 
To build a Reputation for Beauty, for Originality, for Art, and above all, 
for Fairness. 


Genuine - } 
Butterfly Lockets s 4 4 | 
* . y 





Special Sample Assortment $15.00 


12 pieces retailing from $2.00 to $5.00 each. 
Sizes from 7 in. to 16 inches. 
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Complete catalogue with first order. 7 Nature’s Jewels 


BUTTERFLY LOCKETS 
Real Art fAlarh le Works Choice Assortment of one dozen $20.50. Including Velvet display stand. 
Poorly made lockets are too expensive at any price. Our lockets are the 


highest product of the best trained artists in America. The price 18 








Florentine Pressed Marble Statuary mn genom og 
. Repair service free up to four dollars with each assortment. 
( 2ecke ANG T 
309 Bleecker st., iINCW Y ork, N.Y. Headquarters for Trays and All Truly Beautiful Art Goods. 





BUTTERFLY BOX, Inc. 36 Bromfield St., Bostom 


THE MAZUZA INFRINGEMENTS KEITH~ LAN DI S 


ORIGINAL 
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= Zionist Emblem 14K Gold....$2.00 Plain 14K White Gold....... $1.75 E Cl hk 
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Plain 14K Yellow Gold...... 1.50 14K Gold Filled or Sterling... .30 A plan ~<ipresimmaed €@ Insured 
% Made by LIEBERFREUND BROS., Manufacturing Jewelers Clock Business Accuracy 
& Originators and Patentees of the Mazuza Charm. KEITH-LANDIS CORPORATION, 





& 116 FULTON STREET - - - - - = NEW YORK 337 West Madison Street - Chicago 25 West 45th Street, NEW YORK 































That this department shall prove mutually bene- 
ficial to our readers, it is desirable that the mem- 
bers of the trade generally communicate with Tus 
Jewevers’ CircuLar regarding any advantageous 
device or plan which they are utilizing in cen- 













nection with their business 
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Selling Emblem Jewelry 





+ Opportunities Offered the Enterprising Jeweler 


Written Expressly for The Jewelers’ Circular 




















HARP times or good times, slow trade or 
lively, panic or plenty, the fraternal or- 
ganizations of the country keep taking in 
new members year in and year out, and 
every new member, to say nothing of the 
older members, is a prospect immediately 
for some kind of lodge button or emblem 
jewelry. 

The jeweler who is doing nothing to at- 
tract the business on these goods but to 
carry a limited assortment, is not going to 
be the jeweler who will get the bulk of the 
business in that line, 

If you want to become the popular source 
of supply for lodge buttons and pins and 
other forms of emblem jewelry, the first 
thing to do is to make sure that you have 
a good assortment of the goods. 

Instead of letting some traveling salesman 
select a few of the more commonplace num- 
bers for you, making your stock merely big 
enough to enable you to say that you carry 
emblem jewelry, and making it as much 
alike the stocks of most of your competitors 
as one elk’s tooth is like another, study up 
this emblem business and pick and choose 
your stock. Look up various sources of 
such goods and find out where you can get 
the most attractive numbers, picking the 
best looking values from each of several 
houses, instead of taking one straight line, 
good, bad and indifferent, as it runs. 

You realize that évery manufacturer of 
jewelry or anything else, has some numbers 
that are exceptionally attractive, better val- 
ues than other numbers. As far as is con- 
sistent with economical buying, pick the 
winners wherever you find them and leave 
it to somebody else to make up on the slow 
sellers. 

In order to know better what emblems 
to buy, study up the emblem matter. Get 
members of organizations of which you are 
not 2 member to tell you which buttons, etc., 
the members like best, which they think best 
represent--the ..spirit.. intended, which haye 
the most “class.” 

If you buy such goods without knowing 


any more about what is what than to rec- 
ognize certain insignia when you see them, 
you will have a cut-and-dried sort of stock 
without anything exceptional about it. 


you probably belong to one or more 

fraternal organizations yourself. If 
you do not, you miss something. Such 
memberships are valuable, though I do not 
hestitate to condemn roundly the spirit of 
a man who joins up only for what it will do 
for his business, who worms his way into the 
Masons or the Odd Fellows or something 
else, just so he can commandeer the trade of 
his fellow members. The good members are 
those who ask themselves, “What can I do 
for the organization?” instead of “What has 
this organization ever done for me?” 

It does no harm for a man to lean over 
back a little in the effort to avoid stooping 
to pull trade through his lodge membership. 

But, at the same time, it is possible to use 
your membership knowledge to advantage. 
You know when new members join and you 
can get their names. If the organization is 
one to which you do not belong, you can 
often secure names of new members from 
some friend who does belong. Then you 
should have a letter of suitable form to 
write to new members as fast as their 
names come into your possession. Here is a 
sample letter form: 


Dear Sir: You have recently be- 
come a member of one of our best fra- 
ternal organizations. You have, of 
course, done a wise thing in joining. 
You will find the membership of great 
interest and value. We congratulate 
you. 

(Right here, if the jeweler himself is 
a member of the order in question, 
there may be a word of welcome into 
comembership with him.) 

One of the things you will be inter- 
ested in getting soon will be some sort 
of button or pin to wear to indicate a 
membership of which you, of course, 
are proud. 


Our stock of lodge buttons and em- 
blem jewelry is the best selected of any 
in this section, we are sure. We have 
taken especial pains to find the most 
attractive things and the best values, 
and we have priced them down to bot- 
tom. 

Whether you .are expecting to buy 
soon or not, you will be interested in 
looking over our variety and we shall 
take pleasure in showing you what we 
have, without urging any purchase on 
your part. We want every member to 
see our assortment just for their own 
satisfaction. 

Yours very truly, 


This letter may be a form letter made up 
in quantity, names to be filled in as desired, 
but it will be more effective if it is made an 
individual, personal letter to each man, writ- 
ten as wanted, and the name of the organiza- 
tion used to add interest. 


LODGE members are sophisticated men of 

affairs and the form letter that looks 
like a form letter gets only a form letter’s 
attention. If it is based on form, though 
written individually, beware of giving it 
away. Here is a little story that illustrates 
the importance of being careful in this re- 
spect. 

A tourist stopped at a hotel where bed- 
bugs gave him a bad night. He complained 
to the night clerk and got little satisfaction. 
In the morning he left, irritated at the man- 
agement. He went so far as to write a letter 
of complaint. Soon after he received a reply. 
It was so courteous and tactful that it molli- 
fied him and made him feel like canceling his 
resolution never to enter that hotel again. 
As he was about to replace the letter in its 
envelope, he saw a little slip of yellow paper 
in the envelope. It had obviously gone in 
with the letter by mistake. It was a penciled 
memorandum and the man read it. All it 
said was, “Send this bird the ‘Bedbug let- 
ter.’” . 

In displaying the emblem jewelry, take 
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Crouch & Fitzgerald 


DRASTIC REDUCTIONS 


Jewelers Sample Trunks and Cases 








Wardrobe Trunk 


In stock in rawhide bound finish. Two 
locks. Space will carry either one or 
two of the two stack cases. Four 
drawers for linen, shoes, etc. Clothing 
space for 5 suits, umbrella, etc. Ward- 
robe Trunk to carry telescope cases or 
boxes, to order. 


Formerly $187.50—Now $135.00 


Not including Cases 





Description 
folder 
mailed on 
application 





Regulation Three Case Trunks 
Formerly $116 to $138 





Now.... 85 to 95 
The Two Stack Case Regulation black leather Telescope Cases 
Russet Leather 6 in. deep inside Formerly $35.00 to $52.50 
Formerly $52.50—Now $30.00 Now.... 24.50 to 33.00 


The same reliable quality we have made for years. 


Crouch & Fitzgerald 


177 Broadway at Maiden Lane New York 
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pains to make it look its best and to make 
the stock look as complete as possible. I 
have seen this line of goods in a jewelry 
store (in many of them, in fact) shown in a 
very careless manner, all kinds of emblems 
mixed in together in the same trays. When 
a man wanted to see Masonic emblems, the 
trays were set out and he and the jeweler 
proceeded to pick out the Masonic numbers, 
Of course the Masonic emblems should have 
been in a tray by themselves, so arranged 
that each would show to good advantage 
without crowding. Each other organization’s 
emblems should be separated in the same 
way. 


(THERE is a question in my mind as to 
the advisability of the jeweler, in send- 
ing a letter like the above to a new member 
of an organization to which he himself be- 
longs, signing himself “Yours fraternally.” 
That is a little act that has been overworked 
by a class of men too anxious to cash in on 
the fellow membership. It might do in 
some cases with the new member, but it 
might better be omitted altogether. If the 
fraternal feeling exists, well and good. It 
ought to. But to try to develop it, even by 
such little acts, is a tactical error, if nothing 
more. 


THE new members are not the only pros- 

pects for emblem jewelry. The older 
members are always possible purchasers, 
especially those who are going on up higher 
in the order, and those who are most in- 
clined to wear jewelry. These men are going 
to want to buy handsomer pins and buttons 
as they become financially able to do so. 
The jeweler can encourage these purchases 
by sending advertising matter and letters to 
such prospects, telling them about the arrival 
of new and exceptionally attractive stock. 
It is a good plan to send to a mailing list, as 
complete as it can be made, of fraternal or- 
ganization members in your territory, occa- 
sional letters which shall help to impress 
upon men’s minds the fact that your store 
is headquarters for such goods. Here is a 
letter you may be able to adapt to your 
needs for general use. 


Dear Sir: Every man belonging to a 
fraternal organization likes to wear some 
insignia of membership, as an indica- 
tion of his loyalty to the organization, 
and for the purposes of identification. 

There is a difference in the style in 
which the same emblem is made up by 
different designers. Some pins are 
much handsomer than others bearing the 
same inscription and sold at the same 
price. 

It has long been our pride that our 
assortment of emblem jewelry has com- 
prised the handsomest and the best val- 
ues for the money. 

For years we have made our store 
headquarters for this class of jewelry 
and you will find among your fellow 
members many who have selected their 
Pins or buttons from our stock. 

Some day when you have a little time 
tc spare, just drop in and let us show 
you what we have in this line. You 
will not be asked to buy. -That.is not 

our object in asking you to come. We 
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want you to know what we have in 

order that you may be able to refer 

other members to us when you hear 

them wondering where is the best place 

to buy a button or a ring or a watch 

charm with your emblem upon it. 
Yours very truly, 


ANOTHER sort of opportunity for the 

sale of emblem jewelry is that involved 
where a group of men want to unite to 
buy for some member a particularly hand- 
some article, it may be that these buyers 
will want something better than you carry. 
Very likely they will want it special in 
some way. You ought to have catalogs 
showing the best in such lines and you 
ought to know all about where to send 





The Present for Your 
Man 


Does your man belong to any lodge, 
to any fraternal organization? Is he 
a member of any secret society? 

lf he is you can give him nothing 
that will please him more than an 
attractive pin, button, watch charm or 
ring bearing the emblem of his favorite 
organization. 

The fact that he already has a pin 
that he wears does not mean that he 
would not welcome something nicer, 


especially something given him by 
you? 
You can see what a_ wonderful 


double value a bit of emblem jewelry 
would have, representing membership 
in the society to which he is so at- 
tached, and given him by the one to 
whom he is most attached. 

We have a wonderful assortment of 


beautiful emblem jewelry for Elks, 
Masons, Odd Fellows, Knights of 
Pythias, Knights of Columbus and 
others, 




















and how to get what is wanted. You need 
to be well informed about the lines in- 
volved in such a possibility in order to 
act as if you know. Then you can take 
up the matter with those men and answer 
their questions as to cost, quality, time of 
delivery, etc., without any hemming and 
hawing. You can impress them with the 
fact that you know how to handle the 
deal and get what they want. If you do 
not know about such matters, the prospec- 
tive buyers will see that you are guessing 
and they will say they will come in again. 
You know what happens when they agree 
to come in again. That is the last you see 
of them, 

The men looking for such a purchase 
are quite naturally going to visit the 
jeweler who has made the most of his 
emblem trade opportunities and has kept 
advertising the line and has made his store 
a sort of headquarters for those goods. 
It is in such an instance as this that your 
previous advertising counts for you. You 
have kept men thinking of emblem jewelry 
in connection with your store just by steady 
advertising, and they turn to you first as 
the one they all know about. 
in such a group may be:customers of other 
stores, but if they all know about you, if 
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you are, for instance, the second choice of 
each, you will probably become the first 
choice of all. 


A STILL further class, of prospective 

purchasers of emblem jewelry for 
men comprises the women who want to 
buy gifts for them. A man may or may 
not have something in the way of ring 
or pin or button or charm, but when it 
comes to an anniversary, a birthday, Christ- 
mas, or other gift giving occasion, the 
woman who wants to get a present for 
him, becomes a_ prospect for emblem 
jewelry. In the nature of the case it is 
difficult to arrange a mailing list that will 
make it possible to send a form letter on 
this subject to the right people, but the 
subject can be mentioned in general letters, 
and it can and should be made the subject 
for more or less newspaper advertising 
directed at the women. The adjoining is 
a suggestion for a newspaper advertisement, 
or for part of one, 


NDER the head of emblem jewelry also 

come class pins and school pins and all 
sorts of pins and buttons for high school 
and college societies. Business along this 
line is to be had by going after it and the 
jeweler ought to get in touch with the 
officers of classes in schools as they come 
along, year after year, and by seeking for 
the chance to co-operate with members of 
school societies and clubs. 

In order to get the reputation of being 
ready to get samples and to stock a school 
or society pin without insisting that every 
one ordered shall be purchased in advance, 
the jeweler ought to be ready to take some 
chances, especially where the amount in- 
volved is small. When you can see your 
way to at least an even break, go ahead 
with the special job. If you make no money 
on it, you at least get the good will you 
are after and you make the youngsters 
feel that you are with them, and a good man 
to order from. 

It is worth while bearing in mind that 
these youngsters now buying high school 
pins are the ones who will in a few years 
be buying Masonic and Odd Fellows and 
Eastern Star and Rebakkahs and other 
emblems. Try to instil into their minds 
the fact that you are headquarters on such 
goods and that you can do better by them 
than anyone else. Seek to prove it too by 
your services and your prices. 


HE business along these lines, in emblem 

goods, bulks a good deal larger than 
most jewelers realize, because people are 
so apt to send away for those items. Men 
are particularly apt to buy emblem jewelry 
when they happen to see something they 
want while they are away from home. 

Instead of being the type of jeweler who 
loses the sales of such things to more alive 
dealers in other towns, perhaps in larger 
towns, be the type to make sales to strangers 
who come to your town. 

Whenever there is any event which brings 
together an unusual number of members of 
any organization for which you carry em- 
blematical jewelry, see that your windows 
display the goods. See that you make that 
display and advertising appeal that produces 


_§ales-to the men who have come to your 


town from elsewhere. 
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9000000000 7 
ce" LOTUS BEAD 


| Colors 





24 Inches 
in Length 


| : The featherweight bead with the most exquisite lustre 


By far the prettiest bead ever shown, has a rich satin finish and can be had in 
colors to match any gown. Will not fade, peel or wash off. Complete in satin 
lined box $6.00. Jewelers’ Circular Key 

Largest assortment of Genuine Garnet Jewelry in the 


United States 


Genuine Amber Beads 
Genuine Garnet Beads 
Genuine Coral Beads 


Lotus pearl beads, indestructible, 40e. inch. 
Lotus pearl beads, wax filled, 20c. inch. 
Jewelers’ Circular Key 


325 W. Jackson Boulevard | 
CHICAGO, ILL. | 





TREULICH & KLAA 


IMPORTERS 
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Samples Sent Upon Request 
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Full Size Newspaper Cut 
Ask for No. J116 


Write for free newspaper cut service 


Buffalo Jewelry Mfg. Co. 


“The Mail Order House” 
Brisbane Building Buffalo, N. Y. 


One-Piece Shank 


SIMSON BROS. 


125 Canal St. New York 
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Geneva Pearls—tThe Better Kind 


Lovely lustrous pearls, both the irrides- 
cent and opalescent. Positively the greatest 
value in guaranteed indestructible pearls. 
Perfectly Matched Pearl Necklaces Make 
Satisfied Customers for All Dealers. 


Sample order sent on request. 


GENEVA PEARL COMPANY 


IMPORTERS 
87 Nassau St. New York, N. Y. 

















PISDIBIDIISISAS 4) 
s ; ae 2 ‘ % x sy r f } 




















June 7, 1922. 


THE JEWELERS’ 


CIRCULAR 








Are You a“ 


Go-Getter” ? 








Written Expressly for The Jewelers’ Circular 














you have probably heard that business 

took a slump a year or so ago. You 
may have noticed that since then some busi- 
ness men kept right on smiling and doing 
business, while others looked sour and did 
little or no business. 

Did you accept it as inevitable that busi- 
ness was going to be bad with you, and 
let it go at that? Or did you make up your 
mind that even though business im general 
might be bad, there would still be some 
business to be got and that you would get 
itr 

The answer determines whether you 
proved yourself to be a “Go-getter” or just 
a quitter. You may consider that you were 
half way between the two. In that case 
you suffered the disadvantages of both with- 
out getting the advantages of either. If you 
only half tried to get business, you did not 
get even half a business. 

The men who faced the slump in business 
with a decision to crawl into their shells 
and wait, with as little expense as possible 
while they waited, are in their shells yet. 
No news has reached them of any better 
condition, of any improvement in trade con- 
ditions. They will still be waiting when 
the sheriff arrives to take possession. 

The men who faced the slump with a 
determination to fight it out, to go get 
all the business that was to be had, and 
who increased their efforts to succeed, in- 
stead of ceasing all effort; those men know 
that business is steadily improving and has 
been for sometime. They know too that 
they are getting their: share of it, and in 
addition, the shares of the other men who 
crawled into their shells to wait. 


Men who cut down expenses when busi- 
ness became bad, in many instances began 
their cut with the advertising expenses. 
That looked like something that could be 
spared. It stuck up like a sore thumb and 
they were sure that customers would keep 
on coming, for a time at least, even if there 
were no advertising. These men played 
right into the hands of their competitors 
who did not let up on advertising or on 
business getting efforts when they were 
faced with a slump in trade. 

If you stopped advertising or decreased 
your advertising, you took a step in just 
the wrong direction. You decreased your 
efforts to get business just at the time when 
business was hardest to get. In driving 
your automobile, would you take your foot 
off from the accelerator when you came to 
a hill, in order to save gasoline? When 
your business strikes up-hill going, it needs 
more advertising, not less. It ought to be 
your ambition to push through hard times 
rather than to sleep through them. A lot 
of these men who went to sleep for the 
period of the slump, forgot to set their 
alarm clocks and haven’t waked up yet. 

One authority makes the statement that 
the volume of business does not vary more 
than 15 per cent from normal in either good 





times or bad times. With 85 per cent of 
the normal trade still left, any energetic 
merchant ought to be able to keep his store 
reasonably busy. 


ND now we are in the midst of 1922 

and some men are beginning to worry 
because the boom they expected has not 
materialized—as a boom. Some men who 
stuck through last year because they thought 
that all their troubles would be over by 
this time, are showing signs of quitting 
now. Well, for every man who quits, there 
is that much more business left to the ones 
who stick it out. 

There is no boom, save here and there. 
Booms are not desirable. We had a boom 
during War times and now we are suffer- 
ing as a result. We don’t want a boom re- 
turn of business. Action and reaction are 
equal and in opposite directions says an 
old yaw of physics. When we go up with 
a boom, we come down with a thud. It 
it better not to go up so high. Business 
is improving slowly—too slowly to suit 
some of us—but it is improving and if it 
comes back slowly, it will come back to 
Stay. 

The more we do individually to help 
make business better, the faster it will im- 
prove. The more of us there are to sit 
back and grumble and wait, the longer we 
shall have to wait—and the less we shall 
get when the waiting is ended, because there 
are those who are not waiting. 

It doesn’t require that one shall be the 
seventh son of a seventh son to know that 
this year is not going to develop what a 
few wildly enthusiastic optimists told us 
last year it would develop. On the other 
hand, those men who said it would be a 
generation before business got back to nor- 
mal and prices down appreciably below 
war levels, are just as wrong as can be. 

Great bodies move slowly when they 
move by rational processes. Business cer- 
tainly is a great body and when it inflates 
as it did for a time, obviously that inflation 
is artificial and unhealthy. 


VERY reliable source of information 

tells us that trade is improving. There 
are exceptional instances where it is not 
doing so. There are such instances even 
when most business is booming. There are 
lines that did not experience any War boom. 
We are experiencing a steady improvement, 
a continuing improvement. Let’s meet it 
half way. 

What you want is to see your own in- 
dividual business grow better. You can 
see that much sooner if you go get the 
business than if you play a waiting game. 
Business for you this year is going to be 
what you make it. 

Don’t be governed by conditions in your 
town. Go after more trade anyway. There 
are plenty of people around you earning 
livings and spending their money, If. as 
we often say, wages have not come down 
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in proportion to materials, then go after 
those wages as handled by the wage earners 
of your community. See that the money 
is spent in your store. 

See that you have the goods needed to 
handle the business that is available. Don’t 
skimp on stock until you have to turn 
away one customer after another with “All 
out of that today.” You can’t get any new 
business or hold any old customers or make 
any money on the “All out of that today” 
basis. It is important, of course, to keep 
stocks down properly, but isn’t it just as 
important to keep them up? 

You should have the standard goods you 
want to sell and you ought to be on the 
lookout for new things to add to the stock 
to make it obvious that you are up to date. 
Try to know as much as you can about 
what is new in your line. 

You cannot hold your own in competition 
when you have only 50 to 75 per cent of 
the items your customers ask for. 

Watch your stock closely with a view 
to keeping it ahead of the demand on new 
things. 


MAKE this a time to plunge a little on 

your advertising. Increase your ad- 
vertising appropriation, even to the extent 
of using up some of your profits in ad- 
vance. Go after the trade hard and keep 
going. The thing to do is to make up your 
mind that, whatever general conditions may 
be around you, conditions jn your store are 
going to be good, better, best. All you 
need for this is a fighting spirit, the spirit 
of the “Go-getter.” This is no time to wait 
for business to get better, and it is never 
time to wait for business to come to you. 





A Mark of Distinction 





ALTHOUGH small in its representation 
the plan of one progressive jeweler is 
nevertheless one of importance. On both of 
his main display windows he has arranged 
in red and gold his coat of arms with his 
name underneath. The design is small and 
by no means “flashy”. It really breaks the 
“white” and monotonous appearance of the 
large plate glass itself and adds a distinc- 
tiveness to the store which is really of value. 
These two attractive little symbols—one on 
each window—seem to individualize and 
characterize the store as one well worth 
considering for the purchase of better 
things in the jewelry line. C. Tt. 


A Timely Thought 








N enterprising New England jeweler 

created an impressive and yet practical 
display by placing in the window a vase 
filled with fresh daisies picked from the 
fields. The very appearance of this vase 
filled with daisies, which was quite in sea- 
son, attracted in itself attention. Leaning 
against the vase. which was a large one, 
was a card neatly lettered: 


Daisies 
And some of our table pieces 
are daisies, too. 


Surrounding the vase were several strik- 
ing table pieces in silver which were in this 
novel manner well called to the attention of 
all shoppers and passers-by. TSH. 
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Engraved Wedding Rings 


Yellow, 
Green 
and 


White Gold 





Handsomely engraved in the latest pat- 
terns. All fast selling designs are used. 


For those who still desire the plain band 
wedding ring we have them at 85c. a dwt. 


A complete line of fine wedding and grad- 
uation gifts in stock. 


Write for a Selection Package of Anything 
You Need. 


Henry Davidson RA You ‘Ga 


H. C. WITTER, 5 South Wabash Ave., Chicago, Il. 


Jewelers’ Buffs, Bristle and Wire Brushes, 
“MATCHLESS” White Diamond Com- 
pound and Rouge, Felt and Canvas 
Wheels, Steel Burnishing Balls and 
Cones, Toolmakers’ Aloxite Dental 
Wheels, Aloxite Grinding Wheels, 
Enamelers’ Carborundum Sticks, Elec- 
tric Heating and Tempering Furnaces, 
Enamels for Jewelry, Enameling on 
Jewelry and Novelties. 


Z. BERBERIAN 


174 Chestnut St., Providence, R. I. 























Seth Thomas Tambour No. 8 


Wm. Hobbs Clock Co. 


Incorporated 


10-12 Maiden Lane, New York 


Wholesale Distributors 
Seth Thomas Clock Co. 


Sessions Clock Co. 
Wm. L. Gilbert Clock Co. 
Western Clock Co. 
Ingersoll Watch Co., Inc. 


New Haven Clock Co. 
Waterbury Clock Co. 
Herschede Hall Clock Co. 
Ansonia Clock Co. 





Made in 18K Belais’ and Platinum 
We Do Not Sell to Retailers—Buy from Your Jobber. 


JOHNSON BROS. 


100 W. 2ist St., NEW YORK 

















CALIF. GOLD COINS 


MOUNTED Charms, Scarf Pins, 


Shirt Waist Sets, etc. 


Society’s Latest Fad 


Worn by many of 
New York’s 400 


Two Mounted Samples $2.00. Price List 
on Request 


D.N. ROSE & CO. 
TULSA, OKLA. 





Keep Me Smiling 
Our Trade Mark 

















CORAL STRINGS 
PEARL STRINGS 


CAMEOS PALOMBA, BROS, 











The Protection Ring Guard 


Has No Points to Catch or Scratch 
EASY TO PUT ON 


MA) Made in 14K Yellow and White 
| Gold 


’ The Lion Safety Pin Clutch Co. 
Pat. Feb. 2, 1917 81 Naseau St., New York 








Pat. May 25, 19 
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Getting Certain Definite Customers 
for the Jewelry Store 








Written Expressly for The Jewelers’ Circular 

















]* almost every city where there are 
several jewelry stores there is no one 
particular jeweler who controls all the best 
trade of the city. No matter how many of 
the city’s leading people the jeweler names 
as his regular patrons there are nearly al- 
ways some other prominent people whom 
he would like to have as customers. 

But how can the jeweler get these cus- 
tomers? 

It is for the purpose of telling how various 
jewelers have gone about this matter, that 
this article has been prepared. The ideas 
secured from interviews with various jew- 
elers have, for the sake of clarity, been 
grouped into an interview with a single 
mythological jeweler whom we will call Bill 
Smith. 

Anr here’s what “Bill Smith” has to say 
about the way he went about the problem 
of securing as customers for his store those 
leading citizens who were not in the habit 
of patronizing his establishment but who 
were in the habit of patronizing the stores 
of his competitors: 

“For quite a while,” said Bill, “I was 
pretty well satisfied with the business I was 
securing. I knew I didn’t number all the 
prominent citizens of my town as patrons, 
but I had my share of them. And I told 
myself this was all I could hope to have. 

“But it galled me whenever I saw the wife 
of the leading local banker sail past my 
store in her handsome new sedan and stop 
at the store of my strongest competitor, 
Sam Jones, down the’ street a little dis- 
tance. And it hurt to see the daughters 
of the city’s most prominent manufacturer 
doing the same thing and it annoyed me 
to see other leading people pass by my 
establishment to patronize other jewelers. 

“I knew I had the goods. I knew my 
store was just as attractive as any store 
in the entire city and I knew that I had 
the prices and the services. So there was 
no real reason why these people shouldn’t 
patronize my store other than the fact that 
they had gotten in the habit of going else- 
where when purchasing jewelry. 

“In time I got over being so extremely 
contented with merely getting my share of 
the trade of the city’s most prominent cit- 
izens. Of course my business wasn’t slump- 
ing, but it wasn’t going ahead the way it 
should and I realized that unless it started 
soon to go ahead more than it was that 
it wouldn’t be any very great length of time 
until I did begin to slip. 

“So I began to figure on the problem. 
How could I get the prominent citizens of 
my city who were not patrons of my store 
to come into my establishment and become 
regular customers? 

“I puzzled over this question for quite 
a long time. At one time I thought of 
addressing my regular newspaper advertis- 
ing specifically to certain persons from day 
to day. I knew such advertising would 


make people sit up and take notice and 
would probably be successful in bringing a 
good number of the people thus addressed, 
into my store. But I discarded this plan, 
after thinking it over carefully, because I 
felt it would be a weakness to confess in 
print that so many of the prominent people 
of the town were not my patrons. 

“Finally I sat down at my desk and made 
a list, off-hand, of all the leading people 
who were not customers of mine. Then I 
added to this list by going through the 
telephone book and making notes of the 
people named in that book who didn’t pat- 
ronize my establishment. In this way I 
had a quite extensive list of people who 
weren’t patrons but who should be patrons. 

“This, at least, was a definite start. I 
now had something specific to work on. 
The next step was to start to work. 

“My first stunt was to send a personal 
letter to all the women on this list. This 
personal letter was typed by my steno- 
grapher during her spare time and each 
letter was signed by myself. Each letter 
read about like this: 

“Tyear Madam: We have arranged a 
special display in our store of silverware 
for the home and are inviting a few of the 
more prominent people of the city to come 
to our store next Thursday afternoon be- 
tween 3 and 5 o’clock to inspect this dis- 
play. NO SILVERWARE GOODS WILL 
BE SOLD DURING THESE HOURS. 
Come and visit this display. You will find 
many of your friends in the store during 
these hours also inspecting this display.’ 

“My idea behind this stunt was that every 
woman js interested in silverware for the 
home and that by stating in my letter that 
the invitation to attend the display were 
limited to the city’s more prominent people 
would appeal to the exclusiveness of the 
recipients of the letters and be more calcu- 
lated to bring into the store the people I 
wanted to get into my establishment than 
if I issued a general invitation. 

“My idea proved to be right. I should 
judge that at least a third of all the women 
to whom I sent these letters came to the 
store to see the silverware display—which 
had been attractively arranged at the back 
of the store. And when it is realized that 
none of these women was a regular patron 
of my store, it can be seen that this was 
a distinctly successfyl business promotion 
stunt. 

“Of course there was much chattering 
among the women. And I took care to be 
on hand myself and to meet as many of the 
women as possible. I tried my best to make 
all the visitors feel perfectly at home and 
I flatter myself that I was highly successful 
in doing this. A large number of the new- 
comers also inspected the other goods on 
display in the store and two or three of the 
women made purchases while in the store. 

“This was a splendid start. And I’m 
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glad to say that as the result of this stunt 
several of the women immediately became 
regular patrons of my store—these being 
women who had never before patronized 
my establishment. 

“I next tried out a personal letter to the 
prominent men of the city whom I wished 
to number as patrons. I stated in this let- 
ter that I was going to have a special ex- 
hibition of fraternity and secret society em- 
blems to which only the more prominent 
men were being invited and during which 
no emblems would be sold. I figured that 
practically every prominent man in the city 
belonged to some lodge or other and that 
many of these men would be in the market 
for new emblems for themselves and for 
sons and brothers and nephews. 

“Of course the response to this wasn’t 
as heavy as was the response to the ex- 
hibition staged for the women. Men haven't 
sufficient time to attend many things of this 
sort. But enough came to make it worth 
while and I made a number of new patrons 
as the result. 

“Following these two stunts I searched 
the society columns of the local newspapers 
for the previous twelve months to secure 
data regarding anniversaries, weddings, par- 
ties, etc., vacation trips, etc., in the families 
of those prominent people whom I wanted 
as customers. Then, armed with this data— 
which I classified according: to dates—I 
wrote a number of personal letters from 
week to week along this line: 

“‘Dear Madam: We note that you will 
be observing your twenty-sixth wedding an- 
niversary this month. May we tender our 
congratulations and suggest that in this 
store you will find some splendid anniver- 
sary gifts to present to your husband or to 
purchase for your home? And so on. Of 
course each letter was in harmony with the 
event I was writing about. To vacationists 
I suggested vacation supplies and so on. 

“This sort of thing brought a very sat- 
isfactory number of replies. And as the 
result of all these efforts I soon found I 
was numbering a lot more of the people 
I wanted as patrons than ever before. And, 
surely, other jewelers could use these same 
ideas in getting more of the city’s prominent 
people as their patrons.” 

And surely “Bill Smith” is right. Surely 
YOU, Mr. Jeweler, could use these ideas 
in promoting your own store to good effect. 

Do so NOW! 





An Appealing Tie Up 


MPORTATIONS were novelly intro- 

duced by one New York jeweler in his 
window by means of photographs. In the 
same window he displayed four or five fa- 
miliar pictures, each one symbolic of a cer- 
tain country and owing to its familiarity 
quickly recognized. In front of the pictures 
the various importations were displayed. For 
example, a clear picture of the Eifel Tower 
served to call attention to several articles 
from France. A _ picture of Trafalgar 
Square in London proved the introduction 
to English articles, while one of Japan’s 
famous pagodas in the photograph pointed 
out to the passers-by desirable articles im- 
ported from Japan. In like manner other 
photographs served to present other articles 
from Spain, Italy, Egypt and so on. 
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LENTILLE CHEVEES 


To meet the increasing demand for Lentilles sufficiently high at 
the edge of the glass, to allow the required space for the watch hands 
of a movement having a high center post, this style of glass has been 
made. 


























The sectional illustrations below clearly show the shape of the 
underside of these glasses, as well as the regular shaped Lentilles. 
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REGULAR CHEVEES 


The above illustrations are a correct sectional reproduction of the 
two styles of Lentilles, having been reproduced by cutting the glasses 
across and making an impression thereof. 


_ A full supply of all sizes from 6. to 20 15/16 is obtainable from 
your jobber. 


The Lentille Chevees is in no wise intended to supersede the 
regular Lentille, as due to providing the necessary space on the under- 
side, this glass is necessarily higher. 


For thin cases with American movements, the regular Lentille 
should be used, so as to retain the appearance of the case as intended 
by the manufacturer. 


In ordering, be sure to specify “CCHEVEES LENTILLES,” as 
otherwise the regular shaped Lentille will be supplied. The Lentilles 
Chevees may be distinguished outside of the shape by the label which 
bears the letter “‘C’’ thereon, which does not appear on the regular 


Lentille. 
FOR SALE BY ALL JOBBERS 


Hammel, Riglander & Co. 


Sole Importers 


NEW YORK, U. S. A. 
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The Horological Questionnaire 


Written expressly for The Jewelers’ Circular by Lester B. Pratt 

















AutHor’s Note—Realizing that there is a scarc- 
ity of competent watchmakers employed or en- 
gaged in the jewelry business, this article is writ- 
ten at the request of the technical editor for the 
purpose of interesting the younger generation in 
the selection of watchmaking as an occupation. 
Among the mechanical occupations, watchmaking 
stands pre-eminent as a clean, profitable business, 
eliminating the monotonous routine of many other 
lines. The watchmaker has invariably been hon- 
ored as the highest exponent of human mechanical 
skill, and delicate precision instruments of every 
description come within the scope of the watch- 
makers’ ability. It would be impossible to operate 
our vast industrial system without the aid of 
accurate timepieces. Strictly speaking, the name 
“watchmaker” is a trade misnomer, as _ watch- 
making generally comprises the manufacture of 
watch movements. However, the name, ‘‘watch- 
maker,” in the jewelry business, is invariably 
applied to one who repairs watches, and a com- 
petent watchmaker or watch repairer should be 
able to make practically any part of the different 
kinds and models of watches now in use. 

If the remarks contained in this article are “‘old 
stuff’ to the competent workman, we trust that 
it will be considered in the same spirit in which 
it is tendered, viz.: that of interesting and im- 
parting information to the beginner.—L. B. P. 


(Continued from Technical Issue of May 3.) 

Question —How shall we proceed to 
grind tapers and such pieces, which requires 
setting the traverse spindle grinder at an 
angle? 

ANnswer.—We will assume that we wish 
to grind the points of 60° tapers which have 
been hardened. We often require tapers of 
various sizes from one-half inch in diameter 
down to three-sixteenths. Such tapers give 
the best service in every way if they are 
hardened and then ground true and smooth. 
It is a very simple matter to grind such 
tapers, but when we set the traverse sprindle 
grinder at an angle of 60°, we cannot drive 
a belt directly to the spindle from the coun- 
ter shaft, but must carry the belt over pul- 
leys on an idler stand, in which case the 
traverse grinder spindle may be set at any 
required angle and we may do our grinding 
Just as easily as we can do parallel grind- 
ing. 

Question.—What kind of an idler pulley 
stand will be most convenient to use in con- 
nection with our traverse grinder? 


ANSWER.—Some of the idler pulley stands 
are bulky and take up so much room on 
the bench that they are more of a nuisance 
than a help. A small telescoping idler stand 
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that may be attached directly to the trav- 
erse grinder frame will be found the most 
convenient type to use. Such a stand may 
be easily made and we may also use it in 
connection with an original pivot polisher, 
which will be described later on in this 
series, 

Question.—How shall we. proceed to 
make the idler pulley stand? 


Answer.—Referring to Fig. 62, which is 
a sectional view in elevation of our idler 
pulley stand, A is a piece of brass tubing, 
three-eighths of an inch in diameter by 
three and one-half inches in length and with 
quarter-inch hole. This is standard tubing 
and may be obtained of any machinist. G is 
a steel plug about five-eighths of an inch in 
length which may be turned to a drive fit 
and then driven tight into the end of the 
brass tube, allowing about half of the steel 
plug to project in order to turn it and 
thread it with a % x 40 thread. Referring 
to K in Fig. 57 of the January installment, 
we will observe a small hole which is 
threaded to take the steel plug of our tubing, 
A. At the opposite end of the tube, we at- 
tach a piece of brass rod one-quarter of an 
inch in diameter by three-eighths of an inch 
in length. This small piece of rod should 
be placed at right angles to the tube and 
may be hard soldered in place. Then we 
slot the tube for a distance of one and one- 
half inches and intersecting the small piece 
of rod which we have just soldered to the 
tube. The small piece of rod is then thread- 
ed % by 40 to take the knurled thumb- 
screw shown at E. Of course it is under- 
stood that half of the rod is threaded and 
the other half bored larger to ailow the 
screw to pass freely. Then we make the 
thumb-screw shown at E. This screw may 
be turned from a solid piece of steel (which 
makes the best screw) or it may be simply 
a steel rod driven into a brass disk and 
then turned to size and threaded. In either 
case, the edge of the screw should be 
knurled to facilitate using. This completes 
the work on the tube of our idler. 

The part B is a piece of brass rod one- 
half inch in diameter by four and one-half 
inches in length. A half inch ball is formed 
at the upper end, then the balance of the 
rod is turned to one-quarter of an inch in 
diameter to fit freely into the tube, A. Then 
we drill a hole in the end of the rod, B, and 
tap it to take a % x 40 thread screw and 
also make a knurled thumb-screw the same 

















THE JEWELERS’ CIRCULAR 















BE PROGRESSIVE—NOT BACKWARD 


Greater Accuracy 
METRIC GAUGING 


Pity the man you can’t persuade 
That the world has moved in the last decade; 

With his makeshift GAUGE and his methods slow, 
He dwells in the PROVINCE OF LONG AGO. 


CROWN WATCH GLASSES 


MADE IN FRANCE 
QUALITY —FINISH—CORRECT SHAPE === THE STANDARD FOR OVER SIXTY YEARS 
GREATER ACCURACY in the Gauging of Watch Glasses is a matter that concerns every Watch- 


maker and Jeweler, and with this end in view— 

CROWN WATCH GLASSES are labeled in accordance with the METRIC GAUGE while 
the old 16th numbers are retained on the labels for the purpose of comparison. 

THE OLD CUSTOM of labeling watch glasses by |6ths has led to endless confusion, inasmuch 
as the gauging by this antiquated method always lacked accuracy and uniformity, whereas 

THE METRIC GRADUATIONS being so much finer than the divisions of the 16th gauge, it 
follows that metrically gauged glasses run closer to size and are more accurate and uniform than 
is the case with the old 16th glasses. 

THE ADVANTAGES of the finer metric divisions consist in there being from 22 to 23 metric sizes 


to every series of 16 sizes on the old 16th gauge. 


Example A: The old series 12 even to 12!# has 16 sizes. On the metric gauge this series 
is divided into 23 sizes. 








Example B: Taking the old series beginning with 6 even and all the way through to 21 #4 
these amount to a total of 256 sizes. On the metric gauge these series are divided 
into 361 sizes—that is to say 105 more sizes—an increase of 40% in accuracy. 


METRIC GAUGE FOR DIAMETERS 
AND HEIGHTS 


With this Gauge the Diameter of the watch 
glass is quickly determined in 10th milli- 
meters. The projecting rod at the lower 
end of the Gauge indicates the height of 
the glass. Measuring the watch bezel 
on the sliding bezel gauge indicates the 
size of glass required. 


CROWN (Two Unit) METRIC WATCH GLASS CABINETS 


These handsome oak Cabinets are provided with 1580 compartments, numbered for carrying a 
stock of metrically gauged Crown Watch Glasses. The Cabinets can be arranged either 
by placing one on top of the other or side by side. (See cut.) 


THE COMPLETE METRIC COMBINATION includes, besides the 2 Cabinets and the Metric Gauge, the 
following CROWN WATCH GLASSES carefully selected as to sizes and heights: 
69 Dozen Miconcaves (138 Best Numbers) 
40 **  Genevas (80 “ ) 
3414 “  Lentilles (138 “ ~ 


Write for SPECIAL OFFER Prospectus 


CROWN WATCH GLASSES, METRIC GAUGE AND METRIC CABINETS 


Sussfeld, Lorsch & Schimmel 


153 West 23rd St. IMPORTERS New York 
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as we fitted into the end of the crosspiece 
on the tube, A. Next, at right angles to 
the rod and through the center of the ball, 
we drill a three-sixteenths hole and fit a 
steel rod about two and one-half inches in 
length, This steel rod will carry the pul- 
leys, which may be made of hard rubber, 
fiber or wood. We made very satisfactory 
pulleys of boxwood. They are one inch in 
diameter by one-quarter of an inch in thick- 
ness. They should be fitted with steel cen- 
ters in order to obtain good bearings. Our 
first step will be to select the material for 
the pulleys, allowing plenty of stock for fin- 
ishing to size. Then we turn up steel plugs 
about three-eighths of an inch in diameter 
by five-sixteenths of an inch in thickness 
and drill a one-eighth hole through the cen- 
ter. The plugs may be tapered slightly so 
that they will wedge securely into the wood- 
en pulleys. Then we bore a hole of suit- 
able size in the pulleys and drive the plugs 
in place. 

We may easily turn the pulleys to the 
proper dimensions if we make a short man- 
drill to drive in the hole in the steel plugs. 
This mandrill is simply a piece of steel rod 
which may be held in a wire chuck and al- 
lowing the pulley to project from the chuck, 
just enough to facilitate turning on both 
sides. Then we face the pulleys off on 
each side and turn the belt groove, which 
should be about 60°. After this work is 
completed, we may hold the pulleys in a 
bezel chuck and bore out the hole in the 
steel plugs to fit the rod, D. The rod D 
may be held in a wire chuck and a small 
projection raised on the end of the rod. 
This will prevent the pulleys from running 
off the rod at any time when the idler is 
in use. 

Now, if we wish to make an extra fine 
idler pulley stand, we may harden the rod 
D and grind it true with our traverse 
grinder and lap the rod dead smooth and 
give it a very fine finish. Also, we may 
harden the steel plugs and lap them to fit 
the rod accurately. Of course, such a fine 
job is unnecessary in this case, as the pul- 
leys simply act as a belt carrier and pre- 
cision is not required. However, this fine 
work may be done if a workman wishes to 
make an extra fine attachment. We made 
our idler pulley stand very carefully, with 
lapped rod and pulley bearings. Its action 
is perfect and after fifteen years’ use, no 
appreciable wear is apparent. 


We may also polish all parts of the at- 
tachment and have them nickel plated. Such 
an attachment will have a very beautiful 
appearance and when it is properly made it 
will last a lifetime. 


Qvuestion.—What kind of belting is most 
suitable to use for our idler pulley stand? 

ANSWER.—Many workmen attempt to use 
too heavy a belt with traverse grinders, 
Pivot polishers, etc. The proper kind of a 
belt to use with such an idler as we have 
completed is a round, rawhide twist, one- 
sixteenth of an inch in diameter. We may 
also use a three-eighths belt, but the smaller 
one will give much better results, as the 
vibration is greatly reduced with the smaller 
size belt. Another point we must bear in 
mind in such cases, is this: do not try to 
work with a very tight belt as this always 
Produces more or less vibration. The belt 
tension should be just barely sufficient to 
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drive the grinding wheel. A hard rubber 
pulley on the traverse spindle will always 
carry a belt much better than any other ma- 
terial and a large pulley will always an- 
swer the purpose much better than a small 
one, 

In using an idler of this type, we must 
be sure to keep the pulleys well oiled when 
in use, as they are usually run at high speed 
and the oil is thrown off easily. A heavy 
oil will answer much better in this case 
than a light oil. 


QuestTion.—How shall we proceed to 
grind some 60° male tapers with the aid 
of our idler pulley stand? 

Answer.—We will assume that we have 
made up various sizes of tapers. A good 
assortment of such tapers will be one-half 
inch, three-eighths inch, quarter-inch and 
about three of three-sixteenths inch each. 
This will give us an assortment that will be 
useful in all classes of work and hard ta- 
pers which have been ground true and 
smooth will last indefinitely. Our first step 
will be to make: sure that our taper chuck 
is perfectly true and that the hole is clean 
and free from all dirt, lint, etc. Then we 
may insert the largest taper we wish to 
grind in the taper chuck and place the trav- 
erse grinder in position in the slide rest. 
Then we set the upper slide at 30°, which 
will give us the required 60° angle. Next 
we place the idler pulley stand in position 
and have the rod, B, telescoped into the 
tube A, as far as possible. It is not ad- 
‘visable to raise the idler pulleys any higher 
than necessary, as the higher the idler pul- 
leys are, the greater will be the vibration, 
which we wish to avoid as much as possible. 
The telescoping of the two parts furnishes 
a ready means of adjusting the belt to the 
proper tension, but we do not raise the ,ul- 
leys to the limit, except in special cases, 
where we wish to observe certain kinds of 
work to better advantage. : 

The rod D should always be set parallel 
with the lathe bed, regardless of the angle 
at which the traverse spindle is set. Then 
we adjust the belt at the proper tension and 
we are ready to grind the tapers. 

The actual grinding is a very simple op- 
eration, once the attachment is in the proper 
position. We usually run the lathe head 
at a low speed and the traverse spindle at 
a high speed. We must not attempt to take 
too heavy cuts. The best results and 
smoothest finish is obtained by taking sev- 
eral light cuts rather than a few heavy cuts. 
After the stock is ground down so that 
clean steel shows all over the surface, then 
we run over the work with the grinding 
wheel several times without any further 
feeding in. This method will produce the 
very best results. All of the tapers may be 
ground in this manner and the surface will 
be very smooth with fine, true points on 


each taper. 
(To be continued) 








“Here, boy,” said the wealthy motorist, 
“I want some gasoline, and please get a 
move on! You will never get anywhere in 
the world unless you have push. Push is 
essential. When I was young I pushed and 
that was what got me where I am.” 

“Well, guv-nor,” said the boy, “I reckon 
you'll have to push again ‘cause we ain't 
got a drop of gas in the place.”—The Amer- 
ican Boy. 
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Bill to Change the Calendar 


(THERE was introduced, a short time ago, 

in the House of Representatives by Mr. 
Andrews, of Massachusetts, a bill designed 
to change the monthly calendar. The bill 
reads verbatim as follows: 





To eliminate from our Julian cal- 
endar all numbers in it prompted by 
the pride of Augustus and to incor- 
porate in their places the original uni- 
form numbers written by Caius Julius 
and enacted by the Roman Senate. 

Be it enacted by the Senate and 
House of Representatives of the United 
States of America in Congress as- 
sembled, That the months, their names, 
and order_as in our present Julian cal- 
endar be osetia but the number of 
days in each month, respectively, be as 
indicated in the schedule below: Jan- 
uary, thirty-one days; February, thirty 
days (common year, twenty-nine 
days); March, thirty-one days; April, 
thirty days; May, thirty-one days; 
June, thirty days; July, thirty-one 
days; August, thirty days; September, 
thirty-one days; October, thirty days; 
November, thirty-one days; December, 
thirty days. 





Prices for Cleaning Chiming Clocks 





THE following prices are charged by a 
representative New York retail jeweler 

for cleaning striking and other clocks: 
Cleaning Grandfather strike clock....... $15.00 
Cleaning Westminster chimes hall clock.. 25.00 
Cleaning Westminster chimes mantel clock 

GMNMMIREN NO arixe ctnad vieni/ue awacencaeads 10.00-15 
Cleaning Westminster chimes mantel clock 

Ce WIN iS xb cdacdecdceccuudas 1 
Cleaning eight day mantel clock (Amer- 

MN titxnehndadedicas cnnetusadees 2.00- 6 
Cleaning eight day mantel clock (French) 8.00-12 
Cleaning quarter strike French traveling 

CE dia cdecedeccdrdtintecsaeiandudes 18.00 
Cleaning five minute repeater French trav- 

CUI CIEE 0 es. tcc cenenesscececenees 20.00 
Cleaning minute repeater French traveling 

GIG 6 eh vnceknccavedeasseceusbesaus 20.00-25 
Cleaning Seth Thomas desk clock, eight 

Co OO Pree rrerer rr rt eee a 

The above charges are for cleaning only 
and setting up where necessary. They vary 
according to grade of movement and extra 


additions, such as alarms, etc. 





Smile Awhile 





Fresh: “I don’t know what to do with 
my week-end.” 

Soph: “Put your hat on it.”—Business 
Suggestions, 


* * * 


A yard of silk, a yard of lace; 

A wisp of tulle to give it grace; 

A flower placed where flowers go; 

The skirt knee-high, the back waist low; 

One shoulder strap, no sign of sleeve, 

Ift she should cough, Good Morning Eve. 
—The Horne Pipe. 





Belle: Did his face express any emotion 
while I was singing? 

Beulah: Really, I don’t know. 

“Why, couldn’t you see his face from 
where you sat?” 

“No, he was yawning.”—Yonkers States- 
man. 
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Satisfying ! 
W. B. & CE 


WATCH GLASSES 
None Better! 





FOUR FUNDAMENTALS: 
GAUGE FLEXIBILITY, QUALITY AND FORM 
TELL THE STORY 


BEWARE OF SUBSTITUTES 


WwW. B. & CIEIS THE WATCH GLASS THAT 
NEVER DISAPPOINTS 


MADE IN LORRAINE, FRANCE, SINCE 1721 


CARRIED BY ALL LEADING JOBBERS 


ALBERT BERGER & CO. 


MANUFACTURERS AND IMPORTERS 
NEW YORK 
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History and Progress of the Inventions 
for Accurate Timekeeping 








By Ferd. T. Haschka 


Faper presented at First Annual Conference of the Horological Institute of America, 
May 11th, 1922, at the National Research Council, Washington, D. C. 

















‘te {E invention of mechanical timepieces 
or clocks dates back to a period of 
which we have only meagre records. Some 
attribute the invention to Pacificus, Arch- 
deacon of Verona, who died in 846, and 
others to Pope Gerbert, who died in 1003. 

The distinguishing feature of mechanical 
clocks from the clepsydras and similar 
mechanisms with toothed wheels, is that the 
clock is driven by a weight and has an 
escapement, which prevents the train of 
wheels from running down too quickly. 

The invention of the escapement is not 
recorded in any of the ancient writings, but 
during the 11th and 12th centuries there 
were already numerous clocks in monas- 
teries and on church towers, and by the 15th 
century small clocks were also to be found 
quite frequently in the dwellings of the no- 
bles and the wealthy. The monks of the 
period sometimes constructed clocks in their 
abodes, and being intelligent, they also add- 
ed mechanisms which showed the motion of 
the heavenly bodies, and also striking parts 
which told them the time for their prayers. 

The first early clock of which we have 
authentic record is one that was constructed 
by Henry de Vick, at the command of 
Charles V., for the Palace of Justice of 
Paris in 1364. It had a verge escapement 
and a suspended foliot with weights for 
regulation. 

Peter Henlein invented, about 1500, the 
mainspring as a driving power for clocks 
and opened a new field for them, as that 
improvement made them portable. He also 
pivoted the foliot and lodged it in pivot 
holes. This arrangement of the escapement 
made the timepieces run very irregularly, 
as it was greatly under the influence of the 
changing force of the mainspring. He then 
invented the stackfried, which was designed 
to equalize this force more regularly. The 
next notable improvement was the invention 
of the fusee by Jacob Zech, of Prague, in 
1525, and this device performed its office 
so well that it is still used almost in its 
original form. 

It was known long before clocks were in- 
vented that if a weight fastened to a string 
is suspended and put, in motion, its vibra- 
tions would be more uniform than anything 
then known, It was also known that by 
shortening or lengthening the string the 
number of vibrations could be increased or 
decreased. The astronomers and_ other 
learned men of those times made use of this 
device for accurate time measuring, 

Galileo in 1582 discovered that the large 
and small vibrations of the lamp hanging in 
the Cathedral of Pisa were performed in 
equal periods, which he found by comparing 
them with his pulse, and this suggested to 
him the use of the pendulum as a regulator 
for clocks. 

_Dr. Robert Hook discovered that the re- 
silience of a spring is proportional to the 


angle through which it has been wound, 
which he expressed in the sentence of “Ut 
tensio sic vis,’ “as is the tension, so is the 
force.” He applied a straight spring to the 
balance to sustain its vibrations. He also 
applied two balances, coupled together, as 
a means for improving the timekeeping of 
watches., He also invented a wheel-cutting 
engine about 1670, and an anchor escape- 
ment and a duplex escapement. 

Christian Hughens was the first to con- 
ceive the idea of applying a pendulum to 
a clock as a regulator in 1656. In 1673, he 
published his famous work, “Horologiorum 
oscillatorium,” in which he describes his 
clock with drawings, and also establishes 
the theory that the long and short arcs of 
vibrations of the center of oscillation of a 
pendulum will be isochronous, if perform- 
ing a cycloid. He applied cycloidal checks 
to his clock to lead the pendulum through 
such arcs of vibration, but this device intro- 
duced new defects which were worse than 
the fault he tried to correct. He also 
pointed out that an impulse given at the 
point of dead center will not affect the 
isochronism. He also invented an arrange- 
ment of the cords *for the driving of a clock 
to maintain the driving power while winding 
up. The clock he describes in his book al- 
ready shows a concentric minute hand, and 
he also noticed irregularities in the rate of 
his clock, due to the changes of heat and 
cold. 

Gruet, of Geneva, substituted a fusee 
chain for the catgut then used in 1664. 

Daniel Quare is credited with having in- 
troduced the concentric minute hand in 1670. 

John Harrison, the father of the marine 
chronometer, spent a busy life in its inven- 
tion and construction. 

England, France and other maritime na- 
tions offered large prizes for the invention 
of a method cf determining the longitude at 
sea. The only two methods then known 
were the locating of the position of the 
moon in relation to certain stars and by this 
aid to calculate the longitude; and by means 
of clocks, which were then very unreliable. 
The various governments gave great en- 
couragement and financial support to clock- 
makers, which stimulated the creation of 
new devices for the measuring of time with 
greater accuracy. John Harrison received 
the greatest reward for his timekeeper, 
which ran far closer than the stipulated 
record which was required for the govern- 
ment reward. 

John Harrison in 1726 invented the grid- 
iron pendulum, composed of four brass and 
five steel rods, arranged to neutralize the 
effects of changes of temperature. He also 
invented the fusee maintaining spring in 
1750, which is still used today. He also in- 
vented a compensating arm, with two pins 
at the end, between which the hairspring 
vibrated and which lengthened or shortened 
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the effective length of it as the temperature 
decreased or increased. 

George Graham invented the dead beat 
escapement for clocks at the beginning of _ 


the 18th century. He also invented the 
mercurial pendulum in 1715. These two in- 
ventions, still used today successfully, 
marked the beginning of accurate time- 
keeping by clocks. 

Thomas Mudge made improvements in 
marine chronometers and invented the lever 
escapement in 1765, which he later discarded 
to improve the verge and the cylinder 
escapement. The lever escapement was im- 
proved and is used today, whereas the other 
two have been abandoned, not being suit- 
able for accurate time-keeping. 

John Arnold invented the chronometer 
escapement known by his name, in 1782, and 
in 1775, the helical balance spring, as used 
today in marine chronometers. He also in- 
vented a compensation balance, and con- 
ceived the idea of bending the ends of the 
helical hairspring inward toward its center 
to give the spring greater freedom of de- 
velopment. 


Thomas Earnshaw invented in 1790 the 
spring detent, chronometer escapement and 
the compensation balance as used today. 

Great strides were made about this period 
in the improvements of the marine chronom- 
eter. In France, Le Roy, Berthoud, Breguet: 
and others also invented and improved the 
mechanism of this timepiece. It was Abra- 
ham Breguet who conceived the idea of 
bending the outer end of the volute hair- 
spring upward and inward toward its cen- 
ter, by which form he increased its freedom 
of action to such an extent that it performs 
the same office in a watch as the helical one 
in the chronometer. He also invented the 
tourbillon to correct the position error. 

The chronometer escapement, like most 
other escapements, and also other mechan- 
ism, was not the complete work of one in- 
ventor, but was developed gradually by im- 
provements made by various artists. 

The position of the ends of the hairspring 
has a great influence on the rate of a chro- 
nometer in regard to large and small vibra- 
tions, as well as to different positions in 
watches. Fred, Berthoud was one of the 
first horologists to point out this fact. 

Dent pointed out in 1833 that if a chro- 
nometer be regulated for two extreme tem- 
peratures, it will gain from one to several 
seconds in the middle temperature between 
those two extremes. He also devised a new 
balance designed to counteract this defect. 
Numerous other makers devised new bal- 
ances for the same purpose, which answered 
the purpose more or less well, and among 
whom were Molyneux, Eiffer, Vissiere, 
Pool, Kulberg, and others. These devices 
for counteracting the secondary error ac- 
complished the purpose for which they were 
made very well, but the very fact that they 
were more or less complicated or con- 
strained bore possibilities of hidden defects, 
which often made them unreliable. It is for 
this reason that the authorities of some 
navies preferred chronometers with plain 
balances. 

One of the most baffling peculiarities of 
chronometers is the fact that every new 
chronometer gains on its rate in the first 
two or three years. Many theories have 
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(Continued from issue of May 31) 
Selection of Apparatus to Receive Radio 
Time Signals 
THE selection of radio receiving apparatus 

for time signal service depends,. among 
other things, upon the following considera- 
tions : 

(1) The distance of the receiving sta- 
tion from the time signal transmitting sta- 
tion whose service it is desired to receive. 

(2) The nature of the waves transmitted 
from the transmitting station. (It will be 
noted from the table above that some of 
these stations use.transmitting sets of the 
arc type, while others use transmitting sets 
of the spark type. The apparatus which is 
suitable for receiving from the spark stations 
is not always suitable for receiving from the 
arc stations. However, the apparatus for 
receiving from arcs can, in almost all cases, 
be used for receiving from spark stations. 
If it is desired to receive time signals from 
one of the short-wave radio telephone trans- 
mitting stations, this can be done with ap- 
paratus of the general type used for receiv- 
ing from spark stations. However, the wave 
length employed must be considered as noted 
below.) 

(3) Strength of Signal Desired.—One 
must determine whether he is content to hear 
the time signals when the telephone receivers 
of the receiving set are placed against his 
ears, or whether it is desired to hear the sig- 
nals through a large room, or to cause them 
to operate a chronograph or other recording 
device. 

(4) Wave Length Range—The wave 
length used by the time signal transmitting 
station must be known, and decision must be 
made as to whether the receiving set should 
be such as to tune also to other wave lengths. 
If a wide wave !ength range is required, this 
adds to the cost of the set. 

(5) Portability, Appearance, etc.—These 
features depend upon the particular pur- 
poses for which the receiving set is to be 
employed and are subject to considerable 
variation. 

Advice as to the particular kind of receiv- 
ing set which will be satisfactory under the 
conditions noted above may usually be ob- 
tained by consulting with a local dealer in 
electrical and radio supplies. In general, one 
can hear the signals at a distance of 100 
miles from anyone of the spark stations in 
the above list by using a receiving set em- 
ploying a crystal detector. At greater dis- 
tance, say up to 500 miles, or when strong 
signals are desired from nearby stations, it 
is preferable to secure a reciving set em- 
ploying electron tube detector. It is also 
desirable to use a set of the type known as a 
“regenerative” receiving set, in order that 
the signals may be as loud as possible with 
a given detector, and in order that if the 
Proper wave length is obtainable, the set 
may be adjusted in such a way as to receive 
Signals fromthe arc station. At points more 


distant than this, say up to 1,000 miles, to 
secure strong signals a regenerative receiving 
set should be used, together with an electron 
tube detector and two or three stages of 
audio-frequeticy amplification. For recep- 
tion at more distant points, special appara- 
tus is ordinarily required unless rather weak 
signals are satisfactory. 

It is well to remember that the distances 
over which radio signals are transmitted 
from a given station are very much greater 
at night than in the daytime, so that very 
loud signals may frequently be heard at 
night, while the signals may be scarcely aud- 
ible in the daytime without more sensitive 
receiving apparatus. 


Installation of Receiving Set 


In installing the receiving set, the principal 
attention must be given to the location and 
construction of the antenna. It is desirable 
for receiving from the long wave time signal 
transmitting stations that this antenna be a 
wire which extends out horizontally from 
the receiving set to as gréat a distance as 
convenient, say up to 200 or 300 feet. Care 
should be taken to keep the antenna free 
from danger of contact with electric power 
lines, and in general it should run perpen- 
dicular to such lines rather than parallel to 
them. The antenna wire should preferably 
be high enough to clear all nearby trees or 
buildings, but excessive height is not espe- 
cially important for a receiving antenna. 
Other features of the installation being 
equally convenient, it is slightly desirable 
that the antenna extend away from the re- 
ceiving set in a direction opposite to the di- 
rection of the transmitting station which it 
is desired to hear. 

The size of the wire used for a radio re- 
ceiving antenna is not important so long as 
it is strong mechanically. The antenna wire 
should be insulated from any metal struc- 
tures or other objects which would tend to 
conduct current away from it to the ground, 
although such insulation as is ordinarily em- 
ployed in the electric bell and other signal 
wiring is sufficient for receiving stations, ex- 
cept that provisions should be made against 
grounding of the antenna by wet weather. 

Much shorter antenne than suggested 
above can be used, and the antennz can even 
be located inside of buildings, but in such 
cases it is usually necessary to compensate 
for the smaller dimensions of the antenna 
by the use of additional stages of amplifica- 
tion in the receiving set. 

The connection from the receiving set to 
the ground should be made in as nearly a 
direct line as possible, and it is especially 
important that a thorough ground connection 
be made to a water pipe or other suitable 
conductor. A protective device, approved by 
the Underwriters’ Laboratories, should be 
connected between the antenna and ground 
wires, as near to the point of entrance uf 
the antenna wire to the building as possible. 
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As an additional protection, it is desirable 
to use a single-pole double-throw switch to 
connect the antenna to the ground when the 
receiving set is not in use. When the switch 
is closed, its blade is therefore connected 
across the terminals of the protective device. 
The installation of the receiving apparatus 
proper is usually fairly simple and should 
be made in accordance with the directions 
furnished with the apparatus, and the nota- 
tions marked on the receiving set itself. The 
receiving set should be located as near to the 
entrance of the antenna wire to the building 
as possible, and the wires connecting the 
several parts of the receiving set should be 
as short as they can conveniently be made. 
The reception of radio signals has become 
such a popular topic of conversation that 
many jewelers can unquestionably find it 
possible to turn this interest to their own 
advantage by installing a radio receiving 
equipment which will not only receive time 
signals for their own use, but which can be 
used to receive the radio telephone broad- 
cast services which may be available in their 
localities. The manipulation of a receiving | 
set is not especially difficult, and local deal- 
ers and local radio amateurs will usually be 
found to be very glad to assist in the in-! 
Stallation and initial adjustment of the ap- ; 
paratus. 





[THE END.] 





Convenient Form of Ring Tray 


A CONVENIENT form of ring tray is il- 

lustrated herewith. This tray is made 
entirely in white and is very substantial, A 
feature of it is that it can be washed repeat- 
edly or without injury. Each ring is placed on 

















EFFECTIVE WAY OF DISPLAYING RINGS 


the tray to look just as if on the finger. The 
separate and distinct showing of each ring 
in this way adds, of course, to the effective- 
ness of the display. It allows the design of 
each mounting to be readily seen and thus 
the individuality of each ring is maintained. 
Special care has been taken to allow each 
ring to be displayed securely and at the 
proper angle. 

Another feature is the fact that there is 
ample space for indicating the price of the 
ring, if desired. 








D. A. Miller, jeweler, and Melvin Bonde- 
lin, optician, have sold their leases in the 
Lyric building on W. Superior St., Duluth, 
Minn., which were recently purchased by 
the Kresge 5 and 10-cent Stores. They 
will have to vacate by July 1 to comply 
with the terms of the agreement. The 
Kresge company will then make way for a 
new structure. Mr. Miller said that he 
would be forced to go out of business in 
Duluth temporarily. 
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NEWARK NEW JERSEY 
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Any Jeweler That Can Make Platinum 
Jewelry, Can Make Pallador Jewelry 


| PALLADOR | is the new 18 K. Palladium 


ite Gold, containing precious 
metals only, and in working qualities the nearest 
approach to platinum. 


| PALLADOR | contains neither nickel nor zinc, 
therefore can be remelted with- 

out changing properties and can be soldered without 

tarnishing. Can be Engine Turned and Enameled. 


PALLADOR | can be worked without special 
complicated directions, as_ its 
use does away with pickling, stripping, or other 
chemical processes. 


| PALLADOR can easily be set. Beads raised 
without difficulty. Danger of 
chipping eliminated. Its blue tint matches diamonds 
perfectly. 

For More Detail See Our Ad in The Jewelers’ Circular 

May 17 
A trial order is the best test. If not satisfactory, 
may be returned. 
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_QUERI 


[Answers are also solicited from our readers to the questions published on this page.] 
No attention paid to communications unless accompanied by full name and address of the writer. 


Question No. 3856.—Does Cyanide Solu- 
tion Injure Hairsprings?—Kindly inform 
me if it is advisable to dip a hairspring in 
cyanide when cleaning a watch—A. C. 

ANswer.—Hairsprings are not injured by 
dipping in the cyanide solution, providing 
we use a solution of suitable strength and 
then thoroughly remove all traces of 
cyanide after such treatment. A suitable 
solution may be made by dissolving one 
ounce of sodium cyanide in one quart of 
soft water, or what is still better, distilled 
water. When a watch simply requires clean- 
ing we do not remove the hairspring from 
the balance. We place the balance on the 
small wire loop and dip it in the cyanide 
solution for a few seconds, until the tarnish 
is removed, then rinse it thoroughly in a 
solution of soapy water, then in clean, hot 
water and dry in hot sawdust. As the 
cyanide is rather slimy and clings to the 
work, we use the soapy water to assist in 
removing the cyanide, then the clean hot 
water will quickly remove the soapy water 
and all traces of cyanide. We may under- 
stand this process of removing the cyanide, 
if we perform a simple experiment. If 
we dip our fingers into the cyanide solu- 
tion then rinse them in water, considerable 
rinsing will be required to remove the 
slimy or soapy condition of our fingers, 
but if we dip our fingers into the cyanide 
solution, then rinse them in the soapy water 
and then in the hot water we will observe 
that the cyanide is thoroughly removed in 
much less time. 

Alcohol is not essential in such operations, 
as the only part that alcohol plays is simply 
to hasten the drying of the work. If we 
use hot water and finely sifted, hot saw- 
dust, we attain the same results and the 
alcohol may be dispensed with, 

Question No, 3857.—To Remove Tripoli 
and Rouge from Jewelry After Buffing.— 
What method do the manufacturers use for 
removing tripoli and rouge from jewelry, 
after it has been buffed? I find that ammoma 
and water does not readily remove the buffing 
dirt—J, A, S, 

Answer.—As tripoli and rouge are grease 
compounds, they are more readily removed 
by scrubbing or washing in benzine, then, 
the slight film of grease may be quickly 
removed by washing with ammonia water 


and soap. This is the usual method fol- 
lowed in the average shop. Many of the 
large manufacturing shops, who handle 


large quantities of work, use steam under 
low pressure for removing the buffing dirt. 
This method requires very little, if any 
sctubbing, and leaves the work in the very 
best condition, as the fine scratches .from 





the scrubbing brush may be eliminated. 
Obviously, such methods require expensive 
equipment and are not available in small 
shops. 

Question No, 3858.—Factory Timing 
Methods.—Kindly give the factory methods 
of timing watches so as to have the regula- 
tor in dead center—O. T. 

ANSWER.—The various factories follow 
slightly different methods in timing watches 
so as to have the regulator in the center. 
Furthermore, it is quite a proposition for 
the watchmaker at the bench to follow fac- 
tory methods in such cases, unless we have 
on hand, a full assortment of all weights 
of balance screws for all makes and models 
of movements, It should be thoroughly 
understood that a repair man cannot always 
follow factory methods in any line of en- 
deavor. This is not always the case, but it 
is usually true. 

We will assume that we have at hand, 
a balance for a 16 size movement. The 
first step will be to place the required num- 
ber of screws (usually, from 12 to 16 
screws) in the rim of the balance. These 
screws will be all of the same weight and 
each pair will have a known value, for 
instance, 138 seconds in 1 hour. The next 
step will be to vibrate a hairspring and in 
this connection, it must be appreciated that 
iactory springers become very expert in this 
respect and can vibrate hairsprings so that 
very little alteration, if any, will be required 
to bring the balance to time. However, we 
will assume that after the movement is run 
a few hours, it will indicate a losing rate of 
48 seconds in 1 hour. Consequently, if we 
remove a pair of the original screws, which 
have a known value of 138 seconds per 
pair in 1 hour, and substitute a pair of 
screws having a known value of 90 seconds 
in 1 hour, we may obtain a rate so close 
that the final timing may be done by a slight 
movement of the regulator. It must be ap- 
preciated that the factories have every 
facility at their command and are enabled 
to make balance screws of any size or shape. 
Then, with very delicate scales, they may 
be weighed and exact values obtained. 
Such values are the result of many and 
careful calculations and, as mentioned 
above, such methods are not always prac- 
tical for the man at the bench. However, 
it is possible for the watchmaker to ob- 
tain an assortment of balance screws of 
various values for many American move- 
ments, and where such screws are available, 
it is a simple matter to rate a movement, 
with the regulator in the center. 

Question No. 3859-—Fork, Balance, etc. 
—Will you please answer the following ques- 
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tions in your “Work Shop Notes” ?—F., B. 

No. 1—What ts the best method of polish- 
ing the lever fork slot? 

No. 2—What is the best way to refinish 
balance pivots, without using a pivot 
polisher? 

No. 3—How can I stake wheels centrally 
when they should be staked to the pinion 
leaves? In other words, the hole in the 
wheel does not seat on the entire pinion, 
but simply on the outer ends of the pinion 
leaves. 

ANswer No, 1—You can purchase a fork 
polisher from the supply houses for~ this 
purpose or you may easily make such a 
toc!l. Such a tool is simply two pieces of 
thin steel riveted together at each end in 
such a manner that they will be separated 
in the center by about one-sixteenth of an 
inch, To make such a tool, we will require 
two pieces of very thin mainspring steel, 
about one mm. in width and 3 inches in 
length. A small rivet is put in each end, 
and another rivet about one inch from one 
end of the spring. The short end of the 
polisher may be fitted into a small handle 
for convenience. The polisher is prepared 
for use by rubbing it crosswise with a No. 
1 emery stick. This will make fine lines, 
similar to a burnishing file. To use such 
a tool, we simply apply a slight film of 
oil, then place it in the fork slot and rub 
it back and forth. In using such a tool, 
we use a glass and must be careful that the 
polisher is held straight and parallel with 
the sides of the slot. The operation is 
similar to burnishing a pivot with a steel 
burnisher, 

No. 2—In regard to refinishing balance 
pivots, we assume that you require some 
method for refinishing a pivot that has been 
straightened and simply needs a_ slight 
amount of smoothing. for this purpose, we 
invariably use a small slip of Jasper stone. 
Such a slip may be about one-quarter of an 
inch square and three or four inches in 
length, and you can obtain same from the 
supply houses. We leave two of the corners 
sharp and square and the other two corners 
are rounded to conform to the shape of 
the balance pivot. You may round’ the 
corners easily with a clean India stone. 
Light pressure and a few strokes across the 
pivot will produce an excellent finish. 

No, 3—We will assume that the hole in 
the wheel is rather large and that it will 
rest on the outer ends of the pinion leaves. 
Our first step will be to cut a seat for the 
wheel. To do this we select a chuck that 
will take the pinion freely, then grip the 
pinion in the chuck, leaving the pinion ex- 
posed just a trifle more than the depth of 
the seat we wish to cut. If the pinion 
leaves are very thin, it will be wise to fill 
the spaces with shellac for protection. We 
use a slide rest for cutting such seats, and 
a sharp V tool is quite suitable. We never 
attempt to cut or turn pinion leaves with 
a hand graver on account of risk of break- 
age. The slide rest tool should be set ex- 
actly “on the line of centers” and with 
the point of the tool set so that it will 
undercut slightly. We run the lathe at high 
speed, as a low speed tends to breakage. 
We usually take very light cuts for the 
same reason. The seat should be cut to fit, 
the hole in the wheel very closely; in the 
machinist’s parlance; a drive fit. We-allow, 
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A young man asked one of our big men in this 


country what he considered the secret of success. - 
The big man said, “Know your work.” REFERENCE:—Corn Exchange Bank (Fulton St. Branch), 


Bradley exists for the sole purpose of putting New York City and satisfied customers 
meme men on their feet for life, of training them to 
ow their work so well that they can hold their 


own anywhere, among the big men in the line. 
You would like to be able to hold down a first- 
class position in a first-class shop, drawing the salary 


of an expert watchmaker, jeweler and engraver, but 























can you deliver the goods? If not, let Bradley help For Cleaning Delicate Hairsprings 
ou. on’t put it off another day. A course at — . . 
agen | il Be ng vo Mine A pling ing Scientific Cleaner for Wrist Watches and Ultra-Thin Movements 
“A good trade is better than a bank account, for Unexcelled for cleaning bracelet watch hairsprings and 
you cannot lose it.” ; delicate movements, Non-corrosive. Leaves the watch 
Bradley has the men—instructors who for years chemically clean. 
have devoted their entire time, thought and energies Execute your work in a practical, workmanship manner, 
to teaching watchwork, jewelrywork and engraving. without the use of benzine, cyanide of potassium, solution, 
At Bradley nothing is lacking that is necessary to soap and water, alcohol or sawdust. 
make you an expert workman. Saves 50% of the time required to clean by other methods. 
Get our latest catalogue. Address Price per litre......... $2.50 
‘ Four litres ........ 
Bradley Polytechnic Institute ; tae 
Herelegical Department C, Peoria, Til. Horological Research Laboratories 
512 Trust Bldg., Galveston, Texas 





————— — ——— 
































—_ —— 
TRADE MARK REGISTERED U.S. PATENT OFFICE. 


PLATINUM & GOLD-PLATING SALTS | |5. 4. BERGE 2222 


A Concentrated Salts for Electro-Plating in Gold, Silver, Platinum, 
i Bronze, Copper and Stripping 


THE CREEN ELECTRIC co., 81 Nassau St., New York THE BUYERS’ DIRECTORY 


Mfrs. of Polishing Motors, Plating Dynamos, Generators, Demagnetizers and Plating Salts Price $1.00 
The Jewelers’ Circular, 11 John St., New York 


{SAL-HYDE? — | |. Crycibles 
































June 7, 1922. 


Workshop Notes Department 








a slight amount of stock for riveting and 
also undercut properly for riveting. Then 
we remove the pinion and clean off the 
shellac, if same has been used. Set the 
pinion in a hole in the staking tool die that 
fits the lower pivot closely, then select a 
flat face hollow punch of same diameter as 
pinion and stake wheel in place. A job 
may be done in this manner so that the 
wheel will be centrally located and true in 


the flat. 





Gold Casting in Sand 





HE first and most important operation 
in casting gold in sand molds is to pro- 
cure the right kind of sand and to be sure 
to have the casting metal at the right 
temperature. In order to get fine gold cast- 


ing it is essential to use French sand which ~ 


is the finest on the market and inexpensive. 
The molds are made from this sand and 
baked in an oven. Sometimes they are 
baked over night, depending on the class 


of work to be done, whether rings, scarf, 


pins, medals or emblems. 5 Magia, 
First the ring or other article to be made 


is placed on the round plug of the: size of: 


the ring to be made. Then a tubing is fitted 
over the plug so that when the ring is 
molded it is removed from the mold and a 
sand core is made in the tube. Place the 
sand core in the mold just made. The mold 
is now ready to dry in the oven which takes 
from two to three hours after which you 
are ready to cast the gold in it. See that 
the gold running around your sand core 
forms the inside of your ring. In this way 
the writer has cast as many as 200 rings 
a day. 

The mold can only be used once, a new 
one being made for each casting. In making 
the mold, an iron frame is used, the size 
depending upon the number of rings or pat- 
terns to be made. The patterns can be 
formed out of any kind of metal and some- 
times they are modelled in wax. 

The material to be used for the pattern 
depends largely on the design which you 
intend to make. I have cast in sand molds 
as many as 20 rings in one mold at a time. 
In this way many articles may be repro- 
duced. With French sand you can get the 
finest chased work out in your casting. 





Vienna Lime in Watch Steel 





VIENNA LIME is used in the manufac- 
ture of watch steel as a flux in the 
melting crucible, 

Many are no doubt familiar with the 
Bessemer process of producing steel in 
which speigleisei is introduced into the proc- 
€ss in order to form the chemical combina- 
tion with the various impurities in the 
steel, and it is for this same reason that 
some have used Vienna lime, partly due to 
its purity, 

One other instance of the Vienna lime 
might occur in the drawing of steel wire. 
In this instance it is used more or less 
4s a lubricant in the drawing die and pro- 
duces what is known to the trade as lime 
finish wire. 
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been advanced for its cause, but so far no 
satisfactory explanation has been offered 
nor mechanical device invented for its pre- 
vention. 

It is well known that steel easily corrodes 
and becomes magnetized and _ horologists 
tried to find some suitable substitute for it. 
C. A. Paillard’s inventions in that line were 
quite notable and his hairsprings of palla- 
dium have been a great success and are used 
today in box chronometers, 

But it is through the inventions of the last 
half century and to the work of the great 
scientists of this’ period that horology has 
reached a perfection of time measuring that 
leaves little ground for improvement and of 
which the following is a brief recital. 

Ed, Phillips published his classic memoire 
“Le spiral reglent” in 1861, which laid down 
the rules for the formation of curves that 
will expand and contract the hairspring con- 
centrically and therefore exert no lateral 
pressure on the pivots so that its center of 
gravity is on the axis of the balance. 

Yvon Villarceau published in the “An- 
nales de l’observatoire de Paris” a_ very 
learned memoire on the theory of the com- 
pensation balance in 1862. M. Grossman 
published his prize essay on the “Detached 
Lever-escapement” in 1866. H. Resal pub- 
lished his “Applications de la mecanique a 
V’horologerie” in 1867. 

Inventions in horology through years of 
practical use have continually changed and 
improved the various methods used until 
finally they have either given the desired 
results or have been discarded for better 
devices. Hundreds of escapements have 
been invented since the verge was first used 
and yet today there are only a few which 
have stood the test of time and are still 
employed. 

Jules Grossmann, director of the Le Locle 
watchmaking school, published in 1882-83 
a remarkable article on adjusting in the 
Deutsche Uhrmacher-Zeitung, which pre- 
sented the subject in a scientific way, eluci- 
dated with higher mathematics, analyzing 
every phase of the adjusting question. M. 
Lossier published a translation of this me- 
moire in French, in which he however pre- 
sented the subject in such a form that only 
by the aid of algebra is it understood by 
horological students. The former published, 
with the co-operation of his son Herrmann, 
his “Lecons d’horlogerie theorique” in 1898, 
which was translated into English by James 
Allen, Jr., and published in Philadelphia 
some time ago. 

J. Grossmann not only was a scientist in 
horology but also an expert practical in- 
structor and through his efforts numerous 
graduates of his school soon diffused their 
knowledge throughout Switzerland and else- 
where to the benefit of horology. 

F. J. Britten published his “Watch Spring- 
ing and Adjusting” in 1898, in which he 
covers the whole field and reports on the 
practice and methods of English adjusters. 

The greatest scientists of all ages have 
taken a keen interest in horology and have 
helped greatly in its advance; and the -works 
of Rosal, Caspari, Ledieu, besides others and 
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those already mentioned in this paper, have 
added much to the perfection of the in- 
dustry. 

Dr. E. C, Guillaume, director of the Bu- 
reau of Weights and Measures at Sevres, 
in his researches into the properties of nickel 
steel found that an alloy of about 36 per 
cent of nickel has a very small coefficient of 
expansion, which has made its application to 
clock pendulums very desirable. Clocks 
made with such pendulums by Thury in 
1899 and later by S. Riefler fully bore out 
the expectation of the metal and proved to 
be a great advance in accurate time meas- 
uring, 

In 1900 Dr. Guillaume proposed a new 
balance of brass and_ nickel-steel which 
proved to be a great improvement. on steel 
and brass ones, as it reduced the secogidary 
error to almost zero. ees 

When we consider the enormous. amount 
of thought and labor that have been spent 
on the perfection of timekeepers in the last 
thousand years, and the splendid success 
that has been achieved up to the present 
day, both in the workshop of the*horologist 
and in the quiet study of the-scientist, un- 


‘mindful of‘any applause and unknown to the 


general public, it is with keen ‘satisfaction 
that’ the profession’ may look upon its 
achievements and back’to its pioneers; whose 
only reward frequently was their own satis- 
faction of having done«some good: for hu- 
manity. 

It will be the priyilege and pleasure of 
the Horological Institute of America to 
spread the theories and relate the experi- 
ences of these pioneers among the young 
men and women of the present time for 
their benefit and for the good of the science 
of horology. 





Colors in Windows 


T does not need to be proved today that 
colors and their combinations have a pow- 

erful influence on our emotions and our 
actions, Colors may be agreeable, cheerful, 
stimulating, depressing, warm, cold, stern, 
stately, dignified, weak or impressive. 

In other words, color enters into the very 
fabric of our feelings, our thoughts and our 
behavior. 

Here are a few of the more common sig- 
nificances of ordinary colors: 

Crimson—Suggests vague impressions of 
passion or blood, exciting or over-stimulat- 
ing. 

Orange—Hot, irritating, even suffocating. 

Orange-Yellow—Warm, glowing, lively. 

Yellow—Joyous, gay, merry or by a trick 
of association it may be sickly and disgusting. 

Green—Peaceful, neutral, 

Blue—Sedate, sober, cool, tranquil. 

Vioiet—Stern, gloomy, melancholy. 

Purple—Stately, impressive, dignified. 

Advertisers have realized the value of 
color as a sales help and have employed it 
with remarkable success. 

Store owners who have given thought to 
the subject have also studied the effect of 
different colors with respect to actual sales, 
Many leaders among high class retailers have 
re-decorated their stores in accordance with 
a. carefully selected color scheme and have 
experienced an increase in sales that was 
phenomenal. 

But it :s color in the window that is the 
greatest attention attractor.— Novelty News. 





150 


THE JEWELERWS’ 





CIRCULAR 


June 7, 1922. 











Such as is here depict- 
edin genuine photo- 
graphic reproductions 
of a case repaired by our expert mechanics stands out 
as a beacon light in forceful blazonry in attestation of 
the high-grade work turned out by this house. For 
over 30 years we have specialized upon the complete 
restoration to original shape of seemingly worthless 
cases and have builded a reputation for superior work 


INCOMPARABLE WATCH CASE 








may be, we restore it to its origina 
accurately, and especiall 
firms because of the d 


care as work broug 





AS IT REACHED US 


goose that laid the golden 
, pow =e free circu 








surpassed by no other watch case repair house in the 
country. Irregardless of how oe f 
s 


solicit work refused by other 
culties incident to successful 


WATCH CASE REPAIRING 


Work by mail or ey receives the same painstaking 

tin, and you can safely expect to 
receive the same courteous treatment which has for so 
long a time characterized our house. Our prices are 
right. We add only a fair and legitimate profit to the 
actual cost of the job. We don’t believe in killin P i 5 
g—we expect you to come back, and so treat you accordingly. nT piece of workis absolutely guaranteed tobe right. Send 

and price list, or, better still, favor us with atrial order. You 


D> BECKER-HECKMAN CO. (iiicircra) To ieswors bite 


attered up a case 
hape speedily and 






AS IT LEFT US 


OURS IS THE HOUSE THAT 
“DELIVERS THE GOODS” 





the 
e glad to know us. Send for prices on special work. 


a 

















DIXON’S 
“Wonder” Cupels 


have all the necessary qualities for 
perfect cupellation. Because of their 
strength there is little breakage in 
handling, assuring users of a mini- 
mum loss of precious metals in cupel- 
lation. Made in five sizes. Write for 
prices and Circular No. 77-AA. 


Made in JERSEY CITY, N. J., by the 
Joseph Dixon Crucible Company 


DOs Established 1827 DRE 





Files, Jewelers’ Tools and Supplies 


Telephone Cortlandt 5222 


AMERICAN-SWISS FILE & TOOL CO.’S 


AMERICAN GAS FURNACE CO.’S 


Gas Furnaces for Melting, Annealing, Enamel- 
ing, Hardening, Assaying, Etc. Positive Pressure 
Sand Blast Blowers. 


Anchor Tool & Supply Co., Inc. 


Formerly Tool and Supply D of 
E. P. REICHHELM & CO. Ine. 


24 JOHN ST. NEW YORK 












































———— 
Webster-Whitcomb, Magnus and Elect 


Watchmakers’ Lathes 


Manufactured by 
Waltham, Mass., U. S. A. 





F. W. DERBYSHIRE 











NYES OIL 


for 50 years the Standard Lubricant 
for Watches and Clocks 


Buy of Your Jobber 








C.W.BUTTS, Inc.*4 7" 


Manufacturers of 


Crowns, Pendants and Bows 


We make a specialty of white gold crowns and bows, and are 
prepared to make very prompt deliveries of same for bracelet watches. 





Jewelry Repairing 


Special Order Work 


A trial will convince you 


SOL. LEVINTON 
90 Nassao St., New York 




















THE BUYERS’ 


Price $1.00 ' 


Jewelers’ Circular, 11 


DIRECTORY 


John St., New York 
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[Patents Granted by the United States. 
The United States Patents That Have Ex- 
pired and the Registered Trade-Marks. |] 





UNITED STATES PATENTS 


Issue of May 23, 1922 


LINGERIE CLASP. Cwartes SILver- 


1,416,758. 
Filed Dec. 31, 1921. 


MAN, Providence, R. I. 
Serial 526,210. 4 Claims. 
A lingerie clasp comprising a rigid jaw, and a 
resilient jaw, a loop on the free end of the rigid 


14 wg 20 
/é 


jaw, and an inwardly and upwardly directed lug 

carried by the resilient jaw adapted to engage the 

rear side of the loop. 

1,416,892. BELT BUCKLE. Lowe tt W. SuIeLps, 
Rochester, N. Y., assignor to Hickok Mfg. Co., 
Inc., Rochester, N. Y. Filed April 25, 1921. 
Serial 464,252. 5 Claims. 

In combination with a buckle body having a front 

plate and side flanges provided with guide slots, a 

clamping member having heads at opposite ends co- 


4 646 





operating with the outer faces of the side flanges, 
and flattened faces of greater width than the slot 
adjacent said heads, cocperating with opposite wails 
of the slots, the clamping member between said 
flanges having a belt engaging projection cooperat- 
ing with the inner face of the front plate to clamp 
a belt. 
1,417,281. SWIVEL FOR WATCH CHAINS AND 
THE LIKE. Epwin L. Rosinson, Providence, 
R. I., assignor of one-half to Henry J. Spooner, 
Providence, R. I. Filed March 23, 1921. Se- 
rial 454,949. 4 Claims. 

In a swivel for watch chains and the like having 
a hollow body clcsed at one end and open at the 
opposite end, a ring rotatably mounted on_ said 
closed end, a cap immovably secured upon and 
closing said open end and provided near one side 
of its face with a perforation, a two-arm spring 
vertically disposed within said hollow body, the 





combination with said parts of a hook member con- 
sisting of a loop member secured at one end to the 
face of said cup in alinement with said perforation, 
and a latch member provided in one edge with a 
laterally directed nctch arranged and adapted on the 
Insertion of said latch through said perforation to 
engage said cap to thereby hold said latch in opera- 
tive position fulerumed on said cap for oscillating 
movements of said latch, and means for operatively 
connecting said latch member with cne arm of said 
Spring, 
1,417,333. VANITY CASE. Witutam G. Kenpatt, 
Newark, N. J. Filed July 22, 1918. Serial 
246,213. 9 Claims. 


In an article of the class described, compartment 
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members, one of said members having a rim to fit 
within the open side of the other member when the 
members are closed, a supporting plate positioned to 
lie within the rim when the compartment members 





are closed, means hingedly connecting the compart- 
ment members with each other and with the said 
supporting plate, and article retaining means upon 
each face of the supporting plate. 


1,417,352. RING AND PLATE THEREFOR. 
Ruspin RosentHat, Brooklyn, N. Y. Filed 
Jan. 29, 1921, Serial 440,955. 1 Claim. 


A ring of the character described, comprising a 
body having a recess in its face and an opening in 
the center of the bottom of the recess, a thin me- 
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tallic plate coated on one face with enamel and 
having a central opening, said plate removably ft- 
ting in the recess and the body, and an ornament 
fitting on the enamel plate and having a stem pro- 
jecting through the openings of the plate and the 
body and riveted on the inner face of said body. 


Designs 


60,985. FINGER RING. Saran Graser, Boston, 
Mass., assignor to Glaser Bros., Boston, Mass. 





Filed Feb. 2, 1922. Serial 506. Term of pat- 


ent 7 years. 


60,991. PIN, BROOCH, BRACELET, FINGER 
RING, OR ARTICLE OF SIMILAR NA- 
ae ig 
KS KOS KS 
ye 


9 0 


TURE. Samvuet Kiernman, Los Angeles, Cal. 

Filed June 15, 1921. Serial 477,836. Term 

of patent 3% years. 
60,993. RING. Tuomas M. 


>! 


Serial 271,330. Term of 


Oxsssoum, Chicago. 


Filed Jan.“15, 1919. 
patent 3% years. 
60,992. SEAL, MEDALLION, 

SCARFPIN. Epwarp A. 


BUTTON, AND 
MarsH, Newtor, 
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Mass., 
America, Washington, D. C. 


assignor to MHorological Institute of 
Filed Dec. 19, 





bo 


3,570. 


1921. Serial 5 Term of patent 3% 


years. 





UNITED STATES TRADE-MARKS 


[The following trade-marks have been adjudged 
entitled to registration under the Act of Feb. 20, 
1905, and are published in compliance with Section 
6 of said Act.] 





Trade-Marks Published May 23, 1922 


Ser. 149,158. (CLASS 28. JEWELRY AND FRE- 
CIOUS-METAL WARE.) ALPHONSE W. 
WEINER, Inc., New York. Filed June 14, 
1921. Under 10-year proviso. 

Particular description of goods.—Silverware— 
viz.: Flat Ware, Hollow Ware, Toilet Sets, Mani- 


cure Sets, Cigarette Cases, Match Boxes and 
Cases, Lead Pencils, Pocket Knives; Pens—viz.: 
Fountain Pens and Penholders; Cigar Cutters, 


Cigar Cases, Medals, Fobs and Loving Cups; Gold 





and Plated Jewelry—viz.: Fobs, Watch and Neck 

Chains, Lockets, Medals, Brooches, Bar Pins, Ciga- 

rette Cases, Match Boxes and Cases, Pen Points, 

Lead Pencils, Pocket and Domestic Knives, Cigar 

Cutters, Finger and Key Rings, Cuff Links and 

Buttcns, Thimbles, Jewel Cases, Collar Buttons, 

Tie Clasps, Lingerie Clasps and Clasp Pins. 

Claims use since about June, 1889. 

Ser. 151,335. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Tue Atpert S. 
SamueEts Co., San Francisco, Cal. Filed Aug. 
3, 3921. 


LUCKY 


Trade-mark consists of word ‘*Lucky.” 
Particular description of goods.—Wedding, En- 
gagement, and Other Finger Rings Made of Gold, 
Platinum, or a Combination of Both, either with 
or without Settings of Precious or Semi-precious 
Stcnes, including Birthstones and Other Jewelry 
for Personal Wear, Not Including Watches; Also 
Precious-Metal Ware—Namely, Gold or Silver Hol- 
low Ware, Gold or Silver Flatware, and Gold or 
Silver Toilet Ware. 
Claims use since 1911. 
Ser. 152,120. (CLASS 28. JEWELRY AND PRE- 
CIOUS-METAL WARE.) Dirces & Ctust, 
New York. Filed Aug. 24, 1921. 





Particular description of goods.—Medals and 

Badges Made of or Plated with Precious Metal. 
Claims use since June 1, 1921. 

Ser. 156,385. (CLASS 28. JEWELRY AND PRE- 


CIOUS-METAL WARE.) Louis N. Marx, 
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New York. Filed Dec. 7, 1921. Ser. 160,059. (CLASS 27. HOROLOGICAL IN- 
Particular description of gcods.—Imitation Pearl STRUMENTS.) Wuritam L. Grrpert Crock 
Necklaces. Co., Winsted, Conn. Filed March 2, 1922. 


Claims use since Nov. 2, 1921. 
Ser. 158,057. (CLASS 37. PAPER AND STA- 
TIONERY.); Tue M. S. Ropenserc Co., 
Providence, R. I. Filed Jan. 17, 1922. 


EVER-RITE 


Particular description of goods.—Mechanically- 
Operated Lead Pencils. 
Claims use since Aug. 30, 1921. 
Ser. 158,474. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Rosert H. INGERSOLL Parti ramen 
. . articular description of goods.—Clocks. 
Bro., New York. Filed Jan. 26, 1922. Ciiee cnt das Ode. 4h WOE. 


RELIANCE ne STRUMENTS.) Max A. Zora, Chicago, 


A. Zora, Chicago. 
Filed March 8, 1922. 


poet 


Particular description of goods.—Watches. 
Claims use since cn or about Feb. 4, 1922. 


mati 


Particular description of goods.—Watches and 
Clocks. 
Claims use since 1898. 
Ser. 158,475. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Rosert H. Incersorr & 
Bro., New York. Filed Jan. 26, 1922. 


MIDGET 


Particular description of goods.—Watches and 
Clocks. 
Claims use since February, 1905. 
Ser. 158,478. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Katz & Ocusu, Inc., New 
York. Filed Jan. 26, 1922. 





Ser. 161,536. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Marsuatt Fierp & .Co., 
Chicago. Filed March 31, 1922. 


The words ‘8 day automatic alarm rings every 
24 hours” do not form a part of registration apart 
from mark shown on drawing. 


NIGHT- WATCH] 


goat 


Particular description of goods.—Watches , and 
Watch Movements. 
Claims use since Jan. 3, 1922. 
Ser, 158,908. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) Western Crock Co., Peru, 
Ill. Filed Feb. 4, 1922. 


BOB WHITE 


Particular description of goods—Clocks, Watches 
and Component Farts Thereof. 
Claims use since Nov. 21, 1921. 
Ser. 159,455. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) American-Swiss Watcu Co., 
Inc., Peekskill, N. Y. Filed Feb. 17, 1922. 
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8 DAY AUTOMATIC ALARM 
RINGS EVERY 24 HOURS | 


























Particular description of goods.—Alarm Clocks. 
Claims use since 1915. 





Trade-Marks Registered May 23, 1922 
155,204. WATCHES. W. J. Bernarp, New York. 
Filed Nov. 4, 1921. Serial 155,009. PUB- 
LISHED FEB. 21, 1922. 
155,22. WATCHES AND WATCH MOVE- 
MENTS. Etcin Nationat Watcu Co., Chi- 
cago. 


Filed Oct. 11, 1921. Serial 153,971. PUB- 
LISHED FEB. 21, 1922. 
Particular description of goods.—Clacks. 155,244. CERTAIN NAMED HOROLOGICAL 
Movements, Watchcases and Parts Thereof. = oN _— TS. Georce Hotiinwoop, Cran- 
lai si ly 25, 1921. ord, NN. J. 
anes ar ar wee Filed ‘May 10, 1921. Serial 147,513. PUB- 


(CLASS 27. HOROLOGICAL IN- 
KELCHENMANN Freres, La 


Ser. 161,194. LISHED JAN. 17, 1922. 


STRUMENTS. 
- 4 ALARM CLOCKS. Marsuatt Fietp & 


Chaux-de-Fonds, Switzerland. Filed March 155,253. ; 
24, 1922. Co., Chicago. 
‘ Filed April 22, 1921. Serial 146,541. PUR- 
LISHED JAN. 31, 1922. 
155,283. WATCHES AND WATCH MOVE- 
MENTS, DIALS AND CASES. Apo.PHe 
Scuwos, Inc., New York. 
Filed April 2, 1921. Serial 145,650. PUB- 


LISHED JAN. 10, 1922. 





Trade-Mark mapletnesiens Granted May 23, 
Act of March 19, 1920, Sec. 1 (B) 
These Registrations Are Not Subject to Opposition 


155,346. (CLASS 27. HOROLOGICAL INSTRU- 
MENTS.) I. Oxienporrr Co., Inc., New York. 
Filed Aug. 25, 1921. Serial 152,181. 


CACTINNS, Archistic 


of goods.—Watches and 






Particular description of goods.—Watches, Watch- 
cases, Watch Movements and Clocks. 
Claims use since July 13, 1921. 


Particular description 
Parts of Watches. 
Claims use since Dec. 23, 1919. 
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155,341. (CLASS 28. JEWELRY AND PRE. 
CIOUS METAL WARE.) Tue Muvp.etowy 
Siiver Co., Middletown, Conn. Filed Jan, 14, 
1922. Serial 157,935. 


MIDDLETOWN 
SILVERWARF 


Particular description of goods.—Silver-Plated 
Hollow Ware and Silver-Plated Tableware. 
Claims use since on or about Dec. 15, 1920, 











Preparing to Enjoy a Graduation 


Gift Drive 





(Continued from page 125) 








lar established Sunday schools have an an- 
nual promotion day with formal graduation 
exercises, and a good many of them offer 
recognition in the way of gifts of value. 
Keep track of these occasions. 

Let the offerings made be suitable. For 
example, if the class in domestic science or 
household arts is finishing its course, it will 
be made up of girls. Sewing baskets, sew- 
ing equipment, electric utility items, pyrex 
dishes, china and decorated crystal salad 
bowls, bread sets, sandwich bread cutters, 
French dressing bottles, and gifts of this 
character, will be suitable and will attract 
attention and interest the friends of the 
graduates. If the class happens to be one 
of young men who are finishing a course in 
manual! training, the gifts offered should be 
of a suitable nature—small, well-made tools 
in leather cases, traveling bags, folding 
pocket measures, etc., etc. 

As a rule, the graduation season comes 
mainly in the month of June, but some 
classes will graduate at different times 
throughout the year. In order to keep track 
of these and not to miss any of them, some 
one person in the store should be commis- 
sioned to make a record book, which will 
be a guide from year to year. It should be 
a loose-leaf book which can be added to. 
Each month the graduations which are due 
to occur the next month can be determined 
by reference to this record, and so the gift 
department business is steadily stimulated 
through systematic effort. 

One word in closing seems to be. neces- 
sary. Do not scorn or overlook the gradu- 
ations of the small children. Even the 
cradle roll in the Sunday school, with its 
membership of three and four year olds, 
has its annual graduation, and there are 
plenty of gift items for little people, such 
as jewelry, baby spoons, toys, porringers, 
etc. 

The earlier you can train parents and 
friends to come to your store for gifts, the 
better. Then they will naturally keep on 
coming for birthday, Easter, and Christmas 
gifts and for other things in between times. 

Catch them and keep them coming! This 
is the policy of progressive business today. 
Do not wait until the other fellow has won 
the loyalty and friendship of the public. 


Reach out and get them soon, and by cour . 


tesy and interest hold their trade. 

Graduation-time has a dual or two-fold 
value: First, in the selling of gifts; and 
second, in the building up of permanent 
patronage. 
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